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EDITORIALS. Settling Overseas Problems —Increas- 
ingly Important Problem— Good Seed to Spread 
Getting the Right Man Half and Half Sales 
Policy Case for Individual Decision. 


Loyal Employes Big Factor in Hollis’ Growth 
Ruel McDaniel 


Recommend; National Standard Invoice Form 


The Sales Manager’s Speech 
Frank Farrington 
Some Achievements of Industrial Advertising 
Bennett Chapple 
Pioneer Founded Great Towa Mill Supply House 


A Problem in the Delayed Delivery of Goods 
Elton J. Buckley 
Some Random Thoughts on an Overseas Trip 
Clay C. Cooper 
Survey of Current Business > 
Keeping Interest Alive in Summer Months 
Gratuities Passing as Mill Supply Selling Help 
New Walworth Company Branch at Buffalo 


New Products and Improvements of Interest 


General News From the Field (Six Pages) 
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Force Feed Oilers Standardized for Stock 


HE “Genuine Detroit” Force Feed Oiler, Model JTS, 


pressors, etc. 


for easy and substantial installation. 


FOR small steam engines and pumps where a correspondingly small 
sized oiler is desired we offer the Model LS. 


This oiler is manufactured in one-feed, one quart capacity only and like 
the Model JTS finished in lustrous black enamel, furnished complete with 
all necessary fittings for installing. 


THESE OILERS ARE, BECAUSE OF THEIR SUPERIOR FEA- 
TURES, READILY SOLD AND CARRY A HIGHLY SATISFAC- 
Eng Sd PROFIT TO JOBBERS AND DEALERS IN MILL SUP- 
PLIES. 





DETROIT [UBRICATOR (OMPANY. G 


DETROIT, U.S. A. 


— 


has been so designed that it is universally adaptable 
to all types of steam engines, gas engines, pumps, air com- 


Manufactured in 1, 2, 3 and 4 feed sizes, with shaft extend- 
ing through the oiler permitting it to be driven from either 
end and furnished complete with the necessary connections 


IN ADDITION TO BEING SUPERIOR IN APPEAR- 
ANCE AND FINISH THIS NEW AND BETTER 
FORCE FEED OILER EMBODIES NUMEROUS 
OTHER DISTINCTIVE FEATURES. Let us tell you 
about them. Write for Catalog No. 100 and prices. 


















































Wickwire Gray Strand Wire Rope 





As a dealer, you can well point with pride to the Gray 
Strand which identifies the top quality of Wickwire 
Ropes. 


You, Mr. Dealer, can establish a profitable business 
in Wickwire Ropes, a business that will prove a good 
will builder for you. 


We are prepared to give you organized sales co-oper- 
ation, service and quality in every reel. 


All Wickwire ropes are made within our organiza- 
tion, all the way from the mines to the finished product. 


Wickwire Spencer Steel Corporation 


Worcester 


General Offices 
41 East 42nd Street, New York 


Buffalo Philadelphia Detroit San Francisco 


Chicago 


Los Angeles 


Seattle 
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What About Business, Thus Far? 


With 1924 almost two-thirds gone, what do your books show 
about your sales of industrial brooms and brushes? Are you enjoy- 
ing a constantly increasing business in this line? Are you handling 
a line that is successful in winning new customers and holding 
them? 


If not, then NOW is the time for you to concentrate on 


aoor © cae The CAPITAL “Red Cap” Line of Industrial 
Brooms and Brushes 


With the “Red Cap” Line, you still have time to make 1924 show a 
big profit in your sales of industrial cleaning equipment. Our job- 
bers are reporting bigger sales and larger profits than ever before. 
The line is right, giving you a broom or brush for practically every 
industrial need. Our sales co-operation aids you splendidly in 
keeping sales moving. We’ll be glad to send you full particulars. 
Write us for Catalog 17. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Indianapolis, Ind. 





Make 1924 a Red Cap Year 


















TOOL HOLDERS 


Leaders Now and For Twenty-five Years 
The Only Complete Tool Holder Line 


Often Imitated But Never Equaled 


OTHER TOOLS WE MAKE 
Drop Forged Wrenches, Chain Pipe Wrenches, Clamps, Ratchet Drills 


Have You a Catalog? 


Armstrong Bros. Tool Co. 


“The Tool Holder People’’ 
305 N. Francisco Ave. Chicago, U. S. A. 
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ILLINOIS MALLEABLE IRON CO. 


General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


IRON BODY GATE VALVES 


Screwed, Flanged and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 
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File Insurance 


The Highest 
Grade File Made 


‘“‘The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 











Old Timers Know em 
etic Feel 


















Others know them by the 
trade-mark 


WHITING-ADAMS 


The sure way to pick out 
a good brush is to look for 
this name branded in the 500.000 
handle. It has stood as a 4 
guarantee of fine brush- 
making for over | 16 years, 
and painters who have 


INJECTORS 





satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 


grown gray in the craft ; ber through our established resale 
learned the name when prices, make U. §S. Automatic 
they learned their trade. Injectors a satisfactory and profit- 


able line for any jobber to handle. 








JOHN L. WHITING-J. J. ADAMS CO. 
BOSTON, U.S. A. 

Brush Manufacturers for Over 116 

Years and the Largest in the World 


WHITING-ADAMS American Injector Co. 














BRUSHES | _— DETROIT, MICH. 7 
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“TOLEDO” No. 1 A— 
PREFERRED BY THOSE WHO KNOW 





For twenty years this ‘““‘TOLEDO” No. 1A model 
has been preferred by experienced operators for 
threading 1 in. to 2 in. pipe. It has no equal 
for this work. 










It is a tool that will assure a satisfied customer with 
every sale, and repeat orders. Thousands upon 
thousands of operators ordered their first No. 1A 
tool, and then re-ordered many others as their 
needs required. 











This “TOLEDO” model is a tool of proven worth, 


wherever hard, exacting service rules. 






You can depend on_ genuine _ trade-marked 
“TOLEDO’S” as tools that will give your cus- 


tomers maximum satisfaction, and a satisfied cus- 







tomer means repeat orders, and success. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE, 50 CHURCH ST. 








TO HELP YOUR SALES 


Argument No. 4 


N ADDITION to advertising American Pressed Steel 

Hangers and American Steel Split Pulleys to more than 
ten million readers of general, business and trade magazines, 
and in every advertisement telling the prospect where to 
find the nearest ‘‘American” dealer*, we back up our dealers 
in other ways that help bring them sales; not only sales of 
“American” Hangers and Pulleys, but of products other 
than ours which they carry in stock. 


For instance, return post cards are a part of several folders 
. ? his . I . 

in a new Series especially designed for dealer use. Space is 
provided on these post cards for information requests on 


other equipment, as well as about “American” Hangers 
and Pulleys. 


Then, thousands of copies of Robert W. Drake's book— ‘When to 
Use Group and Individual Drives,” were sent toa selected list of 
industrial plants, to stimulate interest in new and better trans 
mission equipment. 


There is still more printed matter available and in preparation to 
help the “American” dealer. Perhaps you would like to see the 
whole array. You need only write for it. 


* The complete list of ‘ American” dealers 
is carried in MacRae's Blue Book to which 
readers of alladvertisements are referred. 


The American Pulley Company 
Manufacturers of Steel Split Transmission 
Pulleys, Pressed Steel Shaft Hangers, 
and Pressed Stee! Shapes 


4200 Wissahickon Avenue Philadelphia, Pa. \ 
iE! ICAN PATENTED 
STEEL SPLIT 
HANGERS | PULLEYS 
—— PATENTS PENDING. —_—_— — PATENTED == 

















There is another impor 
tant way in which we help 
our dealers to make profit 
able sales. Read about it 
in the October issue. 
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Good Business 


It is good business to feature items that have a daily sale. Day in 
and day out—all year round, Albany Grease is the biggest selling 
lubricant on the market. Besides, there is a substantial profit in sup- 
plying this demand. Continuous advertising Since 1868 has made 
it so. 





Over 10,500 Mill Supply and Hardware Dealers fea- 
ture ALBANY GREASE. 





A complete stock of Albany Grease can be carried with little investment. | 
Large stocks are unnecessary. Your annual fill-in orders will protect you 
on earning better prices. Cans and barrels. 





Write to-day for our special proposition 


—— ADAM COOK’S SONS 
lead to any 708 Washington St. 
barrel orders | Sgt | NEW YORK 


ALBANY GREASE 


——< 
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Screw Plates 


Standard for 40 Years 


For forty vears “Little Giant” has been the undisputed leader 
in the Screw Plate field. 


Why are more “Little Giant” screw plates sold than all 
others combined? DESIGN is part of the answer and 
QUALITY the rest. 


No effort has been spared to make them the best Screw 
Plate that money could buy. . 

And on top of all this our 
new method of packing 
them in individual corru- 
gated shipping containers 
makes them especially 
profitable to the jobber by 
eliminating repacking 
expense. 





Let us furnish you with further details. 


















GREENFIELD § TAP AND DIE. 
CORPORATII © N- 
GREENFIELD, MASSACHUSETTS 


Canadian Plant: Greenfield Tap & Die Corporation of Canada, Ltd., Galt, Ont. 
New York Store—15 Warren St. 
Chicago Store—13 So. Clinton St. 
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PULLEY 
Is a Better Motor Pulley 


BECAUSE, due to the unique construction of the 
interchangeable cone centers, the clamping action 
of the four machine screws cause the cone centers 
to be forced INWARDLY, FREEZING 
SOLIDLY to the shaft, and at the same time 
INTERLOCKING firmly with the wood pulley 
proper. This centers the pulley absolutely true to 
the shaft—no set screws to cause any wabbly fit. 


Keyway is provided in cone centers for the recep- 


“THE REEVES” Motor Pulley 


is composed of two _ integral tion of key if desired. 

parts—the wooden pulley proper 

and the metal compressible cone Invest only a small amount of money for a 
centers. th the interchange- 

ee ae pega COMPLETE stock of REEVES Motor Pulley 
given size pulley can be adapted and the interchangeable cone centers do the rest. 


to a wide range of shaft sizes 

simply by applying the proper 

size cone Write for bulletin P-305 and get our 
proposition to dealers and jobbers. 








REEVES PULLEY COMPANY, COLUMBUS, IND. 


Established 1887 
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Make Our f 
Engineering 
Staff a Part 
of Your 
Organization! 








\ LAKE. OUR Engineering Department YOUR engineering de- 
partment. Allow us to help you — and ourselves — by 
helping YOUR customers solve their transmission difficulties 


Each succeeding month sees additions to the ranks of the farsighted deal- 
ers who are increasing their profits by taking advantage of 


LINE 
ROLS CO. 


and our co-operative engineering service. 





For 67 years our attention has been concentrated upon the development 


and production of power transmission appliances to meet every condition 
of usage. 


The wide range of types now available—both as to material and design— 
allows our dealers to successfully take care of any situation which may arise 


T. B. WOOD’S SONS CO. 


BY INVITATION 


MEMBER OF 


BASE PLATES 
FLOOR STANDS 


SHAT CT VEG 
COUPLING S 

PILLOW BLOCKS SET COLLARS 
WALL BRACKETS Pw Lees 
ROPE saunter HANGERS 
San res ss FRICTION 
TIGHTENERS CLUTCHES 





Manufacturers of Power Transmitting Machinery exclusively and continuously since 1857 


CHAMBERSBURG, PENN. 
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“Manufacturers of the most com- 
plete line of High Speed metal 
cutting tools in the world.” 


A distinction gained by the 
National Twist Drill & Tool 
Company, thru the infinite care, 
accurate heat-treatment, and 
rigid inspection to which all 
their tools are subjected. 


See Exhibit, Space No. 46 at the 
International Steel Exposition 
in Boston, September 22-28. 
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TWIST DRILLS - REAMERS- HOBS- MILLING CUTTERS - SPECIAL TOOLS 


NATIONAL TWIST DRILL € TOOL COMPANY 


MANUFACTURERS 


DETROIT, U.S.A. 
of pARABOLIc . BRANCHES and n6 > 
MILLING CUTTERS “SMaYORKNLY PHILADELPHIA. PA 2 LENCAGO. IE SYRACUSE.N. ¥ BUFFALO. N. RILLS 
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Do You Know— 


that the combined area of all the O-B 
Valves manufactured in 30 days would 
make a valve large enough to handle the 
flow of the American Niagara Falls— 





that every O-B Valve is backed by the 
most rigid Technical Control and numer- 
ous factory inspections— 


that O-B Valves have been manufactured 
and sold since 1888— 


that a large number of plumbers and 
steam fitters appreciate the distinctive 
quality of the O-B Line of Valves— 





O-B Standard Globe Valve O-B Steam Radiator Valve 


the Ohio Brass ce 


Mansfield; Ohio,US.A. 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bldg CHICAGO, 343 So. Dearborn Street 
WM. P. HORN CO., Pacific Coast Agents San Francisco Portland Seattle Los Angeles 


G/he Eastest Thing, 
You Ever Sold 


AND HERE IS WHY 
























First—It has absolutely novel constructive features which 
instantly appeal to your prospects. Does not have to 
be sold on bull or generalities. 


Second—We have one of the most efficient Dealer Co-opera- 
tive Departments in the country to help you to advise 
the people they can buy it through you. 

Third—lIt stays sold—is a profitable business. 


Let us go into 
detail—with you. 


MuOor 


DANWFAC TURMIS 


COS exsormn, 








IMPROVED 
HIGH SPEED 


HOIST 


A TUBE OILING SYSTEN 
B BALL-BEARING STEEL ORIVING PINION 
C BALL-BEARING LOWER SWIVEL HOOK. 
D SUPPLEMENTARY STEEL SUSPENSION PLATES 
E ANEW PROCESS ELECTRICALLY WELDED STEEL CHAIN 
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Present Conditions 


offer an opportunity to the forward-looking buyer who 
desires to better his source of supply. It is a good time 


to look around and see where this can be done to 
advantage. 





Of course, those who see no further than the immediate 
present will not be interested in such a proposition, for 


any manufacturer can give prompt shipment and good 
service under present conditions. 


But a different situation seems to be just around the 
corner. It is when you need material most that it is 
usually hardest to get. It is when you cannot afford to 
insist on quality that you have most need for a source of 
supply which is in itself a guarantee of uniform high 
quality and dependable service. 


When that time comes, as it surely will, the man who has 
established for himself a thoroughly dependable source 


of supply and an unquestioned guarantee of service, will 
have an asset of great value. 


Think it over. 


The Youngstown Sheet & Tube Company 


YOUNGSTOWN, OHIO 
District Sales Offices 


BOSTON Massachusetts Trust Bldg. 


ST. LOUIS —Post Dispatch Bldg. 
NEW YORK-— Hudson Terminal Bldg. 


DENVER—First Nat'l Bank Bldg. 
PHILADELPHIA—Franklin Trust Bldg. DALLAS —Magnolia Bldg. 
ATLANTA~Healey Bldg. SAN FRANCISCO— Sharon Bldg. 
PITTSBURGH—Oliver Bldg. SEATTLE—-Central Bldg. 
CLEV ELAND I nion Trust Bldg. KANSAS CITY. MO.—Commerce Bldg. 
DETROIT--First Nat'l Bank Bldg. ected 4 Bla 
CINCINNATI Union Trust Bldg. MINNEAPOLIS — Andrus Bldg. 
CHICAGO —Conway Bldg. NEW ORLEANS —Audubon Bldg. 
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ATKINS 


SAWS—SAW TOOLS—MACHINE KNIVES—METAL CUTTING MACHINES—HACK SAW BLADES— 
FRAMES—GRINDING WHEELS—CANTOL BELT WAX—UPSET SWAGES AND SAWMILL SUPPLIES 








> 
Inserted Tooth Circular Saws, Teeth & Holders; Band Saws, Narrow and Wide, made from 
for light, medium and heavy mills. Silver Steel” in widths of % in. to 18 in. 


Solid Tooth Circular Saws for saw and planing 
mills, woodworking and furniture factories. 


E.C_ATKINS & CO. INDCANAPOS. ID, 








Atkins Upset Swages for Solid and Inserted 
Tooth Saws 





Kwik-Kut Metal Cutting Hack Saw Machines, 
AAA Non-Breakable Hack Saw Blades for belt or motor driven; capacity up to 8 by 8 in. 
hand frames; can be twisted and abused but More economical than Circular Metal Cutting 
it will not break in work. Send for sample. Saws 


Metal Band Saw Machine for cutting all kinds of 
metal; can be driven by belt or motor; capacity 
any size up to 12 in. by 14 in. 


Send us your inquiries for Saws of all kinds, Saw Tools and Saw 
Mill Supplies. Manufacturers of Acrolite and Ferrolite Grind- 
ing Wheels for Saws, Knives, Tools, Iron, Brass, Copper and 
other metals. Distributors of Cantol Belt Wax in paste, bar, 
stick and liquid form. Write nearest point below for complete 


catalog No. 19 just off the press. ; 
Acrolite Wheels for Saws, Ferrolite Wheels for Iron, 
Knives and Tools. 














Brass, Copper, etc. 
| = Sita ae / 
: Fe ( < nid = | 
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Stops Belts from Slipping 


Hack Saw Frames Machine Knives for Every Purpose 


‘‘A Perfect Saw For Every Purpose’’ 


E. C. ATKINS & COMPANY 


Established 1857 The Silver Steel Saw People 


Home Office and Factory Indianapolis, Indiana 











Canadian Factory, Hamilton, Ontario Machine Knife Factory, Lancaster, N. Y. 
Branches Carrying Complete Stocks in the Following Cities 
Atlanta Memphis New Orleans Portland Seattle Sydney, N. S. W. 
Chicago Minneapolis New York San Francisco Paris, France Vancouver, B. C. 
When writing to Advertisers please mention Mitt SuPppiirs 
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TRADEY MARK 
REG,U.S.PAT.OF FY 





™ LD FAITHFUL” geyser, in 
Yellowstone Park, stands out a 

one of Nature’s marvels of dependf— 4t¢ 
ability. Due to appear at certaing P& 


regular intervals, it always does—on a 

= | 

schedule time. It never has beenf pos 
known to disappoint. * 

ou 


In the realm of high speed drilling — Fait 
you will marvel at that same quality} ©! 
of dependability in CLE-FORGE 
High Speed Drills. In the toughest 
drilling jobs, you can depend on 
them to give uniform, consistentB os, 


. . Carbo 
service, regularly producing more§ Spee 


Ream: 


holes per drill. fomon 


- 


SO SE te 
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CLE‘FORGE "52, DRILLS 
TRADE MARK REG. U.S. PAT. OFF, 

are uniform—in appearance and in 
performance. The good service of 
one CLE-FORGE Drill will be 
repeated by another—and another 
—and another. 

You can depend on CLE-FORGE “Old 
Faithful” among High Speed Drills. Let 
CLE-FORGE Drills “tell their own story.” 


NEW YORK CHICAGO LONDON 


RADE MARK REG. U S PAY OFF AND FOREIGN COUNTRIES 


Manufacturers, also, of 
Carbon and High Speed Drills for every purpose; ‘‘Mezzo”’ Super- 
Carbon Drills; Hand, Jobber’s and Shell Reamers; ‘‘Peerless’’ High 
d Reamers; ‘“‘Paradox’’ Adjustable Reamers; ‘*‘Quick-Set”’ 
Reamers; Chucking Reamers for Turret Lathes; Counterbores; 
Countersinks; Arbors; Mandrels; Sockets; End Mills; and the 
famous “‘ Ezy-Out’’ Screw Extractor. 


jon them both/ 


TRADEY MARK 


REG.U.S.PAT.OFF, 














INTERNATIONAL 
STEEL 
EXPOSITION 


Acordial invitation is ex- 
tendedto all delegates, vis- 
itors and friends attend- 
ing the Convention of 
the American Society for 
Steel Treating, to visit our 
Booth and watch the 
drilling tests with Cle- 
Forge High Speed Drills. 
COMMONWEALTH PIER 
Boston, Mass. 


September 22-26 














HIGH 
SPEED 
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THIS IS THE OIL PUMP 
THAT VOGT BROTHERS BUILT 


yocT BROTHERS mF. CO. 
LLE. KY. 
vousy 





We built 54 of these pumps for a South American Government; also 46 for 
a large American Corporation to be used in the Mexican oil fields. 


This ought to convince you that we can satisfy your wants in the pumping 
machinery line. 


Good Pumps VAUT BRATHERS MFG. fag 


a NATIQTNAL FOUNDRY & MACHINE C6 Good Pumps 
Since 1891 LAUISVILLE. Gonttany KENTUCL KY. Since 1891 


be 














Improved Equipment 
for the Belt Shop 


Wherever leather belting is made, repaired, refinished or sold, 
STANDARD Leather Working Machinery can be used to advan- 
tage. 






Standard 
open belt 
press. 





Three sizes. 


For manufacturers of leather belting and belt repair shops, we have 
machinery for cutting, roughening, brush polishing, chopping, ce- 
menting, reeling and trucking. 


Supply houses can handle belting orders quicker and more neatly 
by installing a STANDARD Squaring Knife. Cuts with one move- 
ment and leaves end of belt square. 


Quick repairs are made on small belts on the STANDARD Open 
Belt Press. Your customers will appreciate the service you can 
give them on this press. Emergency orders handled quickly. End- 
less belts cemented to order. Handles up to 12-inch belting. 


Send for STANDARD Belt Rods and Clamps are useful to every user of belting 
descriptive for placing belts on the pulleys. 


folder 


AE STANDARD LEATHER MACHINERY CoO. 
a eee e means: 


STANDARD LEATHER MACHINERY CO. 
130 North Wells St., Chicago 


Standard 24-inch Belt Cutting Knife 
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Does Your Customer’s Shafting Turn 
as the Bullock-Cart Bearings? 

OOD erinds against wood when the wheels of the bullock-cart 

roll slowly over the road. 


And metal grinds against metal as factory shafting turns in its 
plain bearings. 

For bullock-cart axle and plain bearings are built on the same anti- 
quated principle. Friction reigns supreme on their long bearing surfaces. 

Oil—more oil—and yet more oil is demanded to help the over- 
worked power plant keep the factory wheels humming. Little wonder 
then that power costsare high. Overcoming friction is expensive when 
friction is lhow—and when friction is high, costs mount in proportion. 

There is a profitable field for Jobbers and Dealers in proving con- 
clusively to manufacturers that Skayef Self-Aligning Ball Bearing 
Hangers decrease power requirements, lower upkeep costs and often 
pay for themselves within two years time. 
It will pay you to write for our attractive Jobber-Dealer proposition and 
portfolio showing complete campaign. A request obligates you in no way. 


SKAYEF 


HAN Ball-Bearing 


HA ER 


THE SKAYEF BALL BEARING COMPANY _— a. 











SKAYEF 


—the 4-Saving Hanger 


Ist Skayef Hangers save from 50 per 

Saving cent upward of the energy which 

plain bearings consume in friction. 

This means @ saving of 15 to 35 per cent of 
your power cost, 


2nd = Considerable time is saved by eli- 
Saving minating shutdowns for replacing 
or adjusting bearings; forced idle- 
ness of machines and men is a cost-facter 
too big to be ignored. 
3rd —s Lubricant consumption reduced 60 
* ms > 80 per ce : ce 
Saving - O per cent as compared with 
plain bearing hangers ubricant 
required only at infrequent intervals and it 
cannot leak out and ruin belts or product. 


4th There is no discernible wear of the 

Saving on steel balls and races and ab- 

solutely no shaft wear. Dust and 

grit cannot enter the bearings and Skayef 

self aligning ball-hearings have the exclusive 

inherent ability of compensating automati- 
cally for shaft deflections. 


Made Under 


okKE 


Supervision 


165 Broadway, New York City 
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HEWITT 


Transmission Belting 


The conscientious distributor of Belting is always interested in the 
transmission needs of his customers. 


Any given power installation may produce all the energy for which 
it was designed, but 


If the energy cannot be delivered to points of usage in full flow and 
continuously, then 


There will follow a sharp decrease in machine speed and shrinkage 
in production, which means a costly addition to overhead. 


HEWITT Transmission Belting is made in four brands, each espe- 


cially designed to meet the full requirements of its particular field. 


For Extreme Service HEWITT MONOGRAM 
For Heavy Duty—such as main 

drives HEWITT HEAVY DUTY 
For General Purpose Work HEWITT “TRIPLE H” 


For High Speed Work, as small 
pulleys on woodworking machin- 


ery, motors, blowers, etc. HEWITT LIGHTNING HIGH SPEED 






We have some territory open for Distributors. 


Better write us today. 





HEWITT RUBBER COMPANY 


Factory and Executive Offices 


Buffalo New York 
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Whitman and Barnes are Helping the 
International Keep the World on Time 


The International Time Record- 
ing Company of New York is 
the largest manufacturer of time 
recorders in the world. 


Their master clocks, secondary 
clocks, program devices, attend- 
ance time recorders, job time 
recorders, time stamps, recording 
locks and watchmen’s systems re- 
quire a vast amount and variety 
of drilling. 








As time and the recording of time 
is the basis of all their instruments, 
accuracy is a prime necessity. 
Here again Whitman & Barnes 
twist drills and reamers play an 
important part in the production 
of these famous instruments of 
precision. 
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"| BE reason you find Whitman @ Barnes twist drills 

and reamers the choice of so many of the great na- 
tionally known producers is because Whitman @ Barnes 
have been able to make a practical contribution toward 
the reduction of manufacturing costs and overhead. 


Whitman © Barnes will welcome the opportunity to 
demonstrate to you the same drilling economics they 


have been able to prove to so many of these leading man- 
ufacturers. 


W. & B. WAREHOUSES: 


99 Chambers St., New York City 565 W. Washington St., Chicago, III. 
For complete list of distributors, see MacRae’s Blue Book 


_ Whitman ao Barnes 


AKRON. OHIO. 
TWIST DRILLS 4 





Photographs courtesy of 
The International ‘Time Recording Co. 
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The BUNTING foundry is an internationally famous example of efficiency in design, construction and equipment. 
Every foundry process is checked by a metallurgical laboratory situated within the plant. 


BUNTING: 


CORED and Solid BARS 


fill any order with a genuine 
BUNTING Bar. Write for Bar 
List 9. 

The BUNTING BRONZE 


HERE is no need for you 
| to spend any time telling 
your customer that a 
BUNTING Phosphor Bronze 
Bar is a good bar of bearing 
bronze. He knows it. BUNT- 
ING Cored and Solid Bars are 
recognized by machinists every- 
where as the standard of high 
quality. 


The 5 bars that 
every machinist 
most frequently 
requires. 


There are 31 stock 
BUNTING Phosphor Bronze 
Bars. We have patterns for hun- 
dreds of other sizes. You can 


sizes of 


THE BUNTING BRASS 


& BRONZE COMPANY 
TOLEDO, OHIO 


Branches and Warehouses at 


NEW YORK CLEVELANI) 

245 West 54th St. 710 St. Clair Ave., N. E. 
Circle O844 Main 5991 
CHICAGO PHILADELPHIA 

722 S. Michigan Ave, 1330 Arch St. 
Wabash 9153 Spruce 5296 
SAN FRANCISCO 


19% Se nd St, 36 


BOSTON 
Oliver St, 


lrouglas #245 Main S458 
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SHOP ASSORTMENT gives 
you a chance to really merchan- 
dise Cored and Solid Bars. It’s 
the modern way to sell the line. 
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PULL Qupp 


We're Behind QO 


[et Staggered Grip Wire Hook Belt Lacing will out run and out last 





any other kind of belt lacing, yet it costs no more than ordinary lacing. If it 
cost three times as much it would still be cheapest. 


Detroit Belt Lacing starts to save money the very minute you start to use it. It is 
easily and quickly applied. It does a big job at keeping machines busy, eliminating 
expensive replacements, saves time, saves belts, saves power. Smooth and flexi- 
ble, it is easy on machines and belts. There is no waste whatsoever in Detroit Lac- 
ing itself. You never see part of a strip of Detroit Hooks thrown away because 
hooks have become displaced. No matter how short a piece you cut, whether two 
inches or two hooks, they remain perfectly intact because of Detroit patented meth- 
od of assembling on rubberized paper side strips. 


Detroit Hooks in 12" Sections 


You can always tell Detroit Hooks. They are put up in 12-inch strips. A long 
strip will cut into various short lengths to very much better advantage than a short 
strip. Each 12-inch strip contains 84 hooks. 12 strips to the box. 1008 hooks. 
More hooks than any other box. 


cover tells the size to use. 


There is a size of Detroit Hooks for every kind and thickness of belt. The box 


beeghatabetelaeatiy oly tbe es ood aa Bs 4 as = he et ae et ke 
auaaleieinicelalats Salalalalabelalatelavaralen inletinienieieninuniny rir: ws Le is LAs 
Meee a a aad eal ‘ 
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Detroit Closing Machines 
and Belt Cutters 


Detroit Closing Machines are made in styles to meet every re- 
quirement of plants both large and small. 


No. 6 Detroit Closing Machine develops 12 tons pres- 


sure (not illustrated). Price $25.00 
No. 4 Detroit Vise Tool Closing Machine (used in any 
ordinary vise as illustrated). Price $3.50 


Detroit Belt Cutters are made in two sizes. They are abso- 
lutely safe and square the belt perfectly. 


Write for descriptive literature. 


— 


Detroit Vise Too! 


as illustrated 


< 


a Vis —— SS 
eg WY), ~ . 

Xe Yi 

aS 


Price 


$3.50 


Sales Representatives 
New York, 16 Hudson St. 
West Haven Conn., 78 Prospect St. 
Philadelphia, 54 N. 13th St. 
Atlanta, Hurt Bldg. 

Cleveland, 1200 W. 9th St. 
Cincinnati, 62 Plum St. 
Indianapolis, State Life Bldg. 
Chicago, 549 Washington Blvd. 
St. Louis, 920 7th St. 

St. Paul, 739 Pillsbury Ave. 
Seattle, Maritime Bldg. 


San Francisco, 58 Minna St. / 


DETROIT 


STAGGERED GRIP ‘WIRE HOO 


| BELT LACIiN 


Ask your jobber or write us for his name 


)}. DETROIT, MICHIGAN, U. S. A. 





























Credit Your Belting Account 


Every belt has a life expectancy. 
The service it gives during that 
time should balance the cost and 
close the account. But Comber 
Leather Belting often runs far be- 
yond its allotted term and shows 
a substantial credit to its account. 


Comber Leather Belting is the 

first choice of many distributors 

as well as users. Write for sales 
proposition, 





ee : Gear oe Rahmann€-©.- Braye eT 
51 Spruce St. New YorkCity ees 
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Tried and Proven 


Over thirty years of service have 
established the reputation of the 
Cyclone Lubricator in all parts of 
the world. 


The Cyclone is made in various 
models to suit every requirement 
and is carried in stock by all the 
leading jobbers. 


Write for Cyclone Circular 


Michigan Lubricator Co. 
Detroit, Mich. 
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Delivery — 
On Time 


HEN you sell Bassick truck casters you 

really sell better internal transportation. 
All that your customers demand in truck 
casters they get in Bassick—exceptional wear- 
ing qualities and long life. 

A patented trussed steel horn strengthens 
BEANNER the caster and absorbs shock. Spanner bush- 
BUSHING ings at the hubs reduce friction toa minimum 
and make trucks and trailers easy rolling. Made 
with rubber tires, cushion and iron wheels. 


me 
Our Catalog 102F sent on request a 


THE BASSICK COMPANY Reg. U. S. Pat. Off 
Bridgeport, Conn. y 


~ 
For thirty years the leading makers of § i j 
high grade casters for the home, of- 
fice, hospital, warehouse and factory. 
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Yours 


Republic Insures This attractive Display Board 


It completely charts in a simple way the styles 
freedom from com- oe ae be tat aa oe 
> iin . whic ey are best adapted. 
Dp e t I t : O n fr O m h 1S — to oe than bulletins, which are so 
often misplaced. 
. _ a ‘s of — bed I ys With this material before your salesmen and 
either direct or indi- macros pte. gaa to render real serv- 
rect, among the trade This Sample Board will be sent at your request 


without charge or obligation on your part. 


covered by his day 
to day solicitation. —— 


&\ pele LOM 2 


mee: v. ‘S. PAT. de el 
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The above paragraph is another 
plank from the Republic Mechani- 
cal Rubber Goods Sales Platforn— 
a platform which clearly defines the 














policy of the Republic Rubber Com- 0 [» 

pany in its relations with the rub- =} WwW (me eS [v0.18 | wt ag. 
ber jobbing trade. That this policy cy Rc Me PO 
has been unqualifiedly endorsed is ny EY food &) j v0.1 wt [v0.1 
proved by scores of enthusiastic Y- | re f-iteN Ff 


NO. 112 


letters from jobbers all over the 
country. 








We shall be glad to send you a 
copy of the complete policy if you 
have not received one. It will be to 








your advantage to thoroughly fa- ra 

miliarize yourself with its contents. SS 

| co\SaS 

wo. 117 

THE REPUBLIC RUBBER COMPANY LL 
Youngstown, Ohio 

NO. 119 




















REPUBLIC || | fi: i 
BELTING-PACKING ao ee ee 


" HOSE ” THE BRISTOL COMPANY 
Waterbury, Conn. 


——_—__—— 





THE ONLY TOOLS NEEDED 
A Piece of Soft wees 
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ROCKWOOD PAPER PULLEY SERVICE 










BC 


Cr 


CI 
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Invested for You 


OU can sell Rockwood Paper Pulleys and make a good 
profit without investing a cent in stock. We carry the 
stock for you at Indianapolis—and in eleven other cities— 
2186 popular sizes of Rockwood Paper Pulleys from 2 to 
41-inch diameters, ready to ship the day your order is received. 


With this enormous stock immediately available in twelve industrial 
centers, it's just as though you had a vast store room of your own 
filled with Rockwood Paper Pulleys. 
may quickly get the exact size of pulley your customer wants without 
bother or fuss, and at the attractive prices made possible by our 
quantity manufacture. 


These pulleys we carry so you 


These warehouses carry the “stock” Rockwood Paper Pulleys, ready to ship 
the same day your order is received. Order from the warehouse nearest you. 


- LOUIS, MISSOURI, ROCK WOOD PAPER PULLE ¥ atanaens S, Inc. 
801 North Second Street - : - 

ISTON, MASSACHUSETTS, ROCK WOOD PAPE R PUL L EY STORES, Inc. 
Olmsted-Flint Company, Cambridge - 

{ICAGO, ILLINOIS, ROCK WOOD PAPER PULLEY ‘STORE S, Inc. 
Chicago Eleétric C ompany, 740 W. Van Buren St. - - 

NCINNATI, Sg ROCKWOOD PAPER PULLEY STORES, Inc. 

he Doermann-Roehrer Company, 450-456 East Pear! St. 

EVELAND, oa. ROCKWOOD PAPER PULLEY STORES, Inc. 
"The Strong, Carlisle & Hammond Co., 1394 W.ThirdSt. - 

INVER, COLORADO, ROCKWOOD PAPER PULLEY STORES, Inc. 


Carries All Sizes from 2 


The Hendrie & Bolthoff Mfg. & Sup. Company, 1635 17th St. Carries All Sizes from 2 to 8 in. dia, 


TROIT, MICHIGAN, ROCKWOOD PAPER PULLEY STORES, Inc. 
Spaulding Electric Company, 1344-1346 Michigan Ave. - 


KANSAS CITY, MISSOURI, ROCKWOOD PAPER PULLEY STORES, Inc. 


LC 


Webb Belting Company, 1501 West Twelfth St. - . - 


9S ANGELES, CALIFORNIA, ROCKWOOD PAPER PULLEY STORES, Inc. 
Illinois Electric Company, 313 San Pedro St. - - 


SALT LAKE CITY, UTAH, ROCKWOOD PAPER PULLEY STORES, Inc. 


SE 


Capital Electric Company, 310-314 W. Second South St, 


ATTLE, WASHINGTON, ROCKWOOD PAPER PULLEY STORES, Inc. 
Seattle Hardware Company, 501 First Ave. South - - 


Carries All Sizes from 2 to 14 in. dia. 

carries All Sizes from 2 to 14 in. dia. 
to 14 in, dia. 
Carries All Sizes from 2 to 10 in. dia. 


Carries All Sizes from 2 to 14 in. dia. 


Carries All Sizes from 2 to 14 in, dia. 
Carries All Sizes from 2 to 10 in. dia. 
Carries All Sizes from 2 to 14 in. dia, 
Carries All Sizes from 2 to 8 in. dia, 


Carries All Sizes from 2 to 14 in. dia. 
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This booklet (Form 546) gives detailed dimen- 
sions of the “stock” Rockwood Puper Pulleys. 
Write for it TODAY and ask for prices. 





THE ROCKWOOD MANUFACTURING CO. 


- Indianapolis, Ind. 
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DEALERS—Let Us Help You Build 
Up Your Speed Reducer Business 


Palmer-Bee Mill Type Speed Reducers—fully en- 
closed—give every assurance of protection from 
dirt, dust and moisture, proper lubrication and con- 
tinuous satisfactory service. 

You know what it means to any concern when 
they can keep up production volume and hold down 
production costs. 

In open territories we have an attractive offer for 
reputable dealers which will interest you. Write 
for our booklet describing Palmer-Bee Speed Re- 
ducers and their application in all lines of industry. 
































{sk for Bulletin 282 Pat. 6-10-24. Other Patents Pending. 


PALMER-BEE COMPANY, DETROIT, MICH. 
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Pressed Steel Boxes and Pans : 


Unsurpassed in strength, durability 
and quality of workmanship, designed gig. s¢_steet rote Box— One piece con- 
° ° struction with laps on end, folded wi essed 
to withstand very rough handling and — Ses'handie. furnished! in any site or eauge 

give the maximum service and satis- 

faction. A large part of our business 

659—Stee!Shop Barrel—banded to e . ° . . 
and bottom. Riveted side seams. stiff JS Making special equipment of this 


handles, recessed bottom, corrugated. Al- 

nade with flush bottom and corrugated . _— e e 
if ordered. a “order to individual design. Our wide 
Sdurable liquid tight pan for economical @Xperience in this work should be 
handling of small parts throughout your 
plant; one-half inch reinforcing flange 





























Fig. 1466—Seemiess Stee! Factory Cuspi- 
dor—By placing sand or sawdust in these pans 


around entire top; flaring sides and ends valuable to you. they make ideal factory cuspidors. Perfectly 


allow pan to be nested when not inuse. 


smooth and seamless throughout. No corners 
or joints to which germs will adhere; easily 





Write for Bulletin No. 227, or send cleaned; most sanitary pan for this purpose; 
° ° ° protect the health of your workmen and add to 
specifications for quotation. thecleanliness of your plant. Made of No. 16 


gauge steel ll in. x 4in. deep, tapered. 





MULLINS BODY 
CORPORATION 


Successors to W. J. CLARK CO. 
102 Mill St. Salem, O. 
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HE illustration above shows a Dumore 

grinder in an unusual set-up on a milling 

machine, grinding a large ring-die. It is just 
another indication of the wide range of uses to 
which these precision tools may be applied. But 
could any greater tribute to the efficiency and 
adaptability of Dumore grinders possibly be 
given? What more convincing proof is needed 
to their ability to do hard jobs-—-and do them 
well? 


Perhaps your customers have no giant ring-die 
grinding jobs to worry about. But if they make 
jigs, dies, gages and other hardened tools—simple 
or intricate—they, like thousands of other users, 
can employ Dumore grinders to advantage. 





Aoen ee 
SJUPPLUES 








A Hard Job Well Done 








Six styles and sizes—with individual speed ranges 

provide a grinder with the correct cutting 
speed for any grinding need. Dynamic balance 
and smooth operation of Dumore grinder motors 
eliminates vibration. Ability to operate on alter- 
nating or direct current assures 100°, utility even 
in shops supplied with two varieties of power cur- 
rent. Portable, they save the cost of tearing 
down expensive set-ups. 


If you would avoid the menace of over-stocking 
if you are seeking a line of proven products 
that turn over fast—if you would dodge profit- 
eating service expense, then the Dumore grinder 
line is the complete answer. The coupon below 
will bring you full details of our liberal jobbers’ 
agreement. Start it on its way home today! 


Wisconsin Electric Company, 46 Sixteenth Street, Racine, Wisconsin 














Seven interchangeable spindles and pulleys, 
and a speed range of 3600 to 50,000 r.p.m., per- 
mits the use of Dumore No. 3 Grinders on pro- 
duction as well as tool room work. Motor swiv- 
els to five angles, giving spindles easy access to 
difficult grinding positions. Grinder may be 
turned, end for end, as shank isin center of slide 
and swivels as well as pivots. Complete equip- 
ment includes set of twelve grinding wheels, six 
spindles, seven pulleys, belt, attachment plug 
and cord. 




















No. 3 
Multi-Speed 
Grinder 


Wisconsin Electric Co., 
46 Sixteenth St., Racine, Wis. 


of Dumore jobbers’ agreement. 


Name 


Address 


City : State 


Se ee 
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Quote jobbers’ discounts and give complete details 
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Does Your Blower Puff the Air? 
Does It Make a Great Noise? 





For pumping Air or Gas for Agitating plating solu- 
tions; for sand blasting, soldering, brazing, filling bot- 
tles, feeding paper in printing presses, folders, label- 
Jers and rulers, heating homes with oil burning fur- 
naces. These are only a few of the many uses for 
these machines. 


PREVIOUS BLOWER WAS NOISY 


but Winter Bros. Co., manufacturers of taps and dies 
says: 

“This (the new Leiman Bros. air pump), has been 
operating in a very satisfactory manner and has saved 
us considerable annoyance because the one of an 
other make previously used was very noisy, while 
yours operates very quietly.” 


Most big users of air pumps use Leiman Bros. 
air pumps. They do the work well and are a 
recommendation in the sale of automatic ma- 
chinery using air. 


Noiseless Rotary Positive Pressure Blowers 


No need to continue to use a noisy blower—one that disturbs 
the whole shop. Every line of manufacture needs a NOISE- 
LESS blower—no matter what make you now use, if it disturbs 
your shop, it reduces production. Here's one that’s noiseless, 
efficient, powerful and increases production—used with all makes 
of gas furnaces and appliances. 


LEIMAN BROS. Patented ROTARY AIR PUMPS 
Are Used by the World’s Industrial Leaders 


Peet Bros. Mfg. Co., Soup General Electric Co. 
Heywood Waketield Co., Carter Ink Co. 

Furniture Eagle Peneil Co. 
American Litho Co., Printers Ford Motor Co. 
Mallinckrodt Chemical Works Standard Oi Co. 
National Drug Co. : International Motors 
Sinclair Refining Co., Oil H. H. Franklin Mfg. Co. 
DeForest Radio Tel. & Tel. Co. p 


(Names picked out at random.) 





If it does either of these things then you 
are a logical prospective customer for 


LEIMAN BROS. ROTARY 
POSITIVE HIGH PRESSURE 


Patented 


AIR PUMPS 


“They Take Up Their Own Wear” 








These Air Pumps are efficient because of that 
great natural power— 


CENTRIFUGAL FORCE 


when you take a weight tied to the end of a string 
and whirl it around your head you are exacting the 
greatest natural force—that same force that is util- 
ized in the operation of 


LEIMAN BROS. 


Rotary Positive _---~ 
High _ 
Pressure and Vacuum e 


AIR PUMPS we a 


Patented Sa 





The wings of these air pumps in operation are not 
held out against the cylinder by springs. No indeed 
—springs wear out or break—these wings are held 
out by the rotating of that great natural power— 
centrifugal force—it never breaks or wears out— 
and so you have the secret as to the high efficiency 
of these air pumps. 
No matter how old 
they may be in years 
that great centrifugal 
force is still there, still 
strong, and still just as effi- 
cient. Other pumps whether 
rotary or not, use all sorts 
of springs, cams and arti- 
ficial devices to accomplish 
the results obtained with 
these simple, efficient, pat- 
ented rotary air pumps. 


Centrifugal force swings << Pressure Blowing 


wings out to meet the cylinder 

and they scoop up the air— or Vacuum 
easy running, smooth and 

glassy like surfaces means lit- Will last a life time and 


tle power. Many sizes for all 
sorts of air requirements. 


are NOISELESS 


Wr AIR and OIL PUMP MOTOR UNITS 
ALSO for fuel oil heating 
MAKE SAND BLASTING MACHINES 











LEIMAN BROS., 6O Lispenard St., New York 


Makers of Good Machinery for 35 Years 
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Yale Electric Chain Hoists 


easy to stock and easy to sell 


Better, more efficient labor-saving 
equipment for handling materials is 
the keynote thought back of the many 
articles now appearing in business pub- 
lications throughout the country. 


Mill supply dealers will profit by 
co-operating in this movement by sell- 
ing the approved equipment. 

The Yale Model 20 Electric Chain 
Hoist is easy to stock and easy to sell. 

It is a compact, powerful hoist with 
so many desirable features that pros- 
pective buyers are readily convinced 
of its serviceability. And it is adapt- 


ed to every sort of hoisting service. 


There are thousands of Yale Elec- 
tric Chain Hoists rendering satisfac- 
tory service, and these have been dis- 
tributed from our dealer’s stocks. 


The Yale Detachable Shackle per- 
mits various lengths of load chain to 
be applied without disassembling the 
block. Yale straight line suspension 
insures an easy running hoist and trol- 
ley at all positions of the load. 

Yale Electric Chain Hoists, made in 


1;, 14, 1 and 2 ton capacities, are 
profit makers. 


The Yale & Towne Mfg. Co. 


Stamford, Conn., U.S. A. 


YALE MADE IS YALE MARKED 








[YALE] Hoisting and Conveying 


Systems 
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Steel Shelving 


Modern steel construction 
Strength—combines strength with light 
weight. 
e143 Fire-resistive—oil, water 
Durability —,. wear proof. 
Installed or rearranged 


Simplicity — easily and quickly, with 


ordinary tools. 


Adaptability—A‘2"#<4 to store any 


commodity. 
10% to 30% greater 


© storage capacity. 
Beonomical — Sivvtersiered | Worn Shafts 
without depreciation. 
Shelving, Files, Desks, Transfer Cases, Safes, e 
Counter-heights, Sectional Cases, Accessories and Supplies and Cut Profi ts 
THE GENERAL FIREPROOFING CO. 


Youngstown, O. Dealers Everywhere 





One of the greatest industrial problems of 
today is unproductive labor and = machinery. 
Shafts and pulleys in the condition shown above 
result in idle hands and dead machines, plus the 
expense of replacement. 

\n investigation in your plant will probably 
find many such sources of leaks and reductions 
in the year’s net profits. 

It is a significant fact that every user of 
jt \rguto QOilless Bearings can report superlativ: 
l service from these non-metallic bearings—and 
in hundreds of instances these service records 
are for six times the life of the best bronze bush 
ings made. 

If such service would be of interest to you, 
why not thoroughly investigate ¢ 


ARGUTO OILLESS BEARING CO. 


Wayne Junction, Philadelphia, Pa. 


























CAMB CO I 











Smoother than Grease 
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Cocheco Belting 


Honest Leather for 
Faithful Service 


Leather cut from the backbone center of 
selected hides, correctly tanned, curried and 
finished to meet each specific driving need 
honest leather such as goes into Cocheco 
Belting—anakes. the most. efficient, durable, 
economical driving medium we know. 


\ Cocheco Belt has elasticity with little 
stretch—picks up easily and = seldom needs 
shortening; high tensile strength enables it 
to carry a heavy load without breaking; per 
fect contact with the pulley prevents slipping 
with its attendant power waste. 


Cocheco Belting gives faithful service wher 
ever leather belting may be used. 





The Cocheco Booklet tells all 


about it. May we send it? 


I. B. WILLIAMS & SONS 


Dover, New Hampshire, U. S. A. 
14-16 N. Franklin St. 71-73 Murray St. 


Chicago, Ill. New York, N. Y. 
157 Summer St., Boston, Mass. 
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The Name Sells Them 


The name ‘Moncrieff’ is known to 
practically every steam engineer as 


standing for the best in gauge glasses. 


* 
rnessing 
It is because th ade right sixt 
oo on Horse Power 


making them in Scotland, and because 


the original quality has always been ach roll and cut length of belting rep- 


maintained. resents unharnessed horse-power. Your 
belting customer pays just so much ji 
g . ch in 
There are two brands-——PERTH for stand- an pa) J : 
dollars and cents—but upon the belting 
ard steam pressures up to 200 pounds, and | | rai 
vw buys depends much more than its 
UNIFIC for steam pressures up to 400 : 


original cost. Upon its length of life 
and the uninterrupted service it delivers 
depends the production of his plant. 

What animates the belt he buys, makes 
it endless, a thing of power and _ trans- 


H. A. ROGERS ct. forms it from the lifeless length—is the 


87 Walker St., New York ie 
\ssist him to harness the horse-power in 
Sole Agents for the United States the belt. That's the point—the joint. 
Upon this joint depends the life of the 
belt itself, power and production. Sell 
him Crescent Belt Fasteners. Crescents 
at the joint are his insurance against 
escaping power, idle machinery, loss of 


labor, time and production. 
or O ers nN y Scientifically built, Crescent Belt Fasteners 


distribute the strain across the entire width 

° of the belt. Curved-—they hug the pulley 

A New Boiler Treatment and hold the power. They present no wear- 
ing surface to the pulley. 


pounds. 


{sk for distributors’ discounts. 

















A New Boiler Treatment, that acts Ten Point Crescent Plates and Rivets are made of spe 
chemically on the boiler metal to remove Guarantee cal tormula Steel, developed as a result of 
old scale and prevent new scale, a prod- seas aie 27 years’ experience with belting problems 
uct of many years experience with a scale. They are universally used on all kinds and 
positive guarantee, is now offered to the 2. Prevents new NS 8 SEE Se -YRED length, width and 
supply trade. It is scale. description 


3. Removes oil Kecommend the standardization of Crescent 


Boiler Energine : ithe elt Fasteners throughout your customer's 

The 100°, Boiler Treat t ” eaten : plant Vhey will maintain continuous produc 

i ee eae tion at minimum expense. The belting you 

We know that most boiler compounds boiler metal. st . will give better service and with the 
. ons : . ] 7 sc ts ser its ve he 
are poor selling propositions for jobbers. 6. Does not Crescents serve its longest life. 


But Boiler Energine is not a boiler water Sveperese: 


ald 
- . Adds nothing 
compound. It does not eat up scale and eee 
leave something in its place. It brings the steam. 
it down in its solid form, without inter- 8. Increases boil- 
fering with circulation, or affecting pack- er life and 
ing or the purity of the steam. No emctency 
water analysis necessary. Your sales- 9 —— will not BELT FASTENE 
men can make it pay their entire ex- ; md 

10. Jobber co-op- 


pense. Every smokestack represents a acne 
customer. Sold only through jobbers. protection. 


IMPORTANT — When writing. 
state territory wanted. Territory 
assigned will be protected. 


COLUMBIA CHEMICAL COMPANY 


Saginaw, Mich. 
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Everything 
in Line Shafting 
Equipment 














In this large plant, Medart makes 
everything in line shafting equip- 
ment—turned and polished steel 
shafting, couplings, hangers, 
bearings, friction clutches, five 
types of pulleys, gearing and kin- 
dred appliances. 











Established 1879 


Use »*MEDARF> Gearing 


Standardize on Medart Gearing and be sure of the same built-in 
excellence that has identified all Medart products for the past 45 
years. When you specify Medart you get quick, accurate service 
on all types of gears—spur, bevel, mitre, internal, worm, mortise, 
and all other types, including wood cogs. Made of any material 
and either pattern molded, machine molded or cut. 


Specify MEDART Equipment 


The use of Medart equipment means less friction, fewer shut- 
downs, better results at less cost. It means true-running journals, 
bearings that are accurate, strong pulleys, better-running belts, 
and, in consequence, a larger return on your investment. 


Get Catalog 43 With Discount Sheet 


Buy all your transmission equipment through Medart Catalog 43 with dis- 
count sheet. This affords a simple, direct method of concentrating your trans- 
mission machinery purchases—economically. Or, send your specifications for 
engineer’s estimate. No obligation. 





€ 
YerBER og 


j THE MEDART COMPANY 
‘ (Former! Medart Patent Pulle ( ) 


General Offices and Works: 


Office and Warehouse 


St... team, U.S: A. 


Cincinnati Offices: Chicago, Philadelphia, Pittsburgh and New York aren an oe WR 


























‘| 


Steel rim bc atl ieee 
riginalstee! pi 


Ts 


gone — Meo Neh , tee 4 range 
n. diameter, 


6 











—_ —_ perv get zo me menage rb 
poy 





il 


strer be 
strain 





we Pr 
With cine ie 


aa mr all aa etek oa: 


ar y 











"XUM 


» Mitt Suppires 
























KESTER SOLDER 


Self-Fluxing 










VIRGIN TIN &LEAD SOLDER: 
el 








(Underwriters’ Laboratories Inspected) 


“Requires Only Heat” 


























For Maintenance Work 


AKE electrical maintenance alone, 

(exclusive of plant upkeep, etc.). 
Knowing the value of soldered con- 
nections in this work, check up your 
soldering time. 


Now, cut off one-third of this time, and 
see what you can save by using Kester. 


With Kester Solder only two opera- 
tions are necessary —with common sol- 
dering three! Kester saves time, labor 
and material. It supplies its own flux 
from tiny pockets inside itself. This 
scientific flux is in proportion to the 
solder around it, and flows to the job 
just before the solder melts. 

Increase your net profit by decreasing 


your maintenance costs. How? Use 
Kester Solder. 





ote nit 





Kester Acid-Core Solder for general use in 1 lb. cartons; 1, 
5 and 10 lb. spools. Small package Acid-Core Solder, Kester 
Metal Mender for autoist, householder, etc. For delicate 
radio and electrical work — Kester Rosin-Core Solder. 


* 





“ene Manufactured by the 
CHICAGO SOLDER COMPANY 


4215 Wrightwood Ave. 
CHICAGO, U.S. A. 
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The NEW No. 0. Baby 
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A Clipper Belt Lacer 


within the reach of every buyer 
Manufactured by 


Clipper Belt Lacer Company 
Grand Rapids, Michigan 


Anyone can lace a belt with the 
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SCHIEREN BELTS DO LAST LONGER 
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TRADE MARK el 
Reg. U.S. Pat. Off. a 
0 
Thoroughly Waterproofed and 


Here’s Proof! 







In explaining why he hasn’t sent us an order 
recently, this user of Schieren Belting says, “The only answer we can give 
you is that your belts sure do stand wear.” 


This from one who has used Schieren belts for 14 years is rather 
conclusive. 


But more conclusive, from the standpoint of the mill supply jobber, is the 
fact that he is typical of satisfied users who come back for more. 


Are your customers in this class ? 


ful Tanners 
— 


: B Cmfle Belt Manufacturers 
BELTIN lef | . 


Tanneries: Bristol, Tenn. 





Main Office and Factory: 
42 Ferry Street, New York, U.S. A. 


Built for Service 


hae 
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SELLING 





Better Built Bearing Bronze Bars 


is selling that starts something for those MILL AND MACHINERY SUPPLY DISTRIBU- 
TORS who want a fair profit and absolute satisfaction in bronze bars. 


A complete range of sizes carried in stock at all times (chart upon request). All bars are scien- 
tifically alloyed and rigidly inspected. 
A limited territory is open for exclusive sales rights. 


THE HOME OF QUALITY BRONZES 


Brass — Bronze Founders The Buckeye Brass & Mfg. Co. 
Finishers Since 1900 ltySpee Cleveland, Ohio 
ry. et 
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Registered 














Screws N AM CO Nuts 


Cap, U.S.S.&S.A.E. S.A. E. Milled Nuts. 
Set, U. S. S—RMilled or 
Upset 


Plain or Castellated. 








---In Stock--- 


for prompt shipments 





It's Accurate Fit and Fine Finish that makes hundreds of concerns 


specify NAMCO on their Screw and Nut Orders. 


Your customers would appreciate these qualities that mean so much 
yet cost no more. 


Specify NAMCO on your next order for Standard Screws and Milled 
Nuts. 


The National Acme Company, Cleveland, O. 


New York, Chicago, Detroit. 








Warehouses at New York and Chicago. Hughson & Merton, Inc., San Francisco 
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tm CHICAGO tin. 


Power Transmitting Appliances 
Every Appliance Necessary to Transmit Power 
Many Ball Bearing Specialties 














Pulleys Ball Bearing Hangers 
Hangers Ball Bearing Pulleys 
Shafting Ball Bearing Clutches 
Sheaves Ball Bearing Sleeves 
Couplings Ball Bearing Grinders 
Brackets Ball Bearing Countershafts 
Clutches Ball Bearing Pillow Blocks 
Journals Ball Bearing Hanger Boxes 
Sprockets Ball Bearing Idlers 





The ‘‘Marvel’”’ Ball Bearing Grinder 


The CHICAGO LINE is a Complete Line of Power Transmit- 
ting Appliances with many up-to-date power and labor saving spe- 
cialties, such as Ball Bearing Hangers, Ball Bearing Loose Pulleys, 
Ball Bearing Friction Clutch Pulleys, Ball Bearing Hanger Boxes, 
Ball Bearing Countershafts, etc. This class of material is in demand 
and profitable for any supply house to handle. Practically every 
order brings repeat business. 





Don’t be behind the times. Territory for live dealers 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 


All Forms of Power Transmitting Appliances 


MAIN OFFICE: FACTORY: 


17 No. Desplaines St. 


Menomonee Falls, 


Wisconsin 


Chicago, Ill. 
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| | rilS conveyor belt installation in the mill of Utah Consolidated 1 
| Mining Company, International, Utah, handles coarse ore as | 
| it comes from the crushers. The conveyor belt, a 30 inch, 6 ply | 
| Indestructible, has withstood the test of hard service on this work. | 
| The abrasive nature of the ore and the heavy loads carried make | 
| exacting demands on the belt that only Indestructible quality can 1 
| successfully meet. | | 


This is heavy service—but not a bit heavier or more difficult than ||| 
scores of other Indestructible Conveyor Belts are performing in | 
the handling of all kinds of heavy, abrasive materials. 


If it is possible to cut the cost of 


moving your materials, Indestruct- 





ible Conveyor Belting will do it. 


NEW YORK BELTING & PACKING CV. YY) 


New York Boston Chicago Philadelphia 
Pittsburgh St. Louis San Francisco 


INDE STRUCTIBLE 
CONVEYOR BELTING 


— 
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These Shovels 
DID NOT 


stand one-fifth the wear 
and tear that Wood's 
Mo-lyb-den-um Shovels 
did. They were put 
completely out of com 
mission after lifting ap 
proximately 700 tons. And 
they represent the high 
est grade shovels of their 
respective makers, Wood's 
Mo-/yh-den-um_ Shovels 
lifted 3485 tons, and are 
still ready for more 


Service, 








H. K. Woop’s problem was to discover 
raf finer steel for shov els mol steel that 
was hard without being brittle—that 
was tough and yet light—that had a 
uniform quality throughout—a_ steel 
that would outwear any other ever 
made. 


Mo-lyb-den-um was chosen. With 
it, countless experiments were made— 
extending over a period of years. Many 
tests failed. Each, however, added some 
thing to the knowledge of how to treat 
Mo-/yb-den-um steel. Finally a method 
was originated which produced a steel 
far superior to anything that had ever 
before been used. 

This is the steel which is used in Wood's 
Mo-lyb-den-um Shovels to-day. Its su 
premacy is recognized. Attempts to 
imitate it are doomed to failure because 
and this 
process is responsible for the wonderful 


it is made by a secret process 


Mo-lyb-den-um 


== The American Super Steel 





CYhis shovel 
} went through 80 miles 
of granite 


Seven years of testing proved Mo-lyb-den-um 
finest shovel steel when treated our way 


qualities which are making Wood's 
\o-/yb-den-um Shovels famous, Other 
manufacturers can) make a Mo-/yb- 
den-um Steel Shovel, but they cannot 
make a //o0d’s Mo-lyb-den-um Shovel. 

Not satisfied with perfecting the steel, 
this company next turned its attention 
to other shovel improvements. Notably, 
the step, or turned-over edge—which 
makes the shovel easier on the feet, and 
at the same time adds strength to the 
blade. And then the Moly-D handle 

-acclaimed the yreatest handle im 
provement ever invented, 

Wood's Mo-/yb-den-um Shovels last 
from two to six times longer than any 
other shovels made.. Write to-day for 
full information on the application of 
these shovels to all your needs, 


‘THe Woop Suover. & Toor Co. 
Piqua, Ohio, U. S. A. 


Shovels 
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Reputation Built 


wo you buy bearings, buy bear- 
ings with a reputation for reliability 
and durabilty that has been gained by 
actual performance; bearings that can be 
depended upon for your particular or 
ordinary needs. 


Caldwell Bearings have gained their repu- 


tation by giving long years of satisfactory 
service. 


The reason the same customers buy 
Caldwell Bearings year after year is be- 


cause these bearings are heavier, better 


Chains nd Wh 
Conveyir Ma 


ind Acces 


HW rite 


NEW YORK: 2676 W Pre aig sak 





nery—He licoid | Con Boots 


1700 S. Western Ave, 
mpany Offices in 





by Performance 


finished, and made with a finer grade of 
bearing metal than the great majority of 
others now sold; and aiso, because they 
have met all varied needs. 


The Caldwell line of bearings is complete; *' 
from the light to the heavy; with approved 
types of lubrication—plain, grease cup, 
ring-oiling or collar-oiling. 


Use them on your next installation. 


Address Caldwell or the nearest Link-Belt 
office for any information on elevating, con- 
veying or power transmission equipment. 


Caldwell Products 


Elevating and Chain Conveyors, Elevator 
selt Conveyors. 


for alias MS. 15 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 


DALLAS, TEXAS: 810 Main St. 


Princ Cities 








CALDWELL 
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1 NATIONAL TUBE COMPANY ‘frick Suiting’ PITTSBURGH, PA. | 
| Please send Bulletin No.26-Autogenous Welding of NATIONAL 'Pive to 
a Ts 
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6x6x13 The Label of 


THIS BROWNING PAPER PULLEY ju Quality 


Is FULLY GUARANTEED BY 


The Ohio Valley Pulley Works, Inc. 


Established 1886 MAYSVILLE, KY. 








Incorporated 1896 








Browning Paper Pulleys 


are packaged and marked to permit easy and 
accurate handling. Their attractive appear- 
ance is the outward sign of their inward 
worth! 
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A Better Pulley 


THE OHIO VALLEY PULLEY WORKS, Inc. 


MAYSVILLE, KY., U.S. A. 














Fig. 512 
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THE NEW POWELL 
150 POUND PRESSURE GATE VALVE 


Designed for service where conditions demand a High Grade, 
compact, inside screw stem gate valve. 

BRONZE BODY—NON-RISING STEM—SOLID WEDGE DISC 
Has tapered dise and seat and gland packed. All valves thoroughly 
tested and guaranteed. 

SIZES 4 TO 3 INCHES 
POWELL EXHIBIT 


Visit Booths No. 43 and No. 45, N. A. S. E. Convention, Grand Rapids, Mich., 
September 8 to 12. 


Write for Descriptive Literature 


THE WM. POWELL COMPANY 


DEPENDABLE ENGINEERING SPECIALTIES 
CINCINNATI, OHIO 
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Vol. XIV CHICAGO, SEPTEMBER, 1924 No. 9 
THE CRAWFORD PUBLISHING CO. of all the banks depended on to raise $200,000,000 
537 South Dearborn Street to finance the plan. 

CHICAGO Assuming that the plan agreed on in London will 
Member Audit Bureau of Circulations, Associated Business Papers, Inc., oO ‘oue » Tnite States r] ake ;: VOXI- 
National Conference of Business Paper Editors, Chicago Business Papers at thre ugh, the l nited tates Ww ill take - ‘pI re Xl 
Association mately half of the loan. And then what? It is a 

B. H. CRAWFORD-McNASH, CLAY C. COOPER, good guess that before a bond has actually been sold, 
PONE ane TCR oe tie ee nt GenereMomer. oy a dollar actually passed te Germany, world trade 
CLAY C. COOPER, Editor JOHN A. CRONIN, Assistant Editor will increase. ( redits Ww ill be set up bY W hich Gel 


many will be enabled to buy grains and fats, and 
a raw materials from all the world. Her factories 
Adcvertinitay Uaaventisine fous containing two-color advertisements close : ; +a0 . apadiasl = 
on the 20th of each month preceding date of publication. Singlee Will start up, and keen competition in the world’s 


color forms close on the 22d. If mailed after the 18th, copy, cuts and Pe ae S = a Pa ton eeimaria : nt aesicncs 
plates should carry first class postaze and special delivery stamp markets will at once be felt from German industries. 
to insure delivery. Y ope 7 ne r QY . : a r ineredc. 
Subscription Rates—United States, $1 a year; to all other countries, $1.50 (ie rmany can only pay her de bts, first by increas 
a year. ages ing exports, and secondly by so increasing the pay 
Discontinuances—Before expiration of subscription, notice is sent to the . ° P 
subseriber. The majority of our subscribers prefer to have their Of her workers that home consumption can at least 
file of Mitt Suppiies unbroken, so the publisher earnestly requests an ‘each : : rar level Regardless * Caym: 2 
early renewal of subscriptions. reacn a pre-War ievel. vevardaless of German com- 


E. N. GRANTVEDT, Traveling Representative 


Entered as second-class matter, August Sd, 1917, at the post office at petition, it is evident that German creditors cannot 


Se See eee saey AY ANOS, Fe, demand heavy payments in gold and goods and at 
Copyright, 1924, by The Crawford Publishing Co. the same time erect high tariff barriers against Ger- 
man commodities. There is no doubt, however, 

SETTLING OVERSEAS PROBLEMS as competition increases our manufacturers will 


It is practically assured that before MILL Sup- strenuously object to any proposal to revise our 
PLIES reaches its readers, the Dawes plan for stabil- tariff rates downward. Regardless of that, it is 
izing Germany’s finances and arranging for the evident that if you want your creditor to pay, you 
machinery to start grinding out reparation pay- must keep him alive and make it possible for him to 
ments to the allies, will have been formally approved pay in goods or services at a rate that is profitable 
of as a result of the recent conferences in London. to him. Otherwise he won't work. 

No matter how anguished the cries of German and You must keep your mind clear on one point, and 
French radicals, representatives of both yovern- that is that the Dawes plan has nothing to do with 
ments have realized that the Dawes plan offers the the payment of war debts. The United States re- 
only medium for settlement of Europe’s muddled fused to participate in any conference to consider 
political and financial problems, and that it is the these debts. Money borrowed from us during the 
last chance for peace by agreement. war is not subject to compromise. The financial 

With France conceding that the occupation of interest of this country in the reparations con- 
the Ruhr was an economic move, and not basicly a ference is and was represented by a claim of 
military or reprisal proposition launched with the $750,000,000 only, approximately one-third of which 
ultimate idea of territorial expansion, retirement is covered by our bill for maintaining an army on 
from the Ruhr would naturally follow as soon as the Rhine, the repayment of which was guaranteed 
reparation payments were assured. under the armistice agreement. The balance due 

While the United States did not officially sit in from Germany is for claims of American citizens 
the conferences, our representatives in London were for injuries inflicted after the United States entered 
a powerful factor in every compromise agreement the war and also the Lusitania and other claims 
reached. International bankers were also a deter- which are now being determined by the mixed 
mining unit at every stage, because without a large claims commission between Germany and this coun- 
loan to Germany the Dawes plan could not operate. try. Nota dollar of this has ever been paid. 

While American bankers were generally the target It is more than probable that another limitation 
for both German and French criticism, they were of arms conference will be held in the near future, 
In accord at every point with the financial heads and precede any general debt settlement conference 
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between this country and our allies who owe us 
money. Not only would armament limitations re- 
duce their expenses and increase their ability to 
discharge their debt to this government, but the 
debts due the United States constitute the principal 
leverage this government now has to bring about 
land disarmament. 

A final word regarding our business future. 
Labor in this country, both skilled and common, is 
being paid peak prices, and is demanding more. 
The vicious circle of advancing costs is still in oper- 
ation. Cotton is high, wheat has recently advanced 
twenty-five cents a bushel, with a world shortage 
reported, and a surplus crop in the United States; 
corn prices have gone up like a rocket, because of 
a fear of a short crop, and all other farm products 
have advanced. Our farmers seem to be sitting in 
the sun. Money is plentiful, with call money in New 
York loaning around 2 per cent. As a result all 
bonds and sure dividend paying stocks are quoted 
at a high figure, based largely on a 2 per cent call 
money market. That condition cannot long exist. 
It is in fact fictitious, partially created by financial 
interests to make easy the absorption of $100,000,009 
of the sure to come German loan. It is a good bet 
that stocks and bonds bought at ruling prices will 
not show a profit in December, even if our industries 
generally show a decided improvement, as they prob- 
ably will. With general industrial improvement, 
money will be in fairly urgent demand, and with 
the hundred million for the loan absent from our 
liquid assets, money rates will advance as surely as 
the sun shines, and stock and bond prices will seek 
a lower level. Stocks of manufactured goods in this 
country are low, and when distributors start to buy, 
whether wholesalers or retailers, the demand on our 
manufacturers is bound to be urgent, with a result 
easily to be foreseen. If labor does not become 
demented, and by strikes and impossible demands 
for higher wages so check building and general con- 
struction and improvement plans as to create unem- 
ployment, we are bound to have a fairly long period 
of business health that will stand as a record for all 
time. MILL SUPPLIES is not posing as a prophet, 
or trying to be one, but there are a lot of outstand- 
ing facts that seem to need some interpreting, and 
hence the above. 





INCREASINGLY IMPORTANT PRCBSLEM 

From statements made by mill supply distributors 
and by the National Supply and Machinery Dealers’ 
Association, it is evident that the expense of motor 
truck delivery is becoming an 
tant problem. 


Increasingly impor- 
[t is one which each distributer must 
tackle for himself, because no standards can be set 
which will the problem 
However, when we are told that a large riddle west- 
ern merchant has figured out thet 
for his deliveries amouiits to a littie over 
we must realize that some of the foolish 
practices in vogue in mill supply houses 
least be reduced. 

Some of the pipe and supply jobbers make a de- 
livery charge when goods are taken beyond a certain 


solve for all leealities. 


the cost per stop 
30 cents, 
delivery 
must at 
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prescribed limit. A Cincinnati distributor has 
found it pays to allow a regular expressman to pick 
up all small orders, delivering them at a stated price 
per stop. A zone system of delivery, by which all 
goods going to a certain vicinity are delivered at a 
certain time of the day, may be a solution for other 
distributors. 

At any rate, as long as from 25 to 90 per cent of 
all mill supply purchases must be delivered by truck, 
the problem of lowering the cost is one which 
should be tackled in each vicinity by the distributors 
in that vicinity. 





A GOOD SEED TO SPREAD 

tecently there appeared in the house organ of a 
nationally known paint manufacturer an article urg- 
ing manufacturers to “save the surface” of their 
factories. Over the article appeared a striking cap- 
tion reading as follows: “How long since you gave 
your plant the ‘once-over?’ ” 

Isn’t there a thought expressed in this caption 
which mill supply distributors might embody in a 
campaign to call to the attention of all manufactur- 
ers the desirability of doing just this thing, giving 
their plants the ‘“once-over?” 

The article in question began with the explanation 
that during the past few years life insurance com- 
panies have been trying to “sell”? the American pub- 
lic on the value of an annual examination by the 
family physician, in order to detect any unrecog- 
nized physical defect that may exist, and permit 
steps to be taken to prevent its growth and its men- 
ace to life. It then draws the conclusion that if such 
a plan is good for the human body, it is an equally 
good thing for the plant and its equipment. 

Taking it for granted that many industrial estab- 
lishments are given the “once-over’ periodically, 
there is no mistaking the fact that a concerted effort 
on the part of mill supply distributors to impress 
upon all plant owners the value of periodic examina- 
tions of their factories and equipment would in due 
time result advantageously for the distributors. 

If every mill supply distributor will imagine him- 
self for a moment as a manufacturer and repeat to 
himself that question, ‘““How long since you gave your 
plant the once-over?” he will have his own answer 
about the value of spreading the seed of curiosity 
among the manufacturers in his territory. 

The direct question could very well be supple- 
mented by a list of possible defects which the indi- 
vidual mill supply distributor is in a position to 
point out. Naturally it would be up to the distrib- 
utor’s salesmen to assist the house in making up the 
list of the possible defects. Then, like the doctor, 
with the way first paved for him by the inspection, 
the salesman might be in a position to repair the 
plant defects. 

In the United States Navy it is customary for 
the captain of a ship to make a thorough inspection 
of the vessel each Friday afternoon, and to have 
note made of any work that appears necessary in 
order to bring his unit to the highest efficiency. 
These weekly inspection trips result in two principal 
benefits. First, they keep the ships in high class 
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condition. Secondly, they keep the division officers, 
who have charge of the various sections of the ship 
on their toes to see that their sections are in a cred- 
itable state at each inspection. 

These inspection trips are good for the navy, and 
similar inspections would be of great value to indus- 
trial establishments. They would result in many in- 
stances in saving time and money for manufacturers 
by renewing equipment which is slowing up the 
efficiency of the plant. 








GETTING THE RIGHT MAN 

A national safety congress will be held in Louis- 
ville September 29 to October 3, and preliminary 
announcements from the National Safety Council 
indicate that delegates are expected from approxi- 
mately 4,000 industrial establishments. A compre- 
hensive program has been arranged, the subjects for 
the business sessions covering every phase of safety 
work. The entire arrangements are indicative of the 
substantial progress that has been made in safety 
work in American industry and in our public life. 

A recent survey taken in Massachusetts showed 
that out of 468 manufacturing establishments fur- 
nishing replies to a questionnaire on the subject, 
399 now have some individual in their organiza- 
tions responsible for plant safety and sanitation. 

This growing tendency to take safety precautions 
in our industries is of interest to mill supply men. 
It is still fresh in our minds that a prominent mill 
supply distributor at one of the last sessions of his 
association narrated the lack of success which he 
had experienced in sending out some advertising 
matter relative to a certain line which he carried 
in stock and which may rightly be classed as a safe- 
ty device. At the time another distributor explained 
that it had been his experience that such safety de- 
vices were ordinarily up to the safety man in the 
plant, and that it is not much good for a salesman 
to see the purchasing agent, or the master mechanic 
or superintendent when trying to make such a sale. 

There isn’t any sound reason why a mill supply 
house isn’t the proper medium of distribution for 
safety devices, but it is possible that many distribu- 
tors have not met with any large degree of success 
in selling these devices. Perhaps the explanation 
lies in the fact that, as the experienced distributor 
explained, safety devices must be sold through the 
safety man in the plant. 





HALF AND HALF SALES POLICY 

When a manufacturer doesn’t give his complete 
support to his distributors, then he cannot expect 
the latter to give him more than half-hearted sup- 
port in return. Only a few days ago a prominent 
mill supply man was asked whether he carried in 
stock the product of a certain manufacturer, and 
upon replying in the affirmative was further inter- 
rogated as to how well this particular product sold 
in his territory. He replied that he didn’t sell very 
much of it for the simple reason that the company 
had its own loeal branch, which took “all the big 
stuff” and left only “‘the small pick-ups” for the dis- 
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tributor. On the contrary, the distributor said, he 
did quite a business in another competitive brand, 
the manufacturer of which cooperated to the fullest 
extent, and did not attempt to go into competition 
in the territory. 

This is a single example of the working of the 
warehouse branch system. It happens that the 
manufacturer in question is one who has been mak- 
ing a great effort to induce mill supply distributors 
to stock his product. He has succeeded in securing 
some distributors, but he undoubtedly thinks that 
many of the distributors are not doing so well by 
him. He may even go so far as to believe that mill 
supply house distribution is not a good medium. 

As a matter of fact this manufacturer is himself 
in the wrong, for he is trying to eat his cake and 
have it, too. He is endeavoring to stock mill sup- 
ply houses, and then after he has sold them, he is 
going out to sell the very prospects who would buy 
the goods from the mill supply house. 

On the other hand, within the past month a large 
manufacturer who formerly operated branches, has 
announced that hereafter he will depend entirely 
upon his distributors, and that he has found that 
by following a strict policy of cooperating with dis- 
tributors, his business has greatly increased. 

Somebody at the mill supply convention last May 
remarked humorously that if the mill supply indus- 
try didn’t have the “two per cent discount” to dis- 
cuss, there wouldn’t be any excuse for the meetings. 
It must be admitted that the discount proposition has 
been kept alive, but good work in discount educa- 
tion has resulted. This proposition of manufac- 
turers’ competition with distributors is an entirely 
different ailment, but the treatment must be similar, 
namely, large doses of education continued until the 
patient recovers his reason. 





CASE FOR INDIVIDUAL DECISION 

The question of whether manufacturers of mill 
supplies should be called upon to assist distributors 
through contributing to the cost of getting out the 
catalogues of the latter has again been raised, this 
time in a questionnaire issued by The National Sup- 
ply and Machinery Dealers’ Association. 

The same question was raised by members of the 
Southern Supply and Machinery Dealers’ Associa- 
tion before the last convention, and the executive 
committee of this organization took the position that 
the contribution of manufacturers towards distrib- 
utors’ catalogue costs is a matter entirely between 
the distributor getting out 
individual manufacturer. 


the catalogue and the 


Before making its decision, the executive commit- 
tee of the Southern Association made a survey and 
found that there were many manufacturers who be- 
lieved it proper to contribute, and who would ask 
the distributor to put so many pages of their prod- 
ucts into his catalogue in return for a stated price 
per page. On the other hand there were many manu- 
facturers and distributors who did not believe that 
this svstem was a desirable one. 

This stand of the Southern distributors appears 
to be a common sense policy. 
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A Marco Friction Surface Belt driving a 
grinder machine in a Pennsylvania steel 
mill, This is an 8” 5-ply Marco Belt run- 
ning at a speed of 2700 ft. per minute. It 
runs over a 742” spindle at the lower end, 
and is also flexed the other way over an 8" 
idler, under 200 Ibs. tension. 


This kind of drive proves the mettle 
of Marco Transmission Belting 





The Mechanical Rubber 
Company’s line gives dis- 
tributors these combined 
advantages: 


1. The most complete line 
of mechanical rubber 
goods manufactured. 

2. Quality standardized and 
above question 

3. Sales exclusively through 
distributors. 

4. Effective, business-build 
ing sales assistance. 

5. A profitable cost basis 
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A main drive belt always works with a large factor of 
safety, but a belt like this works under an overload 
most of the time, and there’s where extra quality tells. 
Marco Friction Surface Belting is made to stand up 
where the belt made only for ordinary service falls 
down. This particular Marco Belt was photographed 
after thirteen months’ service on a drive where no other 
belt ever lasted more than ten months. 


Marco Belting is constructed of very heavy, closely 
woven duck, and is exceptionally strong. A tenacious, 
long-lived friction is forced into the duck while under 
great pressure and tension. 


Marco is a belt of even friction and extreme flexibility, 
which runs absolutely true on the pulleys. As a result, 


it delivers the greatest horsepower with the least power 
loss. 


Sold by The Mechanical Rubber Company distribu- 
tors in nearly every important industrial cemer. 
Write for name of distributor nearest you. 


Well bought is half sold 


Che Mechanical Rubber Co. 


CLEVELAND, OHIO 


Sales Offices: 4614 Prospect Ave. 
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Loyal Employes Big Factor in Hollis’ Growth 


Stock Ownership and Group Insurance Features of Policy That Has 
Resulted in Rapid Expansion of This Arkansas Mill Supply House 





RUEL McDANIEL 











When asked what he considered the most important 
factors in the growth of his company, J. L. Hollis, of 
Hollis & Co., Little Rock, Ark., mill supply house, gave 
credit to the loyalty and co-operation of the employes 
and the service the company renders to customers. That 
means that employe co-operation is the big factor, for if 
it were not for their assistance, service of the better 
type would be impossible. 

The firm of Hollis & Company was organized in 1917 
with a capital stock of $35,000, about $19,000 of which 
was paid in. J. L. Hollis was the organizer and became 
president, a position which he still holds. A. W. Barlow 
became a member of the firm also, and he and Mr. Hollis 
constituted the company’s selling force. J. B. Young 
likewise became a part of the organization in the capac- 
it) of treasurer and shipping clerk—mostly shipping 
clerk in the early days. Mr. Barlow was made secretary ; 
and Mrs. Hollis, wife of the president, likewise joined 
the force as assistant secretary, a position which she 
still holds. 

Conditions were favorable for the mill supply business 
at that time in Little Rock, Ark., where the company is 
located, and the first year showed a volume of about 
$90,000. The young organization successfully weathered 
the storms of 1920 and 1921, and last vear did a total 
business of more than $536,000. This growth has been 
made, too, in the face of increasing competition. 

An outstanding feature of this company is its relation- 
ship with employes. Every man and woman in the or- 
ganization have the firm’s interest at heart, because 
many of them are employers as well as employes. There 
are 19 people connected with the company, and of these 
10 own stock in it. 

Stock ownership is optional. No employe is urged to 
buy it, and there is a limit to the amount each person 
may buy. Contrary to the policy of many companies 
which sell stock to employes, Hollis & Company does not 
sell its stock on the time payment plan. Emploves are 
given to understand that they will be given an oppor- 
tunity to acquire stock when they come with the com- 
pany, and if they are of the sort that the organization 
likes to have in the force, they begin saving something 
toward eventual stock purchasing. When they do buy a 
share, two shares or ten shares, they pay cash for it. 
On one or two occasions Mr. Hollis has gone on an 
employe’s note at the bank in order that the employe 
might buy stock at a certain time, but this is as far 
as the time payment idea goes. 

The officers of the company do not try to induce em- 
ployes to buy stock any further than explaining to them 
the satisfaction of stock ownership in the organization 
with which they are connected. They do not guarantee 
any specific return on the investment, further than to 
show the dividend sheets over past years. They do, how- 
ever, assure any man or woman, who buys stock and 
then becomes dissatisfied and wants to get out of the 
company, that he or she will be paid back the investment 
upon surrender of the stock. 

This stock ownership plan is of new 
thing. Its value is readily seen. Regardless of how 
conscientious a man or woman may be, there simply is 


course not a 


not that same personal interest in the welfare of the 
company when a person is merely working on a salary, 
as when that person actually makes a portion of the 
profit every time a big deal goes over. There is a little 
selfishness in everyone, and stock ownership puts this 
selfishness to work for the good of the company. 

On the first of this year the company took out an 
insurance policy for each of its employes, and officers as 
well. Instead of having a sliding scale of policy sizes, 
determined by the length of time the employes had been 
with the company, each is for a thousand dollars. The 
policies cost the employes nothing, the company taking 
them out in a group and paying the entire cost. 

“We decided to have each person insured for the same 
amount,” explained Mr. Hollis, “‘for all of them have been 
with us long enough to justify our full confidence in 
them. They all work with zeal for the interest of the 
firm and we feel that they should share in the insurance 
in proportion to their diligence, regardless of how long 
they have been with us.” 

Employes may name any beneficiary they choose, even 
though the company pays all the cost. 

The fact that more than half the employes own stock 
in the company, and the interest which the officers of the 
company take in everyone in the force, has served to 
make the whole force a sort of business family. There 
is a feeling of real friendship among all. There’s no 
easing down on his job on the part of one person, know- 
ing that someone must do it. Every person performs a 
full day’s work; and that means excellent service to 
customers. Service, Mr. Hollis says, has had much to 
do with the growth of the company. 

The company has five salesmen, who are stockholders 
and who work on salary. Two, who are officers in the 
company, work out of headquarters outside of Little 
Rock, while three of the men work directly from the 
office. J. D. Barlow, vice-president and a large stock- 
holder in the company, travels out of Hope, Ark., in the 
southern part of the state; and J. B. Young works out of 
Camden. 

The company covers all the southern half of Arkansas, 
northern Louisiana and southeastern Oklahoma. Freight 
rates make it impractical to try to sell in northern 
Arkansas. 

Hollis & Company’s business is principally with saw 
mills, cotton oil mills and rice mills, and with machine 
shops operating in territories where these mills are to 
be found. Mr. Hollis declares that the mill supplies 
necessary to meet the needs of these mills are not differ- 
ent from those used by the average industry. Rice 
milling, which demands considerable supplies out of 
Little Rock, requires about the same. class of parts and 
repairs as the average grain elevator and equipment. 

The company occupies two buildings with a frontage 
of 100 feet on East Markham Street, in the heart of 
Little Rock’s wholesale district. One of the buildings is 
owned outright by the company, while the other, which 
adjoins the first, is the property of J. D. Barlow, vice- 
president. The company’s business is practically all in 
the usual run of mill supplies, little large machinery 
and equipment being handled. 
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Another Important Dodge 





For many years Dodge engineers have 
watched the evolution of ball and roller 
bearings. It was only after one hundred and 
ten million Timken Tapered roller bearings 
had been made, sold and thoroughly proved 
their right to pre-eminence in their field that 
they were adopted as worthy to be built into 
a product bearing the Dodge trade-mark and 
endorsement. 

The Dodge-Timken Roller Hanger Bearing 
is first of all a rugged bearing, fully capable 
of continuously withstanding the shock 
loads encountered in power transmitting 


DODGE MANUFACTURIN@RI 


NEW YORK PHILADELPHIA CHICAGO fl. Lo 
BOSTON PITTSBURGH CINCINNATI PEWAI 


Branches: 





Dealers: 


Think of what Dodge-Timken 
means when you are talking quality 
to a prospect. The prestige built 
up by these two nationally known 


and recognized manufacturers is in 


itself a tremendous sales factor. 





Simplicity, interchangeability, long life 
and trouble-free lubrication are other 
outstanding features of this new Dodge 
product. 


There are only five parts in the com- 
plete assembly. The housings are inter- 
changeable in all Dodge and practically 
all other types of drop, post and bracket 
hangers. 


Write today for full information, prices 
and dealer discounts. 


General Offices: Mishawaka, Indiana ; 
N ‘ U RPORATION Works: Mishawaka, Ind., and Oneida, N. Y. “y aa 
Qo fT. LOUIS ATLANTA SAN FRANCISCO SEATTLE ee =a 
ATI PEWARK HOUSTON PORTLAND 
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ed in coaling station of 
.I. R. R. at Coaler, IIL, in 
4919. Dimensions: 30’ x 8-ply, 
G00 ft. long. Operated in inclined 
© shaft shown in lower picture. 
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for CONVEYORS 


Heaviest, strongest, best because it costs less 
to buy and less to maintain; Gandy Stitched 
Cotton Duck Belt is standard for conveying 

particularly where there is rough work 
to be done. 


GANDY 


STITCHED COTTON DUCK BELT 
THE GANDY BELTING CoO. 


GENERAL OFFICES AND PLANT 
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757 WEST PRATT STREET - - - BALTIMORE, MD. 
NE WwW YORK OFFICE . - 36 WARREN STR EET 
CHICAGO OFFICE - . 554 WEST ADAMS STREET 
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Recommends National Standard Invoice Form 


Association of Purchasing Agents Urges General Adoption ls 
Move in the Direction of Economies of Both Time and Money 


A national standard invoice form is recommended to 
the mill supply and other industries, and to all lines 
of commerce, by the National Association of Purchasing 
Agents. It is believed that the general adoption of this 
form will eliminate misunderstandings and inconven- 
iences, expedite shipments and the settlement of ac- 
counts, and save time and expense to both buyer and 
seller. 

The new form provides space for necessary informa- 
tion for shipper and customer, and does away with the 
need of rubber stamp instructions. It is recommended 
that the form be on a sheet 8'% inches wide and not 
less than seven, nor more than 14 inches long. These 
sheets can be cut most economically from 17 to 22 inches, 


Facsimile Mf the Nabonal Standard invoke Fore 


National Association of Purchasing Agents 





WOOLWORTH BUILDING. NEW YORK 
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REDUCTION OF STANDARD INVOICE FORM 


or 17 by 28 inches paper stock or their doubles. <A toler- 
ance of ‘4, inch in either dimension is contemplated. 
Invoices longer than seven inches should have dots or 
short rules printed on sides seven inches from top to 
indicate point of fold. 

W. L. Chandler, secretary of the National Association 
of Purchasing Agents, forecasts a potential saving of 
millions of dollars a year with the adoption of the stand- 
ard invoice forms. He recently made a survey of 35 
business corporations of average size. Each of these 
corporations was asked to estimate what, in the opinion 
of its officers, might be saved in purchasing and account- 
ing departments provided all invoices received by the cor- 
poration were on the national standard form. The esti- 
mated economies varied in the cases studied, but the 
total estimated savings amounted to $21,700, making an 


average of $620 for each of the companies. 
thic 


Based on 
survey, Mr. Chandler estimated that if correspond- 
ing benefits were received by the 25,000 companies of 
corresponding size in this country, Canada and Mexico, 
this annual saving would total up in the millions. 

he new form was prepared by the National Associa- 
tion of Purchasing Agents, division of purchases and 
Stores of the American Railway Association, American 


>. ° . ° ° 
Railway Accounting Officers Association and_ the 


National Association of Cost Accountants. Before de- 
ciding upon the form, three national conferences were 
held. The first one was held in Philadelphia in 1919, 
and studied an exhibit which had been prepared by the 
standardization committee of the purchasing agents’ 
association. 


A tentative form was drawn up at that 
conference. 
One year later the second national conference was 


held at Chicago to consider criticisms and suggestions 
which had been received by the committee during the 
year. Another tentative form resulted from this confer- 
ence. 

The following year another national conference was 
held at Philadelphia to consider the changes proposed 
for the second tentative form. At this conference the 
present form was adopted, and has since been fully 
endorsed by the four bodies whose committees cooperated 
in its preparation. 

“In the estimated savings in purchasing and account- 
ing departments raised in the survey mentioned,” con- 
tinued Mr. Chandler, “no account has been taken of the 
potential savings in sales and other departments by the 
use of standardized invoice forms which would result 
if the adoption of this form were to do away with the use 
of what is generally known as ‘buyers’ invoice forms.’ 
These latter forms are those used by certain corpora- 
tions in connection with their purchases. This prac- 
tice, which is very distasteful to the selling organiza- 
tions, is such that with every purchase order the cus- 
tomer’s private invoice forms are enclosed and the vendor 
must render his invoices on those private forms. The 
great difficulty in the use of those forms comes from 
the fact that the customer’s name is printed on the 
forms and the name of the vendor rendering the invoice 
must be typewritten thereon. Consequently any carbon 
copy retained by the vendor shows his own name but 
not that of his customer and the carbon copy is of little 
value to the vendor as being an exact reproduction of 
the invoice he has rendered. Further than that, the 
carbon copy, having no trace of the printed portions of 
the invoice forms, leaves a lot of figures such as order 
numbers, requisition numbers, ete., without anything to 
indicate what they represent so that the vendor is not 
able to distinguish his own order number from that of 
his customer. Again, the carbon copy made in this way 
does not tie into the regular accounting system of the 
vendor, so he is obliged, for his own benefit, to bill 
everything on his own forms, thus duplicating the bill- 
ing operations. After the billing operation is completed 
a careful check must be made to see that the billing 
retained in the vendor’s files agrees exactly with that 
sent out on the customer's private invoice form. All 
of this is an economic loss which would be obviated if 
all invoices were rendered on the National Standard 
Invoice Form.” 

The National Association of Purchasing Agents, as 
well as the other bodies which have endorsed this invoice 
form, is making a particular effort to secure the more 
general adoption of the form which must be accomplished 
before the benefits can be derived. This organization 
reported an increasing interest in the form and daily 
inquiries for information at its office in the Woolworth 
Building, New York. 
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It's the cost per mile that 
counts in industrial truck 
caster service, Faultless 


Truck Casters cut your re- 





placement costs. There's a 


Faultless Truck Caster cat- 
alog that's worth looking 
over. Yours for the asking! 


Faultless Truck Casters are stoutly built for 
miles and miles of the industrial grind. 








Pressed from extra heavy gauge steel— 
equipped with solid, ground and lapped steel 
ball bearings—and generously proportioned. 















Wheeled with solid cast iron wheels, felt or 
rubber—in both the swivel and rigid types. 


Faultless Caster Company 


Evansville Indiana 
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FAULTLESS: CASTERS 


Makers of Quality Casters for a Third of a Century 
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Mr. President and gentlemen of the selling force: | 
appreciate very much the privilege of addressing you 


at this, the first sales convention since connection 
with the company. 

[ am not a speechmaker and in my present position 
I feel like the salesman who was sent to Africa for his 
concern and while there was inveigled by a back country 
merchant into going lion hunting. The first night in 
the jungle was a sleepless one for our friend. Next 
morning the two started out and had gone but a short 
distance when they came upon fresh tracks which the 
enthusiastic local merchant-sportsman identified as those 
of a full grown lion. 

“I'll tell you what we’d better do,” said the salesman, 
brightly. “You go ahead and see where he went and 
I'll go back and see where he came from.” (Laughter.) 

Salesmen fail right in this country because they are 
afraid to go ahead, and would rather look back at what 
they have done than ahead at what they have a chance to 
do. In fact, more men fail because they are afraid to 
try, than because of lack of ability to succeed. 


my 


If you are going to succeed in selling, make up your 
mind that you will have to take some new steps, that you 
will be compelled to strike out on untrodden paths. The 
man who follows the beaten path entirely may accom- 
plish enough to satisfy him, but he will never get to the 
top where he will be numbered with those who have 
done the unusual, who have achieved real 

One reason why amateurs have accomplished so much 
in radio is that they are not afraid to try. They experi- 
ment in ways the might think foolish. 
Gerald Stanley Lee says photography has been developed 
more in ten vears by the blunders of amateurs than in 
Don’t think 
Iam recommending that you men go out and blunder 
over vour territory, doing all sorts of crazy things in the 
hope that vou may happen to develop a winning streak. 
What I mean is that it is important that vou have the 
forward look and the courage to 

Fit yourselves by familiarity 
ciples to go as far on the beaten 
in vour direction. 


success. 


professional 


forty vears by the labors of professionals. 


go ahead. 
with established prin- 
path as that path goes 
But fit vourselves by the development 
of the independent habit of thought to strike when you 
reach the point where the path ends. 
This thing of fitting yourselves for 
higher positions, is to some extent a matter of study. 
Ot course experience is a great thing, but if vou learn 
only by experience, you are never fitted for anything 
ahead of what you have done. 


work, for filling 






Let me ask you one question. Do you know of any 
man whose name appears in history as one of the great 
men of his time who was not a student? 

You picture Lincoln in his boyhood reading by the 
firelight, an insatiable student of books. You learn that 
Thomas Jefferson spent fifteen hours daily in study. 
You know that Theodore Roosevelt was an omnivorous 
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The Sales Manager’s Speech 
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reader. You have heard that Elihu Burritt in the hours 
he spent in study by the light of his forge fire, mastered 
all the languages of Europe and became known as ‘The 
Learned Blacksmith.” 

What man can climb to the top in salesmanship while 
learning only by his own experiences and mistakes? The 
man who is to be a top-notcher must profit by the mis- 
takes of others. You can start where others have left 
off if vou will study what they have learned and written 
down. 

We make fun of the bush-league base ball players. 
What we really criticise in the bush-leaguer is inability 
to get into any faster company, or to stay when he gets 
there. The youngster coming up from the bush-league 
has our respect, but the fellow who has failed and is 
on his way back to the minors gets nothing but jibes. 
It is the same way in salesmanship. People are for the 
salesman who is coming, but they laugh at the salesman 
who is going. You men who haven't reached the front 
rank vet must study your product, and you must study 
salesmanship because that is your profession. 

Getting ahead, moving up from the bush-league posi- 
tions in salesmanship into the big time circuit, is just a 
matter of continued improvement. Just keep getting 
better and better, and you will keep rising higher and 
higher in rank and on the payroll, too. And the higher 
vou get, the easier it will be to improve, if you keep 
up the effort. 

A girl was out with her sweetie when he noticed the 
tears running down her cheeks and he said: “You’re 
crying, darling. Come to my me kiss the 
tears away.” 
fell 


arms and let 


She into his arms and he kissed her again and 
again, but the tears did not cease. At last he said, 
“Will nothing stop those tears?” ‘No,’ she replied. 


“It’s hay fever, but keep up the treatment.” (Laughter. ) 
If vou are going to succeed in salesmanship you must 


keep up the treatment. You must continue the study 


of the work. The base ball player who makes good in 
the big league just lives base ball day in and day out. 
It is his one interest in life. It dominates his actions 


all the time. 
dream, live, 


good in 


When a salesman is willing to eat, sleep, 

breathe selling, then he is sure to make 
his work right up to his highest capabilities. 
If his work takes second place in his life, he himself 
will take second place, or worse, in the sales force. 

The salesman who gets the idea that with a medium 
amount of effort he can get a maximum amount of busi- 
ness has the wrong idea. He will find it won’t work out 
the way he has figured it. A maximum 
secured only by maximum effort. 


business is 


Sometimes a salesman thinks in too small figures of 
the possibilities of his territory. He thinks the business 
he is getting is pretty good, considering the field he has. 
He probably thinks we have put his quota too high. Well, 
if we rate the maximum business possible from a given 
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ATLAS Wins in Car Mover Tests! 


IN THE FIRST DEMONSTRATION ON RECORD TO PROVE THE 
ACTUAL NUMBER OF POUNDS PRESSURE NECESSARY TO MOVE A 
LOADED FREIGHT CAR, FOUR MAKES OF CAR MOVERS WERE 
TESTED. THE ATLAS CAR MOVER PROVED ITS SUPERIORITY BY 
A WIDE MARGIN. READ THE RESULTS BELOW. THE ILLUSTRA- 
TIONS ARE ACTUAL PHOTOGRAPHS SHOWING THE METHOD USED. 
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120 Ibs. and an ATLAS moved this car. Total weight—147,000 Ibs. 


Results of the Tests 


The tests were made in Milwaukee, before reliable witnesses, 

under ordinary track conditions, using C. & N. W. coal car 
No. 95013, road weight 31,900 Ibs., load 115,100 Ibs. 
The four movers tested were taken from regular stock and 
all were tested in exactly the same manner. Placing the mover 
in position under the wheel, the iarge weight was suspended 
from the end of the handle and smaller weights were added 
until the car was moved. 


ATLAS Car Mover required 120 Ibs. 





Car mover No. 2 178 
Car mover No. 3 5 201 
Car mover No. 4 = 204 
The ATLAS, with its powerful compound action, actually 
developed from 48 per cent to 70 per cent more power. All 
~£ Petes i its power is used in pushing, not lifting the car. 
Car Mover No, 2 er re Lbs.—t8', more than the No Grounds for A rgument 




















, required 01) Lbs 67's" more than the Cur Mover No. 4 required 204) Lbs.—i0" more than the 
ATEAS ATLAS 


APPLETON CAR MOVER CO., APPLETON, WIS. 


P. O. BOX 42 
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territory at a small figure, the chances are that it will 
not even reach that small figure. The salesman who has 
a low quota to aim at isn’t likely to reach a higher figure. 
We don’t shoot higher than we aim. 

Now and then one of our salesmen writes in about 
something a competitor is doing that looks like a hard 
stroke to combat. Probably our competitors do get over 
something pretty good now and then. We give them 
credit tor being smart men, intelligent men. They have 
some excellent salesmen on the road, and they are work- 
ing hard to get business away from us. But why should 
we be any more afraid of them than they of us? When 
you find yourselves a little worried over something a 
competitor is doing, just make up your mind that in all 
probability you aren’t a bit more worried about him 
than he is about you. 

Gore is said to have told Webster at one time some- 
thing like this: “Make yourself useful to your friends 
and a little formidable to your enemies.” If you find 
your competitors making themselves seem a little for- 
midable to you, why not go ahead and make yourself as 
formidable as they? That’s a game two can play at. 
You can make yourself useful to the men to whom you 
want to sell mill supplies. You can make friends of 
buyers, and you can act so energetically and so aggres- 
sively that you can make the other fellow regard you as 
the man to be feared. Instead of fearing your com- 
petitor, give him all possible reason to fear you. 

Each one of you thinks of plans he might use to 
carry On a more aggressive campaign against competi- 
tion. If all the plans you men think up were to be 
carried out, we would have all the mill supply business 
cornered within a year. The trouble is that you take 
it out in thinking. You do not act to carry out or to 
bring to our attention the ideas you evolve. 

It’s a great thing to make plans in your mind—if 
you don’t stop right there with them. Plans that never 
get any farther than your mind are just dreams. There 
is nothing wonderful, or even useful, about any plan until 





write a letter, send a telegram, arrange a conference, 
study a catalog feature. And when you have taken the 
first step, you have fitted yourself for the second step, 
and the second step will probably be easier than the 
first. 

It you fail, it will be mainly your own fault, due 
perhaps to nothing more than postponement of action. 
Bill Edwards in his football book says, “There is only 
one day to make good. That is the day of the game. 
The next day is too late.” We are all counting on making 
good some day. We are going to do great things bye 
and bye. Tomorrow—tomorrow and always tomorrow! 
Tomorrow this and tomorrow that. What’s the matter 
with today? Today is a good day to start something. 
Tomorrow brings its own affairs. Going to do it never 
gets anything done. Let’s do it now. Gentlemen, I[ 
thank you! (Applause.) 

—<+or 
SOMETHING NEW IN TESTS 
Appleton Car Mover Company Claims New Low Weight Record 
for Moving a Loaded Coal Car 

The Appleton Car Mover Co., Appleton, Wis., recently 
made tests in Milwaukee, as the result of which the com- 
pany claims that its car mover with a weight of 120 
pounds, moved a coal car carrying a load of 115,100 


























it is carried out. Anyone can dream dreams and make 
plans on paper. It is the execution of the dreams and 
7 plans that shows whether they have any merit. 
The plan that is not carried out is apt to be a plan 
that can’t be carried out. At all events we don’t respect 
a plan much so long as it is only a plan. 
The epitaph on the gravestone of that Englishman, 
Aubrey, reads, 
pounds. The company states that this is a record 
“He walked beneath the moon: achievement for a car mover, and that the demonstration 
He slept beneath the sun. was made under ordinary track conditions and with an 
And lived a life of going to do ordinary Chicago & Northwestern railway coal car. 
And died with nothing done.” In making the tests, the mover was placed in position 
under the car wheel, and a large weight suspended from 
Doesn’t that epitaph remind you of some salesmen the end of the handle. Several railroad engineers were 
you know? They are visionary. Their plans are mere invited to the tests, which were presided over by G. L. 
dreams and they come to naught. A man is rated in Carleton, manager of the company. Tests of other 
the business world and on the payroll by his accomplish- | movers were made at the same time. The accompanying 
ments, not by his dreams. illustration is a halftone reproduction of a photograph 
When you go back to your territory after this conven- of the test in which the alleged record was made. 
tion, and when you sit in the haze of the smoke of your 7" ; ae , 
good cigar and think about the ideas that came to you Fire in Louis A. Clark’s Home 
here at the factory, and the things that have been sug- Fire on Saturday night, August 16, caused damage 
gested to you, I hope you are not going to stop with mere estimated at $35,000 in the home of Louis A. Clark, 
thinking. I hope you are going to translate your 716 Lake avenue, Wilmette, Ill. Mr. Clark is president of 
thoughts, those ideas and suggestions, into action. I Samuel Harris & Co., 114 Clinton street, Chicago, dis- 
hope so for your sake and for our sake, for your success tributor of mill and machinists’ supplies. The property 
and the success of our business are bound up together. damaged included some of a collection of rare paintings 
Start right away the work of putting into effect the which had been collected by Mrs. Clark. At the time of 
plans that have already developed in your minds. Take the fire Mrs. Clark was abroad visiting European art 
the first step. The first step is easy enough. You can centers in quest of additional paintings. 
| = 
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uz A Little Belt 
= for a Big Job 















Photos taken through 
courtesy of The 
Toledo Seed & Oil Co., 
of Toledo, Ohio. 





Not a very big belt to turn this 10-ton clay percolator, with its 14-ton load of clay. 


Belt... rer 8'' 5-ply INDIAN RED 
Pulleys. . 18'' and 30"' (two idlers) 
Load ey ee 

Conditions... Belt exposed to weather 


Yet, after 18 months service, the belt is running perfectly, and in as good condition as 
the day it was put on. 


Order placed through The M. I. Wilcox Company, who have been for the past six years 
Distributors of Diamond Mechanicai Rubber Goods at Toledo, Ohio. 


It Pays to Handle Diamond Rubber Belts 
THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Atlanta Boston Kansas City Philadelphia New York 
Chicago Dallas Los 





Angeles San Francisco Seattle 
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Some Achievements of Industrial Advertising 


Spirit of Helping One 


Another Is Providing the Real Momentum of 


Business Life in the United States Today-—Notable Contributions 


BENNETT CHAPPLE 
Director of Publicity, American Rolling Mill Co. 


We are living in the age of industry—the age of 
ingenuity and invention. Gigantic engines throw their 
shoulders against the wheel of modern life, and literally 
move the world. Power is personified on every hand, and 
electricity has become the handmaiden of civilization. 
Nations have grown great as the means of transportation 
have expanded. In the arteries of the world’s commerce 
flows the endless stream of freight over the fast railroad 
systems, on board the great ocean fleets, and in millions 
of trucks and automobiles. 

One hundred years is but a day in history, and yet 
what a marvelous day it has been. Aladdin with his 
lamp would stand bewildered at what the dawning of 
this era has brought forth. The telegraph, the telephone, 
the wireless, the bicycle, the automobile, the aeroplane, 
the steam engine, the turbine, the dynamo, the electric 
light, the electric street car, the electric locomotive—all 
the steps rise one after the other, revealed in the brilliant 
light of the new day. 

Glorious day! Matchless hour! And fortunate are 
we who can turn the most transcendent pages of human 
accomplishment as though it were but a copy of “Alice 
in Wonderland.” 

The correlative part of this great inventive age is the 
business mind, which perfects production, 
sales, and turns the wheels of prosperity. 

Great as has been inventive energy, it would have 
been strangled at birth without business genius to nur- 
ture it through its helpless days—the kind of business 
that was built of courage, and determination—the kind 
of business that counted no odds, but cried out “Excel- 
sior” at each new opportunity. 

Here, then, is the setting for my talk today. 

A recent estimate of industry in the United States 
puts the number of manufacturers at 250,000, the num- 
ber of employes at 18,000,000, and the annual payroll at 
$13,000,000,000. The estimated value of the products 
manufactured during 1923 is placed at $61,000,000,000. 
In this tremendous industrial growth advertising has 
played a vital part. It has brought years of progress 
tor every wide awake concern in America. 

Industrial advertising has many phases. The adver- 
tising and publicity departments of our large industrial 
concerns are often called upon to serve not only the 
sales, but the personnel, the safety, and the executive 
departments in special work. I have in mind a concern 
which decided to build one of its plants, employing 1500 
skilled men, in a small city far removed from the great 
industrial centers. The employment manager, whose 
job it was to get these workmen, put his problem before 
the advertising man, who worked out a definite adver- 
tising plan, which was put into operation a full year in 
advance of the plant opening. These advertisements did 
not read “men wanted’—No! They appealed to the 
home impulse—‘A good place to rear your family.” 
“Fine schools, fine churches, a place to work, and enjoy 


li¢ 


stimulates 


e.’ These messages made up the campaign, and on the 
day the plant opened there was a good man on every job. 





Industries, that have hesitated to move to smaller cen- 
ters because of lack of man power, see in this advertis- 
ing experience a new way to recruit home loving, sound- 
hearted workmen even in what might be termed a rural 
community. 

Again, I recall an incident where the advertising 
department of a large industrial concern helped the safety 
director stage a safety campaign, by which a group of 
900 men engaged in an industry replete with hazards, 
went through 47 days without a single lost-time accident. 

The newspapers of the city where this plant is located 
were furnished stories daily—straight news stories and 
human interest stories—written in a style that made 
them in demand by the papers and the reading public. 
The workers became enthusiastic. They saw that their 
efforts to avoid accidents were being watched by the 
public. Balloons by day, and rockets by night pro- 
claimed “no accident today’’—Circus stuff, if you please, 
but nevertheless leyitimate advertising. The achieve- 
ment evoked the attention not only of other industries 
throughout the country, but of the United States Govern- 
ment itself—and they all sent their congratulations to 
the workmen. 

The satety campaign became so contagious in fact 
that the city itself, where the plant is located, took up 
a week’s safety campaign on a community scope. From 
a record of five serious accidents a week over a period of 
six years this city of 40,000 people enjoyed one week 
without a single accident. It pays. 

Strange as it may seem, religion, too, is playing a 
part in some of the industrial advertising campaigns in 
America. William H. Ridgway, of “Hook ’er to the 
Biler” fame, often quotes scripture in his business paper 
advertising, and this type of advertising has certainly 
proved effective for he has no salesmen—his advertis- 
ing produces sales—and the business has steadily grown. 
My own concern believes that Christian principles are 
fundamental to success, declaring: “Armco Spirit is a 
comprehensive vital force which finds expression in the 
practical application of policies builded on a platform 
of Christian principles where selfish purpose has no 
place.” It took twenty years of square dealing with 
employes and customers before Mr. George M. Verity, 
our president, felt that such a pledge could be made and 
understood, and that having once been made, the pledge 
would be held sacred by every man connected with the 
institution. Out of it has come a certain satisfaction, 

a real tie that binds management and worker together 
for the mutual interest of both, as evidenced by the fact 
that the company has never had an hour of labor trouble. 

This is publicity in a vital form. Industry must reach 
beyond its factory walls and preach the gospel of happi- 
ness and stability, as well as the gospel of dollars. 

There are concerns in America that match dollar for 
dollar every cent contributed by their employes to civic 
betterment, not as a donation, but as a sound business 
investment. Does it pay such business institutions, for 
instance, to invest money in the Boy Scouts which, by 
the way, was started by that Englishman, General Baden- 
Powell? Let us After four or five vears of scout 


see. 
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MASHED cold by the powerful blows of 

a 5000-pound steam hammer —without 

developing cracks or any other defects. 

This most severe test proves that Vogt Drop 

Forged Steel Valves and Fittings have a sur- 

plus of strength — strength in excess of that 
required for any possible service. 
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Examine carefully the unretouched photo- 
graphs of the tee, flange and union bonnet 
valve, and note particularly that even the 


threads did not fail. 


Vogt 
DROP FORGED STEEL 
VALVES AND FITTINGS 


Their surplus strength is insurance against 
failure in most severe service and the result- 
ing loss of property and even life. 


Vogt Drop Forged Steel Valves have working pressures 
to 6000 pounds per square inch, and fittings have work- 
ing pressures as high as 10,000 pounds. Those de- 
signed for high temperatures are used successfully to 
1100 degrees F. Valves are steel trimmed or monel 
metal trimmed according to service requirements. 





Globe, angle and check valve sizes are from % to 2 
inches, gate valves from | to 6 inches, fittings from 14 
to 4 inches and companion flange sizes from % to 8 
inches inclusive. 





Detailed information regarding these and the many other 
items that make up the line of Vogt Drop Forged Steel 
Valves and Fittings is contained in the new catalog now on 
the press. Write for a copy. 








Henry Vogt Machine Co. 


INCORPORATED 


LOUISVILLE, KENTUCKY 





BRANCH OFFICES 
NEW YORK, CHICAGO, PHILADELPHIA, DALLAS 


MANUFACTURERS OF DROP FORGED STEEL VALVES AND FITTINGS, OIL REFINERY EQUIPMENT, WATER TUBE AND HOR! 
ZONTAL RETURN TUBULAR BOILERS, ICE MAKING AND REFRIGERATING MACHINERY 
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training, the young man enters industry and becomes a 
strong, clean-living type of workman that inspires the 
confidence of those about him. Hundreds of these Boy 
Scouts are stepping from the ranks of scouting into the 
ranks of industry of America each year—trained, ef- 
ficient, clean-cut, clear-eyed boys who are the hope of 
the future. 

Recently I talked with Dr. Charles A. Eaton, one of 
the most eminent divines in America, who serves the 
human element of the great General Electric Company. 
He told me the slogan of their company is “Make men 
first, money afterward.” He voiced the opinion that in- 
dustry must adopt practical Christianity in the open if 
it is to meet the crowding issues of the day. 

I dwell upon these projections of the human equation 
into business somewhat at length to show the new 
phases of the industrial advertising man’s job. Assist 
sales? Yes! Assist employment and safety measures? 
Yes! Assist executives in promoting understanding, and 
interpreting company policies? Yes! The industrial 
advertising man in America today is being called upon 
to serve every department of his industry, and his talents 
are being used to the fullest extent. 

So much for the perspective. Now, getting down to 
the “brass tacks” of industrial advertising as more com- 
monly understood, we find in the five divisions of Amer- 
ican industry—Power, Utilities, Construction, Mining 
and Manufacturing—each with its own interesting story 
of advertising success. I will briefly touch on one or two 
advertising achievements of the five divisions, that have 
come to my notice as illustrative of advertising success 
in each particular field. 

First comes the power field. Here are many out- 
standing advertisers. When the Westinghouse Electric 
& Manufacturing Co., of Pittsburgh, started out in the 
electrical field twenty years ago, it had to sell the idea 
of alternating current for electrical uses. Until its 
advent into the field, most electrical development had 
been along the line of direct current. Persistent adver- 
tising and effective demonstration showed to the world 
the need of alternating current for the fullest develop- 
ment of electrical uses, and a gigantic concern, employ- 
ing 60,000 men, with sales over a quarter of a billion 
dollars each year, is the result of the early determina- 
tion to develop and advertise the use of alternating 
current. 

Another illustration of comprehensive industrial ad- 
vertising in the power field is that of the International 
Combustion Engineering Corporation, of New York City, 
which in a little more than ten years has become an out- 
standing figure in its field with associated companies in 
England, France and Germany. In 1914, when this 
company began to advertise its stokers, it did not own 
a factory. Today it is one of the most successful con- 
cerns of its kind in the world. Accurate records have 
been kept, and these show that one-third of the sales 
is directly traceable to advertising, notwithstanding the 
fact that the average initial order is around $15,000. The 
policy of this company has been to present its advertis- 
ing points one at a time, so that they can be carefully 
investigated by engineers, and each individual point 
firmly impressed on the mind of the reader. 

An outstanding advertising campaign in the power 
field as represented by railways is that of the American 
Locomotive Company. Back in 1921 a great deal of 
interest was shown in the Rock Island long-type of loco- 
motive. Double page inserts were taken in the railway 
business papers to feature this particular type of locomo- 
tive, and out of it grew a series of ads under the title, 

“Showing the Way.” In all of these ads the installa- 








tions on the Rock Island Railroad were shown, and cre- 
ated much favorable comment. Following the success 
of this campaign, the company adopted the same plan 
in featuring the Union Pacific mountain-type locomotive 
in a series of advertisements printed under the general 
title “On the Union Pacific.” Railway officials consid- 
ered the advertisements so explicit as to become a part 
of their permanent mechanical records. 

Under the head of utilities, I have selected the adver- 
tising story of the International Steel Tie Company, of 
Cleveland, because it is a story of supreme faith and 
confidence in the power of industrial advertising at a 
time when the public utilities in the United States were 
at their lowest ebb. Notwithstanding the market was 
anything but favorable, this concern launched a cam- 
paign advertising steel ties, building the story around 
their ultimate economy. So interestingly was the appeal 
presented, they even sold ties during the slack period, 
and when business finally opened up, steel ties rapidly 
won their place in the market. This bears out the con- 
tention of many advertising men that there is really no 
slack period in the industrial advertising field. 

In the construction field, the Erie Steam Shovel Com- 
pany, of Erie, Pennsylvania, a few years ago went con- 
fidently into the advertising pages of the construction 
and engineering magazines with a new idea—baby steam 
shovels. The construction world has long been familiar 
with the gigantic steam shovels, but this concern be- 
lieved that there was a market for the smaller sized 
steam shovel. They were right. A well planned and 
sustained campaign proved highly successful. 

The third classification is mining. Here we find the 
story of the Jeffrey Manufacturing Company, of Colum- 
bus, Ohio. More than forty vears ago, when the Jeffrey 
product, a coal cutter, was placed on the market, the 
risks of life and limb in the coal mining industry and the 
elimination of hand mining were the first consideration. 
The curtailment of immigration, which began in the year 
1920 and steadily increased up to 1923, brought Ameri- 
can industry face to face with serious labor shortage. 
This presented another opportunity to the Jeffrey Com- 
pany, which, as one of the largest manufacturers of 
material handling machinery, drove home in their ad- 
vertisements the fact that the labor shortage could only 
be met with labor saving devices. The campaign was 
very effective, because it sold a sound idea. 

Manufacturing is the fourth classification. Under this 
heading two interesting stories have come to my notice. 
The first is that of The Bullard Machine Tool Company, 
of Bridgeport, Connecticut, who put on the market the 
first machine that would automatically plane, drill, turn, 
and mill a blank piece of steel into a finished part. The 
greatest perseverance was required, but faith in adver- 
tising never wavered. Then came an order from the 
largest automobile manufacturer in America for 200 
machines at $11,000 each, and the battle was won. 

The second story is that of the G. A. Gray Company, 
Cincinnati, who were the first to apply electricity to 
operate metal planers, where “pushing a button” would 
operate the levers with a fool-proof control. Their first 
announcement was made in full page advertisements in 
the trade press. Although in a restricted field the idea 
was most successfully introduced by advertising. 

There is another side to the manufacturing classifi- 
cation of industrial advertising which has to do with 
the advertising of raw products out of which things are 
fabricated. An example of this, which obviously comes 
to my mind, is the introduction of Armco-Ingot Tron 
a few years ago. The American Rolling Mill Company’s 
advertising policy has been to build an Armco con- 
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extreme rigidity 
weighs less. 





is saving money 


COMPLETE stock of 


Pioneer Steel Hangers 
takes but 30 to 40 per cent 
of the floor space required 
for any other make or type 


of hangers. 


The Pioneer is so designed 
that the hanger frames are 
capable of taking double 
the usual range of bearing 
sizes — you carry fewer 
frames on your floor, but 
the usual number of differ- 
ent size bearings. You 
have less money tied up in 
stock—-you have more fre- 
quent turnover — you can 
fill all orders easily. 


In addition, the “Pioneer’’ is the hanger your customer 
knows about and wants. He knows it is absolutely safe 

that the legs are made in one piece from the top of the 
foot to the end of the leg—that a piece of higher carbon 
steel reinforces it at the bend of the foot, and gives it 
that it is easy to erect, and that it 
Your trade knows all these ‘Pioneer’ 
points, because they have been hearing them for the 
last ten years. You'll find you make more money on 


the ‘Pioneer’ Hangers than on any other line. 


eSiandard Presse StEEL Co. 


Jenkintown, 


Saving floor space 

















HALLOWELL Lift Truck 


Platforms 


Have hard wood feet—can't 
mar floors—hard to tip over— 
will carry a load of thirteen 
tons—make any size or style. 








HALLOWELL Steel Bench 


Legs 


Make it easy to build strong 
work benches cheaper. 


HALLOWELL or” 
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Collars 


Look better, 
are stronger 
and safer— 
cost less. 
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Will stand any 
comparison for 
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per cent less. 
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sciousness in the minds of the public, in order that the 
name Armco shall stand for a definite standard of 
quality in iron the same as Sterling stands for a stand- 
ard of quality in silver. The result has been that hun- 
dreds of fabricators are featuring their use of Armco- 
Ingot Iron in their own advertising, and the phrase 
“Made of Armco-Ingot Iron” is known throughout the 
world. 

Any discussion of industrial advertising achievement 
in America would be incomplete without recognition of 
the splendid part which the business papers have played. 
The old idea that all the publisher has to do is to furnish 
accurate circulation figures, belongs to the limbo of the 
past. We ask him now for the most complete data rela- 
tive to the field his publication serves—the number of 
buying units in the field, the class of executives who 
do the buying, the geographical distribution, the seasonal 
demand, the selling appeal which makes the strongest 
impression, and other points important in building a 
successful industrial advertising campaign. Nor does 
the publisher stop here. For those who have no regular 
advertising departments, and who need to be shown the 
way, he will prepare a complete analysis of the market 
he serves and ofttimes a campaign in which the three 
elements of industrial selling—publication advertising, 
personal salesmanship, and direct mail—are combined 
in their proper proportion. As a matter of fact, many 
of the smaller concerns of America have built for them- 
selves an important place in industry through the help 
of the Business Paper Press. 

A few specific instances have come to my notice. The 
Gehnrich Indirect Heat Oven Company were making 
ovens in a little two-by-four shop in lower Manhattan a 
few years ago. Their first advertisement in an 
trial magazine was hardly more than a card. Today 
they have a big modern plant in Long Island City, a 
block long, and are using full pages in that same business 
paper. Another instance, is that of the Union Chain and 
Manufacturing Company, of Seville, Ohio, which started 
four years ago with the proverbial thirty cents, and 
whose present assets are nearly $100,000, built up al- 
most entirely by industrial advertising. Finally, The 
Lambert & Todd Machine Company, of Camden, New 
Jersey, builders of special machinery, increased their 
business 800 per cent in ten years, through the help of 
industrial advertising. These specific instances could 
probably be duplicated hundreds of times. I have re- 
counted the foregoing as typical examples of the success 
that comes from the specialized service, which the busi- 
papers of America offer the smaller industrial 
advertisers. 


indus- 


ness 


In short, the American business paper publisher has 
looked beyond the mere sale of white space, and has 
striven to point out to the advertisers the means of se- 
curing the greatest returns per dollar of selling cost, 
realizing that the business paper prospers in the same 
degree that it assists small concerns to become large 
concerns and small advertisers to become large adver- 
tisers. 

Let us not forget the 
played in helping the U. 
surplus property. 


part industrial advertising 
S. War Department to sell war 
The aim was to sell the goods to the 
industrial market in such a way that it would not seri- 
suusly disturb the business of American industry 
trade. It was a gigantic task. In five years, 
three billion dollars worth of government 


and 
nearly 
material has 
been sold largely through business paper advertising, at 
a total cost of approximately $1,400,000 and, mind you, 
{ with but little 


his was done embarrassment to 
business. This represents a 


very 


leyitimate selling cost of 
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less than one-half of one per cent. It is truly a most 
outstanding achievement, because of the colossal amount 
of material sold, and the comparatively small cost ot 
selling. 

Another notable contribution to industrial advertising 
in America during the past two or three vears has been 
that of the Copper and Brass Research Association. The 
iron and steel manufacturers of America, too, are launch- 
ing a campaign for the advertising of the use of iron 
and steel sheets, a campaign which promises to be very 
effective and far-reaching. 

Co-operative industrial advertising has also been used 
to broaden the lumber market, with the cypress 
manutacturers, the redwood association, and the long 
leaf pine group each pushing its own products. Brick, 
cement, and paint manufacturers as well are operating 
successful co-operative advertising campaigns, building 
new markets, and opening new fields. 

An entirely new form of cooperative or collateral 
advertising in the industrial field is the recent Monel 
metal insert of the International Nickel Company, ot 
New York City. Practically every fabricator of Monel 
metal, turning out a product usable in the field served 
by the publication, was represented by a full page or 
more for which each fabricator himself paid full space 
rates. All these pages—thirty-six of them—were tied 
together by the use of the same Monel metal border, and 
the blue and silver ink. Special work of this 
kind for the advertiser is only possible when the publi- 
cation representatives are more than mere space sellers. 
finds the old 
time business card fading out of industrial advertising. 
It belongs to the past generation, when trade papers 
were edited largely by the office boy with scissors and 
paste pot. High-priced artists, skilled engravers and 
tvpographers are being drafted to clothe effectively the 
industrial advertising messaye in keeping with the high- 
class business journalism of today. Bigger and better 
trade papers have sprung up to serve us. Each month 
a representative group of business paper editors meets 
in Washington with Hon. Herbert Hoover, Secretary of 
Commerce, to survey the field and chart the course 
sound economic industrial progress. 

All this is pointing the way to still better industrial 
advertising. Everywhere is being revealed the throbbing 
pulse of an industrial life with a new understanding of 
service. It is this spirit of helping one another that 
is providing the real momentum of American industrial 
life. Each new year opens the door to wider and more 
splendid opportunities. Each day brings a salutation to 
the dawn of greater possibilities. 
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A survey of the business papers today 
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OF INTEREST TO EXPORTERS 
Commerce Department Bulletin Tells How to Properly Stimulate 
Trade With Latin America 

Well-prepared advertising matter and attractive sam- 
ples and advertising novelties offer one of the most ef- 
fective means of stimulating trade in foreign countries, 
but unless shipments of such articles are properly han- 
dled they retard rather than promote trade, according 
to a recent Department of Commerce trade bulletin out- 


lining in detail the various methods available and the 
costs of shipping samples and advertising matter to 
Latin America and the West Indies. 


Owing to the lack of information on the subject, Amer- 
firms have had 
through failure to take account and 
necessitating the payment of excess charges by the pros- 


ican many unpleasant experiences 


some factor into 


pective customer. such occurrences incur the 


ill will of the 


Invariably 


addressee. 
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required. Walworth valves a 
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are also made in brass, bronze and 

ratings in all types of service kvery 

mmendation for every other Walworth 
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Pioneer Founded Great Iowa Mill Supply House 


Interesting Story of the Part Fate Played im the Life of the Late 
Louis Hanssen, Sr., Who Established Business Now Owned by Sons 


An interesting story of the pioneering work of the 
founder of a great mill supply house is contained in a 
special edition of a Davenport, Iowa, newspaper, published 
a few weeks ago. It is the story of the life and work 
ot the late Louis Hanssen, Sr., who established the busi- 


ness which is now operated at 213-215 West Second 
Street, Davenport, under the name of Louis Hanssen’s 


SOnS. 

From the humble retail hardware store established by 
Louis Hanssen in 1851, the three sons to whom he left 
the business have built the large wholesale hardware 
and mill supply house which is a great factor in Iowa 
territory today. The extent of the company’s mill sup- 
ply business is indicated from the fact that its latest 
factory and mill supply catalogue contains no less than 
1,100 pages, listing a complete line of tools, belts, pack- 
ing, general mill and factory supplies and machinery, 
brass, bronze and copper sheets, rods and tubing. 

“It was away back in 1851,” we are told, “that Mr. 
Hanssen opened his little hardware store on Second 
Street on the site of the present business. The property 
consisted of a two-story brick structure. On the ground 
floor was located the store, and on the second floor lived 
the Hanssen family. 

“In this very spot, where their business is located to- 
day, were born Louis Hanssen, Jr., Charles Hanssen and 
Ben Hanssen, who constitute the present firm of Louis 
Hanssen’s Sons. Another son, G. A. Hanssen, an archi- 
tect at San Diego, California, was also born here. 

“In the pioneer days of his little store, Mr. Hanssen 
kept his place of business open from seven in the morn- 
ing until nine at night. Then after closing up he would 
enter up his books and look after his day’s mail. This 
done, he would summon either son Louis or son Charles 
from their abode above, and send them to the post-office 
with the letters. By this time it was generally 11 
o'clock, and the day’s work was officially called ended 
by the head of the family. It was a 16-hour stretch. 

“Quite a contrast to today’s standard eight hour rule, 
with Saturday afternoons off and vacations on all holi- 
days, one will declare. But Mr. Hanssen, like other 
sturdy pioneers of his day, did not measure his work by 
the clock. If he had, he probably would not have suc- 
ceeded as he did, and would not have laid the foundation 
for the big business which today stands as a monument 
to his foresight and business sagacity, as well as unlim- 
ited effort and hard work. 

“Mr. Hanssen was born in Itzehoe, Holstein, Germany, 
January 27, 1821, the son of a wholesale merchant and 
manufacturer. When a boy he was apprenticed to his 
uncle, Who conducted an art store at Kiel. After serving 
his apprenticeship, he went to Hamburg and became 
connected with a wholesale glove and hosiery house. 

“When the trouble arose between Schleswig-Holstein 
and Denmark, Mr. Hanssen in 1848 enlisted under his 
home colors and served valiantly throughout the strug- 
gle. During this period, a brother and sister 
passage for America. The brother was taken down with 
fever and died aboard the ship. He was buried at 
The sister continued the journey to America alone. 

“It was here that fate intervened and sent Louis Hans- 
sen to America—to the country where he was to con- 
tinue his life work and where he died many years later. 


iad taken 


Sea. 


When word of this brother’s death reached the Hanssen 
home, a family council was called, and Louis was selected 
to come to the United States and look after his sister. 
They settled in Davenport. 

“Mr. Hanssen shipped from Germany on the steamer 
Helen Sloman, which was wrecked in a storm at sea. The 
passengers were picked up by the English sailing ship, 
Devonshire, and finally, after 54 days on the water, Mr. 
Hanssen reached America. He landed in Davenport 
December 31, 1849.” 

The story then tells of how Mr. Hanssen entered the 
hardware and grocery business with a partner at Second 
and Harrison streets. In 1851 he established a hardware 
store of his own at the location of the present Hanssen 
business. In 1871 he erected a modern brick building. 
During 1897 he turned the business over to his three 
Louis, Jr., Charles, and Ben, who incorporated 
under the present company name. 

In 1905 fire in the building adjoining damaged the 
Hanssen building and stock so that the company was 
forced to seek temporary quarters in another location. 
Meantime, a new building, the one which the company 
now occupies, was erected. It is interesting to note that 
even the erection of this new building was more or less a 
family affair, because G. A. Hanssen, son of the founder, 
was the designer. 

The following tribute to Louis Hanssen, Sr., is con- 
tained in the newspaper account: 

“After a long life of usefulness, in which he served 
community, family and friends to the best of his abil- 
ity, and had achieved success through his upright life 
and honorable business methods, he answered the final 
call on January 22, 1908, at the ripe age of 87 years. 
He had lived to witness the realization of his life ambi- 
tion—the founding of a business which would be con- 
tinued by members of the family in the years to follow.” 

+2> 
ENLISTS AID OF PROSPECTS 
Pyott Foundry Company Recently Made a Direct Drive to Bring 
Its Mailing Lists Up to Date 

The problem of keeping a mailing list up to date and 
with a minimum of waste in the prospect list is one 
that has always given the average mill supply manufac- 


SONS, 


turer and distributor plenty of worry. Many plans 
have been tried out for eliminating the ‘‘dead wood” 
and keeping the “good timber.” Recently the Pyott 


Foundry Company, Chicago, manufacturer of pulleys 
and transmission machinery, used a direct appeal to its 
prospects to assist the company in this work of bringing 
its mailing lists up to date. Here is a copy of the letter 
which was signed by A. E. Pyott, president of the com- 
pany, and sent to each prospect: 

“We would gladly answer your letter should you write 
and ask us if we use the product af the (name of com- 
pany to which the letter is addressed). 

“You are on our mailing list. We are correcting and 
revising the same. If you use our product, we want to 
solicit your business; if you do not, we do not want to 
our and your time. 

“Will you please check and return the enclosed card? 
We will do the same for you any time you ask us.” 

Accompanying the letter was an addressed postal card 
with spaces for checking to indicate whether the recipient 
is interested in the Pyott products or not interested. 


waste money 
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stewart Brons is made in 


and in four degrees of Brir 


requirement. All solid; 
cored bars in) money-saving 
inch lengths. 


Remarkable Evidence of 
Superiority of Stewart Brons 


Here's bearing quality, the like of which was never known until 


Factory Representatit 


Stewart Brons proved that the secret of the perfect amalgamation J. A, KEENAN 


of copper and lead was discovered. 


Stewart Brons provides remarkable bearing quality through an 
Its melting point is 1700 


unusually low coefficient of friction. 


1535 Fullerton Ave. 
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cating itself should lubrication fail. It will not burn out or score 


a shaft up to 1000 degrees F. 
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A Problem in the Delayed Delivery of Goods 


An Order Wherein Time Ils Not the Essence of the Contract Stays 
Alive Only a Little While After the Delivery Period Has lxpired 


ELTON J. BUCKLEY 


An association which I have the pleasure of advising 
from time to time sends in the following: 

“One of our Missouri members writes that more than 
a year ago he ordered a shipment of goods from a con- 
cern in Ohio. The latter concern waited long before 
sending them, and almost a year after, when the buyer 
had given up hope of ever getting them, they sent them. 
The buyer refused to accept them, and immediately noti- 
fied the sellers to that effect, and returned the invoice to 
them. Now they are sending statements to the buyer 
demanding payment. The buyer has never had those 
goods in his possession, as he refused them as soon as 
they came, and notified the seller that he had refused 
them. He does not know just what disposition the rail- 
road people made of them, but supposes they were for- 
warded to Springfield, Mo., and sold for freight charges. 
We assume that there was no time limit on the order 
as given, although we have not seen a copy of the order. 
It is also apparent that the member did not write the 
seller cancelling the order after there had been such a 
delay in shipping the goods. If we interpret the situa- 
tion rightly the seller can collect from this dealer. We 
shall be glad to have your advice.” 

An order to buy goods can be given in any one of 
three ways, generally speaking. Naturally there are all 
sorts of variations of these. First, for prompt shipment, 
which means shipment within a reasonable time. Sec- 
ond, for shipment by a certain time, as ‘on or before 
July Ist,” and third, for shipment within a certain period, 
as October-November delivery. 

Sometimes an order expressly makes time the essence 
of the contract. You have often seen those words in a 
contract, “time being the essence thereof.” It means 
that the terms of sale regarding the date of delivery 
must be construed literally—no leeway at all. On the 
dot or the deal is off. Where time is not the essence of 
an order, the parties will be allowed to carry it out at 
the date about the date set. In other words, 
where time is not the essence of the order the parties 
can’t be held so strictly to account as to the delivery 
made. 

Now an order for 
goods in another way, viz.: by so stating the terms that 
it is apparent that the parties meant time to the 
essence, though they did not expressly say so. For in- 
Stance, if an “shipment by October Ist at 
the latest,” time would be the essence of the contract. 

What bearing does all this have upon the question 
asked by this correspondent, and generally upon the 
sale and purchase of goods? I have already spoken of 
it, but going a little further into details, the point is 
this: An order wherein time is not the essence of the 
contract stays alive for a little while after the delivery 
period has expired, but an order wherein time is the 
essence of the contract expires absolutely when the de- 
livery date expires and unless something is done to re- 
Vive it, the seller can’t deliver the goods and expect the 
buyer to take them. But as I have said, the order wherein 
time is not the essence of the contract stays alive only 
a little while. Of course, the parties can keep it alive 
as long as they wish to, regardless of whether time was 
the essence or not, by an express agreement to do so, 


set or 


time can be made the essence of 


be 


order read 


or words or acts indicating an intention to do so. For 
instance, a seller bound himself to deliver certain goods 
by a certain date, binding himself in such a way that 
time became the essence. The date expired without deliv- 
ery and the contract would ordinarily have died. The 
buyer, however, who then wanted the goods, called up 
the seller and discussed delivery. The seller explained 
why he hadn’t been able to deliver. ‘Well, you can de- 
liver within a month, can’t you?” asked the buyer. The 
seller said he could and was ready to do it, but before 
the month expired the market dropped and the buyer 
lost interest, refusing to take delivery on the ground 
that time was the essence of the original order and the 
seller hadn’t complied with the terms. The court held 
that while it was true that time was the essence, the 
date had been extended one month, by mutual agreement. 
Now let me take up the specific question asked above. 
I can’t conceive of any order to buy goods staying alive 
one year of itself. Of course, the parties could keep 
it alive for even longer than that, if their words or 
actions showed an intention to do so, but if the time 
for delivery expired, and a reasonable period after had 
passed, and still no delivery, and the buyer merely kept 
still, the seller would have no right a year later, or even 
six months later, when the buyer’s circumstances or the 
market might have changed completely, to come forward 
and tender the goods. A buyer in such a situation could 
refuse to take the goods, and wouldn’t be bound by any- 
thing that happened to them afterward. This, of course, 
assumes that the buyer hasn't directly or indirectly taken 
a position which practically means a willingness to wait 
until the seller delivers. 
tor 
ATTACK COST OF SHIPPING 
Commerce Department Starts Campaign to Reduce 
Losses Which Are Due to Poor Packing 
An attack on the high cost of domestic shipping by 
way of scientific studies destined to reduce the present 
enormous losses due to poor packing has been launched 
by the recently organized domestic commerce division 
of the Department of Commerce. The public and_ all 
factors of industry as well as transportation agencies 
should benefit 
undertaken at 
and 


Enormous 


from the investigations which are being 
the request of manufacturers, shippers, 
The new domestic studies are a direct 
result of the investigations into export packing carried 
on by the bureau some months ago at the suggestion of 
the house committee on merchant 


carriers. 


marine and fisheries. 

Losses to railroads alone during 1922 because of im- 
proper packing are estimated at $11,800,000. 
riers last year $5,000,000 just 
containers. 


It cost car- 
for repairs to damaged 
More than 5,000,000,000 containers are used 
in domestic shipping every year. 

With the help of the Forest Products Laboratories, 
the Interstate Commerce Commission, the Post Office 
Department, and such organizations as the Chamber of 
Commerce of the United States, the American Railway 
Association, the American Society for Testing Materials, 
the National of Box Manutacturers, the 
Associated Cooperage Industries of the United States, 
the Wire-Bound Box Association and the American Rail- 
way Express, the studies have been inaugurated. 


Association 
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How many representative plants are cutting costs 
and increasing operating efficiency 


Better running equipment—fewer shut downs for repairs—lower upkeep costs 
and economy in use of oil have followed installation of 


Hart Oil Pumps 


The cylinders of power plant equipment, steam engines and pumps— 
including boiler feed pumps—stoker engines and production equip- 
ment deserve the right kind of lubrication and need it. 


And efficient lubrication is how little oil can be used when it is pos- 


itively forced to point of lubrication rather than how much oil can be 
used. 





Hart Oil Pumps are easily installed and their feed regulation is read- 
ily adjusted and controlled. 


The oil, in plain sight on its way to the cylinder, is forced where and 
when needed by a positively driven plunger. 





, : — Let these pumps help cut costs and increase operating efficiency at 
Send for Catalog Vo. 18-5 your customers’ plants. Let us tell you more. 


SHERWOOD MANUFACTURING COMPANY 


Brass Founders and Finishers 


Sole Manufacturers of Sherwood Engineering Specialties 


1713 Elmwood Avenue BUFFALO, N. Y. 
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Some Random Thoughts on an Overseas 


Mostly Covering Matters That Seem of Passing Interest, But .lre 


ally of Little Importance 


Trip 


Gener 


eldvertisiig Delegates Wonderfully Lntertained 


CLAY C. COOPER 


When a staff man wanders from his own fireside 
across, seas and national boundaries, he certainly ought 
to be able to bring back some sort of message that would 
be of interest to those who have not traveled the same 
route. The convention of the Advertising Clubs of the 
World in London in July was inherently a remarkable 
gathering, if only for the fact that nearly two thousand 
people interested in advertising propositions left the 
shores of North America to meet in the city overseas. 
Beginning with the opening day at the great Wembley 
Exposition, which was honored by an address from a 
very nervous and weary looking Prince of Wales, a most 
comprehensive program was carried out, lasting from 
Monday until Saturday of the same week. There were 
said to be something like three thousand men and women 
in attendance from foreign countries, and the elaborate- 
ness of the program itself was only exceeded by the 
vast scale on which entertainment for the 
out. While the money spent was a secondary 
consideration, it will be of interest to know that nearly 
half a million dollars was raised for this purpose, and 
this apart from the expense borne by French publicity 
interests in taking five hundred delegates to Paris, and 
there entertaining them on a most lavish scale. 

In the British Isles, outside of the entertainment in 
London, parties numbering anywhere from fifty to two 
hundred were taken to the principal cities of Great 
Britain, including Glasgow, Edinburgh, Dublin and Man- 
chester, as well as to all scenic points of interest in the 
British Isles. 


guests was 


carried 


There were no visible signs of unemployment or finan- 
cial distress in any of the great cities mentioned, but 
there was plenty of talk about it, and one was impressed 
everywhere with the lack of building activity. In all 
of Great Britain there were less signs of building activ- 
ity and street improvement than were in evidence in 
Montreal alone. It was practically admitted on all sides 
in Great Britain that the most serious menace to pros- 
perity Was unemployment, partially fostered by the gov- 
ernment’s plan of handing out a weekly dole to approxi- 
mately eight hundred thousand people, with a natural 
addition to the rate of taxation, which is tremendously 
heavy. They start with an income tax of a flat twenty- 
five per cent, commencing not as in this country at one 
or two thousand dollars, but carried from the first dollar 
earned. Automobiles are a decided luxury, owing not 
only to the initial cost, but to a burdensome tax on the 
horsepower, followed by an operating gasoline cost of 


practically fifty cents per gallon. The rated horsepower 


of the average automobile in Great Britain is below 
twenty. 
While crops in England look fairly good, one was 


greatly impressed with the heavy heading and luxuriant 
growth of straw in all the small grain crops in Scotland. 
Potatoes and corn also promise a heavy crop throughout 
Scotland. 

As a somewhat interesting feature it may be well to 
say that when you get a telephone connection in London, 
the person calling does not say “Are you there?” Nor 
does the person called exhibit any curiosity as to your 
mission. Usually they do not say anything, and you 
have to shake them up, or the operator, to get any reply, 


and then “Where are you at.””. Usually nowhere, and you 
We also failed to 
note anyone “over there” wearing loud plaids or checks, 
or loud looking clothes of any kind. We are of course 
referring to the men. Straw hats, white or striped 
trousers and Palm Beach suits had also apparently dis- 
appeared from the face of the earth. 
in: Paris: 


have the pleasure of trying again. 


The same was true 
There their place was being taken up by 
thousands of young men in black broadcloth suits, black 
string ties and broad brimmed black felt hats that would 
make Tom Mix and William 8S. Hart look like pikers. 

In Paris, as in London, the visitor from the States was 
wonderfully impressed by the low building skyline, six 
stories being practically the limit, and many fashionable 
streets showing buildings not in excess of two or three 
stories. In the outlying districts there were miles of 
fine little stores, most of them evidently running beyond 
the hundred year period as to age, and but one story 
high. In London especially, the window dressing, rein- 
forced by fine plate glass, copper, brass and mahogany 
fronts, evidenced the result of a world of care and 
unusual artistic ability in the arrangement of wares. 
This is true of candy shops, tobacco shops, drug and gen- 
eral Druggists in London are chemists, 
hardware and cutlery people are ironmongers. The ma- 
jority of the London are narrow, while in 
Paris they run to impressive boulevards hundreds of 
feet wide, bordered by double rows of splendid trees 
wonderfully cared for. As to the English Channel as 
an enemy of placid stomachs, it was on its good behavior, 
and few were compelled to leave steamer decks to com- 
mune with nature. 

The cost of using taxi cabs in London is about half of 
what they are in Chicago, while in Paris they are about 
one-tenth, the meters apparently never having been ad- 
justed to meet the fall of the franc. The initial charge 
or starting fee in Paris is 50 centimes, which is half a 
franc, at the present rate of exchange about two and 
thfee-quarter cents. It was rather astonishing to use 
a taxi for a considerable distance, and then after 
paving the meter charge and giving the taxi driver a tip 
hundred per cent or more, to find that had 
spent the great sum of fifteen or twenty cents. 

The reader will possibly be surprised that he is not 
receiving a lot of facts about the French and British 
governments, but the writer takes it for granted that 
you read the papers and know as much about political 
and financial conditions abroad as he 
there is one thing that it may be timely to state, and 
that is that the average person both in Great Britain 
and France is convinced that the United States has about 
all the money in the world, and is showing itself a 
tightwad when it refuses to distribute a portion of it 
to our associates in the great war There is 
little use of discussing the matter with many of them, 
or pointing out practical facts, because they have per- 
fectly well made up their minds what the United States 
ought to do. 

With an income tax of five shillings in the pound, the 
Englishman first the shock of the one 
shilling that goes to the United States in payment of war 
debt 


stores. 


and 


streets in 


cab 


of one you 


However, 


does. 


Overseas. 


average feels 


interest, while looking with some leniency on the 











WNULL SYUPPLUES 


i — 




















GILBERT WOOD PULLEYS 





Distinctive 





Surpass All Others 





Design 
Material 


Workmanship Where Other Pulleys 


Finish Fail 
Reputation = 

S Gilbert Pulleys 
Jervice 


Succeed 





SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 























Bearing Replacements 


Ev ery man who Owns Or runs machinery knows that bearings 
bear the brunt of the work and need replacement. 
Bond Anti-friction Split Roller Bearings are particularly adapted 





to replacement of old types of power consuming bearings. The 
worn spots on the shaft are covered by a high carbon steel 
sleeve, making them better bearing surfaces than before, The 
bearings fit over the sleeve, without disturbing shaft pulley or 
belt. Then follow years of economical, reliable service. The 
actual saving in power consumed averages 10 to 15 per cent. 











Cotton Mill reports saving 21° of its power after installing Bond 
Roller Bearings 

Brush Manufacturer reports saving 297/16-. 

Tool Manufacturer reports saving 25°7. 

Manufacturer of Milk Machinery reports saving 
28! 

Large Automobile Concern after trying out 
many types of bearings, declares 
3ond the best on the market. 

Another Cotton Mill with partial 
installation reports saving 15° 
and orders balance of bearings 
rushed to them. 
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“Be Sure it's a*Bond’ with Electrically Welded Steel Collars” 


Dealers—-watch your customers’ replacement needs 
and meet them with Bond Roller Bearings and other 
Bond specialties. Write this office or nearest branch 
for sales literature—the kind that helps our dealers 


sell. 





Roller Bearings 

Steel Hangers 

Cast Iron Hangers 

Cast Iron Pulleys 

Couplings 

Collars 

Floor Stands 

Base Plates 

Ball Bearing Anti- 
Friction Truck 
Casters 


Bond Foundry & Machine Co. 
Manheim. Laneaster County, Pa. 


Chicago Office: Reeves Bond sales Co. 
Clinton and Monroe sts 
New York Office: Bond Foundry & Machine Co 
173 lafayette St. 




















When writing to Advertisers please mention Mitt Suppiies 





XUM 
































XUM [i 


other four shillings. That does not mean he approves 
of paying them, for he does not, but by the time veins 
have ceased swelling over the one shilling the time has 
arrived to calm down. The men, either because they 
have more logic or better control, will discuss the prob- 
lem without very much heat, but the women, keen de- 
baters as they are, show up as radicals who will not 
concede anything. 

During a steamer trip down the Clyde, in Scotland, 
one could not help but be greatly impressed and terribly 
depressed by the lack of activity in the great ship build- 
ing plants that lined its shores. Hundreds of berths 
were vacant, awaiting the laying of keels for new ships. 
At no place abroad was stagnation more evident, or more 
startling. Glasgow is a great commercial city, with a 
young publicity club that need not take off its hat to 
any body of advertising people anywhere. The enter- 
tainment of two hundred overseas guests was carried 
out with a lavishness and minute attention to detail that 
was astonishing. The municipal building there could 
well be taken as a model by our leading cities in the 
United States. 

There is one thing about the residents of Glasgow that 
is very marked, and it is probably just as true of the 
remainder of Scotland. First, last and all the time they 
are Scotch. Scotch customs, Scotch history, Scotch char- 
acter and trade come first, with the British alliance on 
the side. Canny they may be, and dour when wrongly 
approached, but the side they show the visitor is bonnie, 
with a background of courtesy and unconquerable pride. 
Americans who think they think of America for Ameri- 
cans have not yet learned even the rudiments of the 
game. 

We think our railway tariffs on fast trains are high, 
with extra fare and fifty per cent plus for the railroad 
on Pullman charges, but they are cheap compared with 
first-class rates in Great Britain. Totals to New York 
on a twenty-hour train from Chicago are about five cents 
a mile, while the cost of travel from London to Glasgow, 
400 miles, on the Midland Railway, is £10, approximately 
$45, or about eleven cents a mile. 

Golfers will be interested in knowing that the Mid- 
land, London & Scotland Railways has erected a modern 
hotel at Gleneagles, the world famed golf links. There 
may be as wonderful greens elsewhere on earth, but if 
so Scotch golfers have not seen them. 

As to the cost of living in the cities mentioned, it is 
of passing interest to note that wherever the tide of 
foreign travel is greatest, prices are very high, appar- 
ently having nothing to do whatever with the economic 
balance between costs, salaries and incomes of the coun- 
try’s nationals. Hotel rates in both Paris and London 
are higher than the same relative grade in New York or 
Chicago. The same is true of anything you eat, drink 
or smoke, except that probably you cannot get a fair com- 
parison of the things to drink, because you are not sup- 
posed to get them at all in the United States. Oh yes, 
alcoholic drinks are very plentiful, and consumed very 
casually. No drunkenness was seen. It is probably not 
necessary to tell you in regard to the difficulty of hand- 
ling baggage that you cannot carry in your hands. The 
railroads are not interested in it at all, and it reverts to 
a question of arranging with an express company to 
transport heavier pieces, so the natural advice is for you 
not to carry anything on which you cannot keep your 
eve. 

You may have a bit of interest in the report that the 
five hundred advertising delegates who were guests of 
the Paris publicity fraternity swiped a lot of gold spoons 
while attending a convention party given by President 
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Doumergue, at his official home in the Palais de l'Elysee. 
Now the delegates may have been perfectly willing to 
accumulate a lot of French gold in the form of spoons, 
but the story falls flat when you know that the guests 
were given champagne and a small plate on which were 
placed dainty pastries. Nothing else. No knife, fork 
or spoon appeared at this luncheon, if luncheon it was. 

By far the most impressive event in Paris was the 
visit on Sunday morning to the tomb of the Unknown 
Soldier, under the Arch of Triumph. High officials of 
the government were there, political and military, with 
a company of soldiers, formal addresses, and the placing 
of a bronze wreath by a representative of the Advertis- 
ing Clubs of the World, who was later decorated with 
the cross of the Legion of Honor. 

Delegates were taken to Versailles and inspected the 
palace with all its beautiful paintings, tapestries and 
porcelains, and to the Hall of Mirrors where the peace 
treaty with the Germans signed, and wandered 
through probably the most beautiful forest in the world. 
The famous fountains of Versailles are not usually in 
operation, owing to the extreme cost, but they did oper- 
ate an entire afternoon for the benefit of delegates. If 
is believed that everybody who went to Paris visited the 
famous chateau and Fontainebleau. It will 
probably surprise you to know that this great forest 
is more than forty miles long, and that the French gov- 
ernment exercises not only perfect control over it, but 
works continuously in resulting in the 
training of wayward and the removal of imperfect trees. 
It may be also of interest to know that every farmer in 
France is compelled to plant every year a certain number 
of trees of certain distinct kinds, so as to keep on hand 
at all times a supply of timber open to call by the gov- 
ernment, and that the farmer is dictated to and 
compelled to carry for possible government use a distinet 
number of rabbits, pigs, sheep, chickens, horses, cows, 
etc. Everything and everybody in France looked pros- 
perous. 

You might well ask in nearing the end of this article 
what all this has to do with the manufacture or distri- 
bution of mill supplies. You will have to answer that 
yourself. 
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The next convention of the Advertising Clubs of the 
World will be held in Houston, Texas, in 1925, but how 
the advertising fraternities of the United States are ever 
yoing to return in any adequate way the very wonderful 


entertainment offered delegates in Great Britain and 
France, is a problem that will be hard to answer. 
42> 
CONSOLIDATE PIPE: COMPANIES 
Valuable Properties Taken Over by New Organization to Be 


Known As the Alabama Pipe Company 

The biggest news of the month in the pipe and supply 
field was the anouncement that the Alabama Pipe Co., 
Anniston, Ala., had been formed and had acquired and 
consolidated a number of soil pipe plants, valued at ap- 
proximately $4,000,000. The officers and stockholders 
of the company include Thomas E. Kilby, former gov- 
ernor of Alabama, who will be chairman of the board; 
C. A. Hamilton, W. F. Johnston, Whitfield Clark, all of 
Anniston; and William Byrd, Jr. 

The company includes the following holdings: 
Coosa Pipe & Foundry Co., Gadsden Pipe Co., and Agri- 
cola Pipe Co., all of Gadsden, Ala.; Talladega Pipe Co., 
Talladega, Ala.; Imperial Pipe Co., and Superior Pipe 
Co., Bessemer, Ala.; Ornamental Foundry Co., Standard 
Foundry Co., Alabama Pipe and Foundry Co., and Union 
Foundry Co., Anniston, Ala.; and the Rabe Pipe & Foun- 
dry Co., Chattanooga, Tenn. 


new 
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THE WATSON-STILLMAN CO. 


198 Fulton St., 


Philadelphia: Widener Bldg. 
4) 


WATSON-STILLMAN 
HYDRAULIC FITTINGS 


MADE FROM SOLID FORGED STEEL 
FOR HIGH PRESSURES 


taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. 
70 years is at your disposal. 


Too much care cannot 


Write for catalogs. 











Our experience of nearly 





New York 
CHICAGO, McCormick Bldg. 


























Th 








PP 


THE SUCCESSFUL SALESMAN 


A Book for Mill Supply Salesmen 


By FRANK FARRINGTON 
Contains chapters on the following subjects: 


What Makes a Sale man— It Pays to Study Sales 
1 anship Salesman and Salary The Salesman’s 
Mental \ttitude | nderstanding the Customer 

What Customers Want Keeping | p the Cus 
tomer l ist The Entering Wedve Getting On with 


Customer Showing the Goods Where Compe 
tition is Concerned—Selling Better Goods Putting 
On the Finishing Touches Putting Punch into 
Salesmanship—Honesty in Selling The Morning 
\fter Selling” vs. ‘Introducing’ The Salesman 
and the Catalog Netting a Profit Cooperating 
with the House The Value of Optimism—Curing 


Indifference The Salesman and his Stomach 
Selling Goods “As Is” The Element of Luck 


The Value of System The Traveling Man and the 
Time Table—Getting It Right the First Time The 
Value of Push The Dead Center It Can't Be 


Done” The Art of Selling Yourself 


USE THE COUPON 
“The Successful Salesman”’ and a year’s 


subscription to MILL SUPPLIES, for $1.50. 


e Crawford Publishing Co., 


Ss. Dearborn St., Chicago. 
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Tribloc Chain Hoists 
equipped with our 


This improvement ends the possibility 
ot poor welds when renewing the load 
chains in Ford Triblocs. 


Any handy man can take out the old 
chain and replace it with a new one 
in a few minutes. 


Made of Drop Forged Steel— “EZEE- 
JOTN” will prove its dependability 
through many years of service 














Send for Bulletin 4G 









FORD CHAIN BLOCK COMPANY 
2nd and Diamond Sts. Philadelphia, Pa. 
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Construction aggregating 41,179,000 square feet of 
floor space and calling for an expenditure of $269,833,000 
is contemplated by July awards. These totals compare 
with a total floor space of 48,064,000 square feet and 
_— 147,000 in June and 42,021,000 square feet and 

74,225,000 in July, 1923. July carloads aggregated 
: 526,500 as against 3,944,386 a year ago. Total loadings 
for the 7 months’ period ending July totaled 26,713,207 
contrasting with 27,946,653 for the corresponding period 
a year ago. Loadings of grain products increased over 
a year ago, comparing with both July and the 7 months’ 
period. 

Pig-iron output in July amounted to 1,784,899 tons as 
contrasted with 2,026,221 tons in June and 3,678,334 
tons in July, 1923. Furnaces in blast on August 1 num- 
bered 144 with an average daily capacity of 55,350 tons 
as against 161 in blast on July with a capacity of 62,200 
tons and 298 a year ago with a capacity of 114,200 tons. 
Leading manufacturers of locomotives reported July 
shipments aggregating 140 as contrasted with 145 in 
tag bye 239 a year ago. a ‘rs held on July 31 called 
for 3 locomotives as against 531 at the end of the pre- 
slog ath and 1,738 on July 31, 1923. 

Sales of two leading pes ae houses aggregated 
$22,069,000 in July as against $22,453,000 a year ago. 
Commercial firms failing in July totaled 1,615 as com- 
pared with 1,607 in June and 1,231 a year ago. Liabili- 
ties entailed aggregated $36,313,000 in July as against 
$34,099,000 in June and $35, 721. 000 last year. Failures 
among manufacturing firms were fewer than in June, 
but liabilities were greater, while trade establishments 
showed increased mortality but a decrease in total liabili- 
ties. 

Sales of stock shares on the New York Stock Exchange 
during July totaled 24,000,000 shares as against 17,000,- 
000 in the previous month and 13,000,000 last year. 
Price increases nearing the increased sales raised 
the average for 25 industrial stocks to $113.53 for July as 
against $108.93 in June, and $102.52 a year ago, while the 
average for 25 railroad stocks increased to $68.39 in July 
from $65.07 in June and $58.07 a year ago. Dividend and 
interest payments to investors during July totaled $397,- 
(00,000 as compared with $366,000,000 during July, 1923. 

Production of steel ingots in July totaled 1,869,000 
tons as compare d with 2,056,000 tons in the previous 
month and 3,531,000 in July, 1923. Unfilled orders held 
by the United States Steel Corporation on July 31 called 
for 3,187,000 tons of steel as against 3,263,000 at the end 
of June and 5,911,000 tons on order a year ago. 

July production of tiiapereg cement totaled 14,029,000 
barrels as against 13,538,000 in June and 12,620,000 in 
July, 1923. Shipments of portland cement made a similar 
high record in July, a total of 16,614,000 barrels com- 
paring with 15,036,000 in June and 13,712,000 a year 
ago. Stocks of portland cement at mills on August 1 
totaled 12,318,000 barrels as against 14,903,000 on July 
1 and 8,081,000 barrels a year ago. 

Cut of northern pine lumber declined in July from 
both the preceding month and a year ago while ship- 
ments increased over the same comparative per iod. Cut 
of douglas fir during July amounted to 371,634,000 board 
feet as against 472,902,000 in June and 461,532,000 last 
year. July shipments of douglas fir totaling 448,514,000 
board feet compare with 502,806,000 in the previous 
month and 466,904,000 feet a year ago. Lumber prices 
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Survey of Current Susincte 


Figures Covering Basic Industrial and Commercial Movements in July 


declined during June. Brick prices quoted by plants in 
the New York district declined from $20.00 per thou- 
sand in June to $16.00 in July and may be compared 
with $21.00 per thousand a year ago. 

The combined price index of 40 bonds continued to rise 
during July, the average for the month being $75.81 
as against $74.59 in the previous month and $75.81 a 
year ago. Bond transfers on the New York exe hange 
during July represented an aggregate par value of $341,- 
145,000 as compared with $390,3874,000 in June and $184.- 
815,000 in July, 1923. 

The volume of July check transactions as measured by 
debits to individual accounts aggregated $18,662,000,000 
for the country outside New York City, which may be 
compared with $18,304,000,000 for the previous month 
and $18,184,000,000 a year ago. Check transactions in 
New York City during July totaled $21,469,000,000 as 
against $21,926,000,000 in June and $18,321,000,000 in 
July, 1923. pre 

VEW OFFICE AND WAREHOUSE 
John J. Normoyle Has Met With Success in His First Year 
in the Mill Supply Business 

John J. Normoyle has now been in the mill supply dis- 
iributing business in Moline, Ill., for nearly a year, 
and in this short space of time has built up a good busi- 
ness among the factories of Moline and vicinity. Mr. 
Normoyle has just erected a new office and warehouse 
at 30th street and 4th avenue. Among the stocks ¢car- 
ried are leather belting, steel, bolts, nuts, transmission 
equipment, and miscellaneous foundry and factory sup- 
plies. 

Mr. Normovyle, founder of the business, was formerly 
for six years connected with the Moline Plow Company 
in the purchasing department, so that he has a wide 
personal acquaintance among factory executives, in addi- 
tion to a comprehensive knowledge of the supplies re- 
quired in various factory departments. 

<-> 
Vust Increase Its Capacity 

Louisville Sanitary Wipers Co., Louisville, Ky., manu- 
facturer of wiping cloths, is making plans to double its 
production capacity for next year. According to D. H. 
Silverstein, general manager of the company, this will 
necessitate an outlay of approximately $20,000 for addi- 
tional equipment. The added production facilities will 
be required because of the growing demands of distrib- 
utors for sanitary wiping cloths. The company was 
established in Louisville 10 years ago, and since the 
adoption of a definite policy of mill supply house dis- 
tribution has experienced a rapid increase in sales. 

<+2> 
Willi a Manufacturer's Agent 

H. R. Willi has resigned as vice-president and secretary 
of the Royersford Foundry & Machine Co., Inc., Royers- 
ford, Pa., after disposing of his interests in the business 
to Frank H. Deisher, president and treasurer of the 
company. The officers of the company now are: presi- 
dent and treasurer, Frank H. Deisher; vice-president, 
A. E. Deisher; secretary and assistant treasurer, J. 
Carroll Deisher. The Royersford Foundry & Machine 
Company will continue to manufacture power trans- 
mission machinery and machine tools as heretofore with 
sales offices at 52 North Fifth street, Philadelphia. Mr. 
Willi will enter business as a manufacturer’s agent. 
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We would like a few new dealers 
to take on the Royersford line 
where we are not represented. 








Standard among 
your customers 





Our production of Sells roller bear- For over 60 years Jenkins Valves have been 
ings, hangers, couplings, collars and giving unfailing performance in the several 
similar transmission appliances now services for which they are recommended. 
enables us to supply additional deal- Valve users know this,—they appreciate 
ers where we are not now repre- the fact that a Jenkins can always be 
sented. counted on, and for this reason thousands of 


If you would like to take on a trans- users are standardizing on Jenkins Valves 
mission line that is well advertised only. 

and where the service 1S_ fast and The unusual results that Jenkins are accom- 
where each dealer is considered an plishing day-in and day-out is a never-end- 
important dealer, then we would like ing story. Each month it is told in part in 
to hear from you. the seventy odd technical journals, trade 
papers, professional journals and business 
Martin G. Sperzel papers in which Jenkins Valves are regu- 

is sales manager larly being advertised. 
—you might address him This advertising is reaching all customers 


in your territory,— every architect, consult- 
ing, designing, and operating engineer, 
Royersford Foundry & Machine Co. every contractor, plumber, and valve user. 
43 N. 5th Street Philadelphia, Pa. It is creating a demand for Jenkins Valves 
that is bringing more business direct to you. 














Royersford Products are regularly advertised in: Are you enjoyng the full benefits of this 
Industrial Management Dodge Idea j ff r i n rec- 
Mechanical Engineering Belting & Transmission sales promotion . ort by 7 ry ng . d 
American Machinist Cotton Oil Press ommending Jenkins Valves: 

Mill Supplies Machinery 
American Miller Textile World 






as well as in Sweet's and A. S. M. E. Catalogs and JENKINS BROS. 


MacRae’s Blue Book 80 White St. New York, N. Y. 


and other Royersford Products <4 | =) Jenkins Valves 


SINCE 1864 






524 Atlantic Ave. Boston, Mass 
133 No. Seventh St.... Philadelphia, Pa. 
646 Washington Blvd. Chicago, Ill. 





Always marked with the" Diamond” 






















































When writing to Advertisers please mention Mitt SuPPLies. 
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Gratuities Are Not Essential as Selling Help 


Mill Supply Distributors Who Have Recently Been Questioned on This 
Subject Are Unanimous in the Opinion That Such Expense Is Wasted 


Gratuities as a selling aid will soon pass the way of 
many other annoying extravagances of old time mill sup- 
ply selling. This is indicated by recent talks with mill 
supply distributors. Most of them indicated that they 
had either eliminated the gratuity nuisance entirely, or 
that they were gradually getting it down to a basis where 
it would hardly be recognized in the expense column. 

One prominent Southern distributor recently discussed 
this question with some business friends. He put it this 
way: “What is your attitude when your salesmen come 
in and tell you it is good advertising to permit them to 
get a box of cigars, or a fruit jar from a bootlegger to 
give to Tom Jones or bill Smith in such and such a shop? 
What do you think about it? Would you call it advertis- 
ing? Of course you wouldn’t. It is blackmail. We have 
had it and up to last Christmas we fell for it.” 

Another distributor replied that he had been in the 
habit of giving away pocket knives, cigars, razors and 
other articles. “In the old days,” he said, “we used to 
buy cigars almost by the car to distribute around. <A 
day or so before Christmas we’d have machinists come 
almost in droves to get the little Christmas presents. We 
are getting away from it, not because we want to, but 
because we have to. Profits are small and expenses are 
heavy. Today we are giving away but few pocket knives, 
cigars and razors and things of that sort. I think most 
of us have to cut it out.” 

A few years ago, according to a recent statement, one 
distributor spent no less than $10,000 in gratuities. He 
now believes that this sort of spending is nothing less 
than payments of the blackmail variety. 

A Texas distributor stated that in 1919 and 1920, when 
his company was making a good deal of money, he showed 
considerable liberality in the way of giving out cigars 
and other gifts during the holiday season. Last year, 
this same company cut its gratuity expenditures down to 
a sum approximately $200. “We thought seriously,” said 
this distributor, “of not giving anything at all, but some 
of the boys had rather committed themselves, and we 
warned them then and there that they better not commit 
themselves next year because they would have to back 
it up. We are not going to do anything of that sort any 
more. We didn’t believe it right, and don’t care to con- 
tinue to do it.” 

A prominent mill supply manufacturer and distributor 
has adopted a system by which the company as a com- 
pany gives no gratuities, but if some of the salesmen 
insist that they have to give gratuities to their custom- 
ers, they may buy what they please, but they must put it 
on their expense accounts. If a salesman has to put the 
cost of presents on his expense account, he will give very 
few of them, because the expense is charged against him. 

Here’s the experience of a mill supply house as ex- 
plained by one of its executives when the question was 
put up to him: “We simply had to cut it out because it 
did us more harm where we did not give them than it 
did where we gave. For instance, if the foreman of the 
engine room in a factory got a box of cigars, and the 
foreman of the yard did not, the latter would afterwards 
raise so much hullabaloo that we simply had to cut the 
whole thing out. 

A southeastern mill supply distributor, who is against 
gratuities, tells the following story illustrative of the 


experience which one of his salesmen had along this line. 
He said: “I had one city salesman who gave away a half 
dozen boxes of cigars three years ago. 


Two were sent 
back to him. 


It taught him a nice lesson. They came 
back with a very nice letter saying that the customer did 
not expect gratuities. Since that time I don’t think any 
gratuities have been handed out by anyone in our organ- 
ization. I was very glad that these people sent those 
cigars back, because it taught the salesmen that custom- 
ers did not expect gratuities, and that what they want 
is value for the money they spend—value and service. 

Here is the story which one mill supply distributor 
tells: “Last year we were forced to give out something. 
Our competitors were all doing it. The previous year we 
had sent out boxes of cigars, but we found that some of 
our competitors were giving larger boxes of cigars. So 
we decided to send out something that we believe can be 
classed not as a gratuity, but as really good advertising. 
We sent out an automatic pencil sharpener. It had the 
company’s name on it, and was equipped with a little 
clamp so that it could be clamped on the desk. Wherever 
possible, our salesmen took these gifts around and put 
them right on the desk of the man for whom it was in- 
tended. On this cigar business and Christmas time stuff, 
it is about like the raillroad people coming around to get 
you to advertise in their papers. I don’t believe your 
customer will hold it against you if you don’t send a box 
of cigars. In fact, some do not smoke.” 


” 


VEXICAN MISSION COMMITTEE 


Schieren One of the American Business Men Who Are 
Making Arrangements for Novel Trip 


GC. -z 


G. A. Schieren, vice-president of the Chas. A. Schieren 
Company, New York, leather belting manufacturer, is a 
member of a committee of the American Manufacturers 
Export Association which is organizing an American 
industrial mission to Mexico. The committee is headed 
by E. M. Herr, president of the Westinghouse Electric 
& Manufacturing Company. 

According to the latest plans, the industrial mission 
will be limited to 100 members, and will leave New York 
on September 8 on a special train. Word has been re- 
ceived from Mexico that Mayor Raya of Mexico City 
and high ofticials of the Mexican government will meet 
the mission at the border at Laredo, and from then on 
the members of the mission will be special guests of 
the Mexican government and the City of Mexico. 


42> 


Jenkins Watchman Shot 

William Clark, sixty year old night watchman for 
Jenkins Brothers, Limited, Montreal, was found dead on 
the floor of a shack in the yard of the plant early Satur- 
day morning, August 9. He had been shot through the 
brain. He was found after an investigation by an opera- 
tive of a protection signal company after he had failed 
to turn in his watchman’s call box at 11 o’clock. The 
operative notified James Webb, manager of the Jenkins 
company, that the watchman had not reported and that 
no response had been made to calls at the plant. The 
manager then came downtown, and after a tour of the 
plant located the watchman’s body. 
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HEAE EIGER BEE HERG 
FLEXOTYPE 


The characteristics of this Belt are: 
Extreme Flexibility —- High Tensile 
Strength—Ability to withstand most 
Acids, Oil, Water, Moisture, Heat, 
Steam and High Speeds over small 
pulleys. 


ALEXANDER BROTHERS 


14 South Street, Philadelphia i 
Makers of Fine Leather Belting Since 1867 
















































PYOTT “RED FACE” 


FLY WHEELS 


No Patterns Necessary 


The Flywheel shown here was made from our 
equipment (to customer's specifications) with- 
out pattern. 


Our equipment for Flywheels and Gear Blanks is 
so complete and extensive that the burden of delay 
and expense caused by lack of patterns is eliminated. 


Pyott Red Face Flywheels are cast and ma- 
chined complete in our own shops by men skilled in 
this work. Pyott wheels are accurately turned and 
bored, true running and well balanced. 





Pyott service means shipment in five days to one 
week. 





Pyott prices are attractive. 


Whether your requirements in Flywheels be large 
cr small we can supply them. 


PYOTT 


FOUNDRY COMPANY 


301 Jackson Building 
BUFFALO 








Sangamon St. & Carroll Ave. 


CHICAGO 
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Keeping Interest Alive During Summer Months 


National Supply and Machinery Dealers’ 


-Issoctation in Its lugust 


Bulletin Calls Attention to Many Problems of the Supply Business 


Nhe August bulletin of the National Supply and Ma- 
chinery Dealers’ Association discusses several topics of 
interest to mill supply distributors, including 
the which the renders to 
members, the contribution of manufacturers to catalogue 
costs, cash discounts and similar problems. 

rhe bulletin contains the following reference to the 
catalogue problem: “At the Cleveland convention, the 
Southern Supply & Machinery Dealers’ Association dis- 
cussed the topic, ‘Should the Manufacturer be Called 
Upon to Assist the Distributor in the Compilation of 
Catalogues by Contributing to Same?’ 


such ques- 
tions as service association 


One of our mem- 
bers was interested in this discussion and Mr. Alvin M. 
Smith has kindly supplied the following information: 

“*The question that came up for discussion was 
whether the distributor should call upon the manufac 
turer to pay for pages of their goods shown in distrib- 
utor’s catalogue. The discussion showed a variety of 
opinion on both sides of the question, the final conclusion 
being that it was not an association matter, but one 
entirely between the distributor and the manufacturer. 

“*‘Among other things, the discussion developed that 
some manufacturers request the privilege of paying for 
pages of their goods in the distributor’s catalogue, while 
others who had been called upon from time to time felt 
it to be an imposition and an unbusinesslike request. 

““Our executive committee already had recommended 
to our membership that they felt this question to be an 
individual matter between the distributors issuing the 
catalogues and the manufacturers whose goods they pro- 
posed to display.’ ” 

Since the August bulletin containing the above state- 
ment was issued, the National association secretary has 
sent out to the members of his association a request for 
information as to whether members request manufactur- 
ers for a contribution to cover the cost of inserting pages 
in their catalogues, and if so, whether they find most 
manufacturers willing to contribute toward this expense. 

Another topic discussed in the August bulletin is that 
of “Cash Discounts.” Under this heading, the bulletin 
contains the following statement and appeal: 

“Our overhead expense chart indicated that during the 
year 1923 our members received 1.06 in cash discounts 
from the manufacturers, while they gave their customers 
91. We earnestly trust your buying department is con- 
tinually requesting the discount of two per cent for cash 
from those manufacturers who are not allowing the usual 
and customary terms.” 

The National association, during the period from June 
Ist to July 15th received from its members 107 requests 
for assistance in the collection of delinquent accounts, 
the sums involved amounting to over $10,000. According 
to the bulletin, “tin seventy per cent of these cases the 
debtors make payment direct to the members interested 
without the account being placed in the hands of a col- 
lection agency. An increasing number of our members 
are using this service of the association, which is offered 
without charge.” 

The association has been notified by the Departmen‘ 
of Commerce that the latter has received a large number 
of acceptances of the simplified practice recommendation 
for forged tools from members of the association, and 
in the near future a printed booklet will be issued by 


the Bureau of Standards giving the weights, 
types now recognized. 
that 


hoes, 


sizes and 
“As you will recall, the confer- 
the 665 types and weights of 
bars, wedges, sledge and heavy 
hammers, anvils and blacksmith tools be reduced to 351, 
thus eliminating 46 per cent of the types and weights 
previously made.” The bulletin states that 
bers of the association believe that 


ence recommended 


picks, mattocks, 


many 
the action 


mem- 
has not 
been drastic enough. 

A suggestion is made that members keep a file of the 
clearing house bulletins issued from time to time by the 
association, and that members make use of the surplus 
offerings. The bulletins are now being issued on punched 
paper so that they may be filed in a loose leaf binder. 

Klectrotypes of the association emblem are available 
for any member who would be interested in using the 
emblem on his business stationery. 

The bulletin contains an interesting story of how a 
prominent distributor at the Cleveland convention dis- 
cussed the advisability of billing small quantities at net 
prices instead of using list and discount. The theory 
held is that the customer buying one only, or a quarter 
of a dozen, should be charged a higher price than the 
man buying a dozen or a gross. 

The August bulletin contained a chart which was made 
recently as a result of the study of the correct nailing of 
wood boxes. In making this chart, the transportation 
division of the Department of Commerce worked in con 
junction with the United States Forest Products Labora 
Lory. 

The National association has available for distribution 
to members pamphlets covering the following subjects: 
The Right Way to Figure Proflts; Compensation of 
Salesmen: Profit Sharing with Employes; Overhead x 
pense Report covering the year 1923; The Use of Auto- 
mobiles by ‘Traveling Salesmen; and Some 
Points Concerning Wholesale Distribution. 

The problem of motor truck delivery is discussed as 
one that deserves the attention of all distributors. The 
overhead expense chart shows that the drayaye expense 
averages .81 per cent, ranging from .58 per cent by one 
house to 1.67 per cent by another. 


Practical 


A study of this prob- 
lem indicates that some members of the association de- 
liver from 10 to 25 per cent of all orders by truck, while 
others deliver from 10 to 90 per cent in this manner. 
Here-is a letter which the association recently received 
from a large distributor in the Central West: 
“Regarding deliveries, would a gentleman con- 
nected with a large retail store here told me this week 
that in the days of delivery by horses their records show 
that the cost per stop was a little less than eight cents, 
while today the cost per stop is a little over 30 cents. 
This firm keeps a very accurate account of their delivery 


say 


expenses. They know the exact stops that every truck 
makes per day, and therefore it is easy to average th 
cost per stop. A large amount of this increase is the 


result of delivering goods a much greater distance. 

“A number of the larger department stores here make 
deliveries in practically all of the neighboring cities. 
They of course can make the mileage much quicker than 
the wholesalers could. A truck from one store covers a 
distance of over 150 miles per day two days each week. 
These deliveries by the department carries the 
thought to our customers, consequently we are almost 


store 
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Some Reasons Whe It’s “QOul-Rite” 





Here are a few of the principal reasons why: 


Automatically oiled RIGHT. Hence the name. No grease or oil 
cups to fill and attend to. 

DOUBLE FLANGE IN CRANK CASE COVER prevents oil fr 
splashing out and water or dirt from working in. 

CRANK CASE IS FITTED WITH SUBSTANTIAL HINGE for 
easy a ing of case cover. 


ENEWABLE BRONZE “SLIP IN” BEARINGS ON PINION 


SHAFT 
SUC TION AND DISCHARGE VALVES ARE ACCESSIBLE with- 
out disturbing pipe connections. Suction valves are removed through 


hand hole. 

PISTON ROD is drawn bronze. VALVE SEATS are bronze, of the 
grid type, securely screwed into valve decks. CYLINDER LINER, 
STUFFING BOX GLANDS, VALVE STEMS, AND SPRINGS are 
brass 

a GUIDE IS PACKED to prevent entrance of water 

to cran 

GEAR “AND MAIN BEARINGS ARE CAST INTEGRAL, insuring 
perfect alignment of all moving parts. 

GEARS are machine cut and fully enclosed for safety. 

You can easily see why the Oil-Rite is one of our most popular 
pumps with the trade. 

Pu j re? 


THE DE MING CO. Es 1880 SALEM, OHIO 











, tributor will work with t for mutual profit. 

BALTIMORE, Southern Supply Co K aes crTy English Bros. Mach'y 
BOSTUN Chas J Jaeger Co 13-15 

Custom House St Lot TSVII LE ib Company 
te saga Henion & Hubbell, 217-221 PUL WDeLTINN A. Bie K Dallett ¢ 
DENVER Hendrie & Bolthoff Mfg. & rir BURGH. ast is Pump & Sujply 

‘ 116 Seeond Ave 

Dr: Tht or s lait Bros Hardware en MOND Sydnor Pump & Well ¢ 

Cory SAN FRANCISCO, Crane Company 


Agencies in all principal cities. 

Detail View of our Oil- 

Rite Double Acting Pis- 
ton Pump 
























Harris 
Seamless Copper Ball 


and 


Special Floats 





Made for all pressures and for open tank work, 
in ball, column and special types. Whatever your 
requirement, there's a superior HARRIS Float to 
meet it. 












Standard B-262 Single Spud Copper Ball Floats, 
suitable for open tank. 25, 50, 100 and 150 pounds 
working pressure are carried in stock ready for imme- 
diate shipment. 


W rite today for catalog. 





ARTHUR HARRIS 


212-218 Curtis Street 


& CO. 
CHICAGO 









































daily urged to make store door delivery to the nearby 
towns. 

“It has been necessary for us to take a very decided 
stand to keep from delivering goods 30 to 50 miles from 
our city. Twelve miles is the furthest we have given 
deliveries up to the present time, but vou can see that 
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we are in spite of our effort giving in to the demands 
of our customers for rural deliveries.” 

The National association is very anxious to hear from 
any mill supply distributors who may have anything of 
value to contribute to members of the association on the 
subject of reducing the expense of deliveries. 


<+or 


Unusual Service Records 


HW ohiting-Adams Company Uncovers Interesting Statistics About Its Eimployes 


John L. Whiting-J. J. Adams Co., Boston, brush 
manufacturer, recently took out group life insurance 
for its employes. In examining the employment 


records of the company, some interesting facts were 
uncovered regarding a large group of men and women 
workers. In these days of expensive labor turnover, 
long service records, particularly among. skilled 
workmen, are very valuable to the employer, the unusual 
number of “long time” employes in the Whiting-Adams 
brush factory is worth more than ordinary mention. 
kighteen emploves have been with the company for 
over 40 vears each. Of these, 17 are men and one is a 
woman. The members of this group have completed the 


when 


following periods of continuous service: four for 46 
years, one for 45, four for 44, five for 43, two for 42 
and two for 41. 

In addition to this 40-year group there are many 


other groups with unusual service records. For instance, 
12 employes have been with the company over 35 years; 
eight more have been with it for 30 years; and 15 are 
in the 25-vear group. 

This makes a total of 53 


men and women who have 


worked for the company for more than a quarter of a 
century. On the payrolls today are 195 employes who 
have been with Whiting-Adams over five years each. 

Under the insurance policy, even the veterans, none 
of whom could get new insurance at their present ages, 
now have policies which cannot be cancelled by the 
insurance company, and which will be paid for by the 
Whiting-Adams company as long as the workers remain 
on the company’s pavroll. 

The John L. Whiting-J. J. 
manufacturing brushes over 116 and is 
credited with being the oldest brush manufacturing 
company in the United States. The fourth generations 
are now in charge of the business. The founders were 
John Adams and Seth Whiting, and their direct descend- 
ants are now in the business. 


Adams Company has been 


for vears, 


The officers of the company in a statement relative to 
the new insurance policy, announced that this protection 
is merited by the long period of faithful service, and 
that it is in line with the company’s policy to continue 
to act as family—working 
good, employer and employe alike. 


one big for one another's 
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PRACTICAL PIPE INFORMATION 
National Tube Company Issues Bulletin Presenting Fundamental 
Considerations on Important Subject 
Fundamental considerations which will be practical 
and helpful for those who specify, install and use pipe 
for industrial purposes have been presented in a recently 
published bulletin of the National Tube Company, Pitts- 
burgh. In addition to a discussion of the qualities of 
pipe in relation to particular service and the basic fac- 
tors of design and installation, the company presents 
data such as standard specifications for power piping; 
weights, dimensions and other information about various 
classes of pipe and fittings; information on bends, pipe 
columns and hand railings; and a number of tables of 
various data which should be helpful to anyone inter- 

ested in pipe and fittings. 

Commercial steel pipe is divided into four weight clas- 
sifications: standard, extra strong, double extra strong 
and large O. D. pipe. The first three divisions are 
designated by the nominal internal diameter, standard 
pipe in sizes from ', to 12 inches, extra strong and 
double extra strong pipe in sizes from 'x to 8 inches. 

Discussing pipe fittings, the company states that the) 
are divided into two screwed and flanged. 
“Screwed fittings are generally used in the smaller sizes. 
The making, and more particularly the breaking, of 
joints is much easier with flanged than with screwed 
No hard and fast rule governs the limits within 
which each type of fitting should be used. Some authori- 
ties specify flanged fittings on all lines 2'% inches or 
larger, while others state that all fittings four inches or 


classes, 


fittiny 


Form Ray Hardware Company 

W. A. Ray, who was president of the W. A. Ray Hard- 
ware Company, Pensacola, Fla., wholesale hardware and 
mill supply distributor, which company lately filed a 
petition in bankruptcy, and Luther G. Ray, who has for 
several years been president of a successful hardware 
business at Florala, Ala., have, with others, organized 
which will operate in Ray 
Hardware Company. The new company has purchased 
all the assets of the W. A. Ray Hardware Company and 
has leased the building formerly occupied by the latter 
company. The new company will be incorporated with 
the following officers: President, W. A. Ray; vice-presi- 
dent, Luther G. Ray; secretary, William L. 
urer, Ray. Sufficient financial arrangements 
have been made, according to an announcement from the 
company, to enable it to discount all purchases and to 
handle in a jobbing way the business of the Pensacola 
territory. A complete stock of general hardware, mill 
supplies, automobile hardware, ship chandlery and farm- 
ing implements will be carried. 


a company Pensacola as 


Ray; treas- 
Margaret 
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Returns an Old Trade Name 
Michigan Lubricator Company, Detroit, has 
the name, “Guardsman,” to its list of trade names. F. D. 
Sicklesteel, manager of the company, 
says: “We have recently given this name to our model 
12A oiler. This name is not really new, because we used 
the same name about 25 years ago 


added 


assistant sales 


for the same article, 
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larger should be flanged. The present tendency seems to but got away from it and are now coming back, as the 
be to use flanged fittings on all lines larger than three trade seems to like to have each article have its own 
inches.” name.” 
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How Can 


Teo? 


SPLIT 
PULLEY 





RUST> 
CRYSTALLIZE? 


SLIP ON THE SHAFT? Just How Good is 


SHEAR AT THE RIVET? 


CAUSE BELT SLIPPAGE MOLONE Y 
* 
Give anything but satisfactory service? Leather Belting 


IT CAN'T. 


ITS A WOOD 
PULLEY 





F it were possible to do so we 

should like to take every user of 
belting on an inspection tour of our 
plant. Nothing could be more con- 
vincing of the superiority of Moloney 
Leather Belting. 





Write for Dealers’ 
Proposition 





REEVES PULLEY 
COMPANY 


Columbus, Indiana 


You would see the selected oak- 
tanned hides cut and only the finest 
parts used; you would note the care 
taken in fleshing, scouring and curry- 
ing; you would see the skill displayed 
in stretching the butts, in making 
the laps and joining them under tre- 
mendous hydraulic pressure. 














You would observe, too, that every 
employee is well trained, keen eyed, 
sure; that he is satisfied with nothing 
short of perfect work. 


And, finally, after you had watched 
each step of the process, had seen the 
belting ready for the shipping plat- 
form, then you would realize that 
Moloney Belting is superlatively good 
—that the use of it doves insure real 
belting satisfaction. 





Whether it is an ordinary spur gear or a Our engineers will be glad to consult with you 
norti lesigt uch as the one shown, we about your belting needs. Write us fully. 
mo se design sucl as ; 1, \ 

have special machinery and unusual facilities Jobbers: If you are interested in a line of quality 
for the rapid production of all kinds of gears belting, plus close co-operation and real 

We make Spur, Bevel, Mitre, Angle, Helical, service, send for particulars. 

Mortise. Internal, Worms, and Worm Gears 







Our Gear Service with 16,000 different sizes Molone 
it vour disposal Your inquiries and orders YY 


will receive attention unequalled 


Rae Belting Co. 


Poole Engineering & Machine Co. 124-138 N. Franklin St. siensiniien 
Gear Makers Since 


o ATLANTA NEW ORLEANS PORTLAND 
Baltimore Maryland 









































When writing to Advertisers please mention MILL SuPPLIESs 
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New Walworth Company Branch at Buffalo 


Hull Be Under the Management of Fred J. Chittenden and Will 


Serve IVestern New 


Walworth Manufacturing Company, Boston, has estab- 
lished a branch office and warehouse at 43 Carolina 
Street, Buffalo, to serve territory in New York state 
west of and including Cayuga, Tompkins and Tioga coun- 
ties, and also the cities of Oswego and Fulton, and 
territory west in Oswego County. The branch will also 
cover a number of counties in Pennsylvania, together 
with a portion of Canada naturally and conveniently 
tributary to Buffalo. 

The new Buffalo branch will be under the management 

Fred J. Chittenden, who has been in the Walworth 
organization since 1901. For several years he repre- 
sented the company in New York state, during which 
time he made his home in Syracuse. Later he returned 
to Boston and was appointed manager of the company’s 
eastern division. 

W. J. Stevens, who has been connected for many years 
with the Buffalo Pitts Company, manufacturer of steam 
engines and threshing machines, will be office manager. 
R. C. Atcheson, who has been in the employ of the 
Walworth Company, will be superintendent of stores ana 
shipping. While the sales organization has not as yet 
been completed, the following men have already started 
work: H. H. Crow and John T. Lanman, both Walworth 
men, and W. D. Bayman, formerly with the Standard 
Sanitary Manufacturing Company. 

The home of the new Buffalo branch contains more 
than 40,000 square feet of floor space. The company 
will carry a complete stock of Walworth products and 
miscellaneous mill supplies, and a full line of 
wrought iron and steel pipe. A fully equipped shop for 
cutting and fitting pipe of all sizes will be installed. 

In announcing the establishment of the new branch, 
the Walworth Company states that it has been wanting 
to get into Buffalo for the past ten years, during which 
period it has established branches at Chicago, Seattle, 
Portland, Cleveland and Youngstown. “Our representa- 
tion in Buffalo,” reads the announcement, “always in- 
adequate and for several years touching a still lower 
level, compels us to the decision that we are not longer 
justified in remaining out of the great industrial field 
offered by Buffalo, a field that shows every indication 
of great enlargement and more intensive cultivation as 
the picture unfolds.” 

The Walworth house organ in its latest issue has the 
following interesting story of Buffalo’s development: 

“With the opening of the Erie Canal in 1825, Buffalo 
began to grow. This was the era of canals. Wagon 
travel was too slow and expensive. The people of Wash- 
ington started a canal up the Potomac and over the 
mountains to Pittsburgh. Philadelphia built one from 
the Delaware to the Susquehanna. The Erie Canal car- 
ried the produce of the farms of the central states to 
the east, and brought back manufactured and imported 
goods. The canal reduced freight between Buffalo and 
the Hudson River from $100 to $10 per ton. Viewed from 
present day angles the canal is not much of a ditch, but 
at the time it was a great undertaking. For example, 
at Rockport three miles of solid rock 30 feet deep was 
tunneled, and an embankment 60 feet high and a mile 
long was raised at Rochester. 

“Of 365 classifications of manufactures, used by the 
is bureau in 1919, 213, or 66 per cent, were repre- 


of 


also 


censt 


York and Parts of Pennsylvania and Canada 


sented in Buffalo. We quote the following from Buffalo’s 
text-book, published by Robert W. Elmes and adopted 
by the department of education for use in the publie 
schools of Buffalo: 

“*At the close of the eighteenth century the surveyor 
who came to lay out the plan of the village at the foot 
of Buffalo River must have felt that his hopes were 
strong indeed when he planned a village of twelve little 
streets. but from his plan have come the seven hundred 
miles of streets marking the city of today within its 
forty-two square miles. When the first tax rolls were 
prepared soon after, the tiny sum of $4.55 was placed 
against the names of all dwellers west of the Genesee 
River. Now, within the city lines alone the tax levy is 
over nineteen million dollars. 

“*After the destructive fire of 1813, less than half a 
dozen houses to mark the site of Buffalo, but 
around that little group spread the mighty circle of 
city buildings which now number about one hundred 
thousand. In 1828, the village water carrier led his 
creaky wagon, which carried a hogshead of water and a 
trailing leather hose as he peddled water at the doors of 
the little homes, until after a few years a line of wooden 
pipe brought water from a spring near Black Rock. The 
pumping capacity of Buffalo’s water plants today totals 
330,000,000 gallons in twenty-four hours. The day of 
celebration which featured the year 1825 was that which 
marked the opening of the Erie Canal, four feet deep 
and forty feet wide. It has been enlarged until today a 
mighty waterway stretches from Buffalo across the state. 

“*Although Buffalo was almost exclusively a commer- 
cial center for many years, the group of tiny establish- 
ments which would be called industries was composed 
of a little foundry for making plow-irons, a sawmill, and 
atannery. From this nucleus has grown the great circle 
of industries which surround the city, a collection more 
varied than that of almost every other American city, 
and one that numbers over 3,000 manufacturing estab- 
lishments. 

“*Those who can interpret that movement of affairs 
in the light of what has happened elsewhere are deliber- 
ately visioning one great frontier city stretching from 
Lackawanna to the suspension bridge. Such a city, with 
a population of upwards of 2,000,000, is the natural evo- 
lution of elements which are already 
destiny.’ ’ 


stood 


indicating their 


see 


COMMON TRADE PRACTICES 


Rolling Mill Man Calls Attention to Fact That There Is Always 
a Charge for Cutting to Length 
J. W. Potter, purchasing agent of The Randolph- 


Clowes Company, Waterbury, Conn., brass and copper 
rolling mills and tube works, has written the following 
letter to MILL SUPPLIES commenting on 
which appeared in the August issue: 

“In your issue of August, the article, “Problems of 
Service Charges,” would indicate that some distributors 
not familiar with common trade practices. For 
instance, the man who quoted $3.75 on soft steel bars 
should have known that there is always a charge for 
cutting to length, and that also quantity differentials 
generally apply. We should say the trouble lay not with 
the mill but with the distributor.” 


a statement 


are 
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EMILL QUPPLIES 
VOGEL Patented Frost-Proof Closets | 
give satisfactory service, day in and day out, winter and summer 
— » I 
t The material used in the manufacture of VOGEL closets is the best to be obtained. - 
The seats are exceptionally strong and durable, the operating levers are of mal- 0 
leable iron galvanized and will not break, the valve bodies are of good quality brass, n 
and the entire fixtures are tested under hydraulic pressure before leaving our : 
factory. : 
VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. a 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 
The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 
| 
/ SOLD BY ALL JOBBERS | 
| |, 
JOS. A. VOGEL COMPANY || | : 
\ —— i 
Wilmington, Delaware l} 1 
t] 
1] 





CAN YOU 1 
MEET THE We Manufacture “ 


DEMAND? Air Cocks, Ball Check Air Cocks, Com- 4 
Are you prepared to meet the pression Cocks, Cylinder Cocks, Gauge 
demand thz S 9 con . 4 vy 
emand that is bound to come Cocks, Pneumatic Service Water 


now, since OLD SOL is letting 


us know every day that he is Gauges, Radiator Air Valves, Register 
right on the job? The workers “ agi 
in the Factories are demanding Gauge Cocks, Steam Cocks, Water 


fresh, cool drinking water, and 
their Employers are looking 
around for a way to supply it 


at the lowest possible cost. — 
Century 
lee Cooled 


Gauges. 










































Drinking Fountains Pneumatic a 

I. Cc. F. No. 1 Water Gauge T 

bce No. 308 ‘ 

Will t ne requirements Air Cock No. 6 Dé 

both Employee and | i st 

p yer it yo wi he 

t be ready » deliv _ - pr 

goods. 1 ICF 100 —— | th 
be in and for Fa ie a 

and Store perhaps : i j “ 

will want equipment like — ~ 7 ir 

A-26 as here shown Why amt! 10 ‘ i $1j 

not reap the benefits? be = id & - 

t rE + se 

Cylinder Cock No. 108 fi % th 

Write for Catalogue and special 4-26 — is 

jobbers discount proposition, ia is c 18 

CENTURY BRASS WORKS. Inc. — THE RoBerts Brass Mee. Co. 

Belleville, Ill. a eee ae DETROIT MICHIGAN m 
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New Products 
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The Dodge Manufacturing Corporation, Mishawaka, 
Ind., has placed on the market a new lineshaft bearing 
embodying the Timken tapered roller bearing, as well as 
several new features of construction. The introduction 
of this product is the result of many years’ develop- 
ment and investigation. The new bearing is a simple 
one, with only five parts to the complete assembly. It 
consists of two Timken tapered roller bearings mounted 
on a ground and slotted steel tube and fitted to an accu- 
rately machined housing. The ends of the steel tube are 
threaded to receive clamping collars designed to secure 
accurate adjustment of the bearings on the tube. This 














adjustment 


is made at the factory. 
the tapered roller bearings, as described, is said to insure 
full utilization of the bearings for both radial and thrust 
loads, and also to add to the ruggedness of the assembly. 
It is claimed that this is of particular value in resisting 
the side weave of heavy driving belts. 


The mounting of 


The fastening of 
the steel tube or sleeve to the shaft is accomplished by 
simply setting up the screws in each of the two clamping 
collars, permitting its use on any commercial shafting. 
The sleeve on which the bearings are mounted extends 
from end to end of the housing. Liberal grease com- 
partments are provided inside of the housing and out- 
side of the tube. The outer ends of the bearings are 
protected against dust by special metallic grease seals 
which eliminate friction at this point and positively pre- 





vent dust working in or the lubricant from working out. 
These grease seals take the place of felt washers or 
packing. The Timken tapered roller bearing con- 
structed on the cone principle. The bearing itself com- 
prises four parts, a cone or inner race with outside taper, 
the tapered rollers, a cage or roll retainer and a cup or 
outer race with inside taper. The erection of this new 
lineshaft bearing is very simple. It is only necessary to 
slip the bearing over the shaft and set up the clamping 
screw in each of the split clamping collars. To remove, 
the screws in the collars are loosened and the bearing 
is slipped off the shaft. 


W. A. Jones Foundry & Machine Company, Chicago, 
has placed on the market a new product, a double thrust 
worm box. This new box provides what is said to be an 
accurate and rigid support for the worm shaft, and holds 
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a liberal supply of oil in which the worm operates. 
There are also provided finished thrust washers at both 
ends of the worm, consisting of two steel washers and a 
center one of hard fibre. The bearings are babbitted 
and bored, also faced on ends. The boxes are made in 





standard sizes to suit standard cut steel worm, of the 
Jones type. The boxes are designed particularly for 
use with open worm gear drives when something less 
expensive than a completely enclosed unit must be used. 


The Crucible Company, Jersey City, 
N. J., manufacturer of silica-graphite paint and other 
products, has placed on the market a new paint product 
known as Dixon’s red lead-graphite primer. For over a 
year the company states, it has been subjected to tests 
under usual conditions by practical painters and found to 
meet the most rigid requirements. The pigment of this 
primer consists of flake silica-graphite, red lead and high 
grade oxide of iron. The vehicle the best boiled 
linseed oil obtainable. The primer it is claimed, will 
dry perfectly in 22 hours under normal conditions. It 
will cover approximately 400 square feet to a gallon on 
metal surfaces. It is said to have the good qualities of 
red lead together with the well known water-repellant 
advantages of a high grade silica-graphite paint, and 
under application to lessen the “drag” on the painter's 
arm and to be less severe on the wearing qualities of the 
brush red lead. It will not chip nor scale off, has 
greater covering power than red lead, and costs consider- 
ably less. It will be put up in 5 and 10 gallon containers 
half-barrels and 


Joseph Dixon 


is 


as 


and also barrels. 


United 
placing on 


States Chain & Forging Co., Pittsburgh, is 
the market a complete line of automobile 
bumpers in standard patterns, with one, two or three 
bars, and also in two entirely new patterns, which will 
be known as the “Perfection” and the “Imperial.” The 
company is also putting on the market a new side guard, 
which is a side bumper for running boards of automo- 
biles. 


The General Fireproofing Company, Youngstown, Ohio, 
manufacturer of steel shelving, has produced a new steel 
desk, which is said to meet the demand for a high grade 
steel desk at a price that compares favorably with wood 
The company claims that this has made 
possible by new and improved methods of manufacture 
and volume production. The new steel desk has a writing 
top of dark green battleship linoleum. The sliding 
shelves and drawers are practically noiseless. 


desks. been 


The Van Expansion Bolt Mfg. Company, Chicago, has 
placed on the market a new hand drill for use in drilling 


in brick, concrete or 
stone. The new drill 
4 . 
ae has several features. 
It has fluted or 
grooved sides, which permit ample clearance. It is 


claimed that the drill never becomes under size, and that 
its life is practically unlimited. It is made of high grade 
tool steel in any size or length required. 
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PICKERING PRODUCTS 


Are Universally Recognized as the Standard for Re- 
liability, Durability and Contimued Efficiency. 


The Governor needs no introduction because of 
over 60 years’ marketing and Oil Pump—shown at 
right—is growing to equal prominence by the serv- 
ice it is giving as a dependable Steam Engine Cyl- 
inder lubricator. 


Those not handling these two items are losing 
sales and should write 


THE PICKERING GOVERNOR CO. 


CLASS A GOVERNOR PORTLAND, CONN. SINGLE FEED OIL PUMP 











We have customers who have been buying from 
us for thirty-six years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 


Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


The McRae & Roberts Co. Detroit, Michigan 


Long Distance Phone—Cedar 74 

















They 
Make 
Clean- 
ing 
Easy 








A Good Clutch | 


If the Edgemont were not 


| 
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| W 
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| 


] such a good friction clutch, 











it would not have been opuameinnias cae, ee 
, NGINEERS take pride in the spick and 
adopted by nearly a hundred span appearance of their engine rooms. 


machine tool builders. Hardly a drop of oil out of place. It’s easy to 


clean with BLUE. GRASS 


A few more distributors of Sanitary Wiping Cloths 





machinery and supplies Mills, factories, machine shops, garages, plumbers, 

_ ; tinners—all need wiping cloths. Blue Grass Wipers 

wanted to complete our oOr- are soft and absorb oil without leaving lint or drop- 
| ganization. ping threads in crevices of machinery. They encourage 


cleanliness and, bought by the bale, are inexpensive 
wiping material. 


Profitable Dealer Line 


























The Edgemont Machine Co. DISTRIBUTORS WANTED—Write at once for special ar- 
| rangement with jobbers. Frequent turnover and liberal ar- 
ii] . rangement makes BLUE GRASS Brand Wipers a profitable 
| Dayton, Ohio line for mill supply and hardware dealers. 

Hi] 
I — . . 
| Louisville Sanitary Wipers Co., Inc. 
i Louisville, Manufacturers Kentucky 
ps = 
a 
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FULL QUPPLUES 








Trade Literature 














Mulconroy Company, Inc., Philadelphia, has issued a 
new folder describing its plain and also its reinforced 
flexible all-metal hose. 

Walworth Mfg. Co., been distributing 
enlarged copies of its recent optimist cartoon, urging 
those who agree with the doctrine expressed in the 
cartoon to paste copies in their windows or on their 
bulletin boards, thus passing along the message. 

W. A. Jones Foundry & Machine Company, Chicago, 
has issued a new catalogue No. 29, which includes 224 
pages of specific detailed information about the com- 
pany’s products, all kinds of gears, spur gear speed 
reducers and enclosed worm gear drives. Copies will 
be sent to anyone interested. 

Donovan Packing & Rubber Co., Inc., Philadelphia, 
has issued a new catalogue containing illustrations and 
descriptions of its line of steam and hydraulic packings. 
In a foreword to the company’s customers, the company 
stresses its policy of selling through jobbers only. Copies 
will be forwarded to anyone interested. 

W. H. Stewart, Waterloo, Iowa, has published ‘The 
Concrete Dope Book,” a sixteen-page pocket size booklet 
containing tables, figures and data relative to the use 
of concrete. 


S3oston, has 


It includes tables on materials for concrete 
sidewalks, walls and blocks, and information about exca- 
vating, handling materials and removing forms. 

Fred Medart Manufacturing Co., St. Louis, has issued 
a new catalog and price list covering its line of 
shelving for factories, warehouses, 
offices. The new price list became effective August 1. 
The catalog descriptions, illustrations and 
specifications, as well as lists of standard parts. 


steel 
stock rooms and 


contains 


The Roberts Brass Mfg. Co., Detroit, Mich., has issued 
a special new plumbing and mill supply catalogue, Num- 
ber 3, containing 38 pages of illustrations, descriptions 
and price lists, covering its line of brass goods. The 
catalogue is standard size in loose-leaf form. All illus- 
trations are taken from actual photographs, and repro- 
duced in natural colors on a tinted background. 

American Chain Company, Inc., Bridgeport, Conn., has 
issued a new catalogue, “D,” illustrating and describing 
the various types of chain and accessories which the 
company manufactures. It is an unusually attractive 
and contains, in addition to the listings and 
descriptive matter, several full page halftone reproduc- 
tions, one particularly interesting one being an end view 
of the testing machine which is used in the production 
of chain. 


book, 


The Union Iron Works, Erie, Pa., has recently issued 
a booklet describing in detail the design and construction 
of its new Union Universal boiler of the self-contained 
return flue type. The booklet contains interior and 
views as well as sectional views through the 
It also contains a table giving data on all dimen- 
importance. The new boiler is made in sizes 
from 25 to 150 horsepower, and is said to be particu- 
larly adapted to installations where only small floor space 
is available. Copies may be had by 


exterior 
boiler. 


sions of 


addressing the 
company 

The Cleveland Twist Drill Co., Cleveland, has issued 
a booklet for general distribution which contains the 
records of the tests which were made at the recent con- 
vention of the mechanical division of the American Rail- 
way Association at Atlantic City, when the company set 


up new world’s drilling records. The company makes 
no claim that the tests made at the convention neces- 
sarily can be duplicated in every shop, or that the results 
obtained can be secured by every one under normal and 
average conditions, but simply that they serve as an indi- 
cation of what can be accomplished. 


(Obituary ) 
w 

Friends of Howard D. Williams, Detroit sales man- 
ager of the Ferry Cap & Set Screw Company, will be 
shocked to learn of his death in that city on Wednesday, 
July 30, following a short illness with influenza-pneu- 
monia. Mr. Williams was born in Cleveland April 12, 
1888, and graduated from the Cleveland schools in 1907. 
He attended Brown University, where he became a mem- 
ber of the Beta Theta Pi fraternity. His connection 
with the Ferry company dates trom December 10, 1917, 
and on January 1, 1919, he was promoted to the position 
of Detroit manager. 

Mr. Williams was known as one of the men in the 
mill supply industry who had a thorough knowledge of 
the cold upsetting process of manufacturing cap and 
set screws. He was admired not only by his personal 
friends, but “His 
death,” says Harold D. North, secretary of the Ferry 
Cap & Set Screw Co., “was a great shock to me person- 
ally as well as to the company. His death 
our organization.” 

Funeral services were held in his home in Detroit at 
1:30 p.m. Thursday, July 31, and on the next day serv- 
ices were held in Wade Memorial Chapel, Cleveland. 








by his business associates as well. 


is a loss to 


Frank M. Baldwin 
Frank M. Baldwin, president of the Baldwin Tool 
Works, Parkersburg, W. Va., died on Wednesday, August 
6, at Colorado Springs, Colo., as a 
tions which 
born in 


result. of complica- 
followed a long illness. Mr. Baldwin was 
Indianapolis 62 years ago. He spent most of 
his business life as a traveling salesman. He was for 
many years a member of the sales organization of the 
Simmons Hardware Company covering Indiana territory. 
After many years on the road, Mr. Baldwin decided to 
enter business for himself manufacturing shovels, and 
established the Baldwin Tool Works, Parkersburg, W. Va. 

For the past 12 years Charles B. Chancellor had been 
with Mr. Baldwin, and the company had a 
substantial business with mill supply distributors. About 
a month before Mr. Baldwin’s death, Mr. Chancellor re- 
signed. Within recent months Mr. Chancellor had writ- 
ten to several of Mr. Baldwin’s old business friends, in- 
forming them that Mr. Baldwin’s health was failing and 
asking them to write to him to cheer him up. 


associated 


Walter BL McDonald 

Walter B. McDonald, president, manager and founder 
of the Anchor Machinery and Supply Co., Inc., 161 At- 
lantic Avenue, Brooklyn, N. Y., died.on Thursday, August 
7, at his home, 646 Fifty-sixth Street, that city, follow- 
ing a long illness. Mr. McDonald was only 29 years old. 
He established his mill supply business in 1918, incor- 
porating it in 1922 under its present name. In addition, 
he founded the Handon Boiler Corporation of New York 
City, and was president of it until two months before his 
death, when he resigned health. Mr. 
McDonald was known as a young man of forceful person- 
ality, a brilliant salesman, with a promise of reaching 
great heights in the business world. 


because of_ ill 
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Standards of Practice 
of A. B. P. Papers 


The Associated Business Papers, Inc., includes in its membership 
the most important business publications in practically all indus- 
trial and vocational fields. The members of the A. B. P. have ded- 
icated their best efforts to the cause of business and social service, 
and to this end have pledged themselves to abide by the following 
standards of practice— 


1. To consider, first, the interests of the subscriber. 
2. To subscribe to and work for truth and honesty in all 
departments. 


3. To eliminate, in so far as possible, his personal opinions 
from his news columns, but to be a leader of thought in his 
editorial columns and to make his criticisms constructive. 


1. To refuse to publish “puffs,” free reading notices or paid 
“write-ups”: to keep his reading columns independent of 
advertising considerations, and to measure all news by this 
standard: “Js it real news?” 


a | 


To decline any advertisement which has a tendency to 
mislead or which does not conform to business integrity. 
6. To solicit subscriptions and advertising solely upon the 
merits of the publication. 
7. To supply advertisers with full information regarding 
character and extent of circulation, including detailed cir- 
culation statements, subject to proper and authentic veri- 
fication. : 


8. To co-operate with all organizations and individuals en- 
gaged in creative work. 


9. To avoid unfair competition. 
10. To determine what is the highest and largest function of 


the field which he serves, and then to strive in every legiti- 
mate way to promote that function. 


The entire membership of the Associated Business Papers, Inc., 
has its circulation books, orders and cash audited by the Audit 
Bureau of Circulations. Every advertiser knows, therefore, exact- 


ly what circulation he is buying—and knows, too, how that circula- 
tion was obtained. 


MILL SUPPLIES is a member of the Associated 
Business Papers, Inc., Audit Bureau of Circulations, 
and Chicago Business Papers Association. 
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KMLL QUPPLUES 


Leighton’s Big Family Picnic 


Another Example of the “All For One” Spirit in Supply licld 


The “one big family” idea is becoming more and more 
pronounced in the mill supply field. The annual picnic 
is one of the happy accomplishments of this movement. 
The accompanying illustrations are reproductions of 
snapshots taken at one of these typical family gather- 
ings, that of the Leighton Supply Company, Fort Dodge, 
Iowa. This company’s outing was held on Wednesday, 
July 50, and was one of the most successful affairs ever 
held by the organization. lIowa State Park on Twin 
about 30 miles from Fort Dodge, was the scene 
of activities. About 70 members of the Leighton 
“family” attended. The trip was made by automobile, 


Lakes 














SNAPSHOTS TAKEN AT LEIGHTON PICNIC 


one of the 
provisions. 


company’s trucks being used to carry the 


The first event of the day, after arrival at the lakes, 
was a swimming contest. C. L. 


Was in 


Harris, sales manager, 
, charge, and felt obliged to call the race a tie, 
for as he said in making his announcement, “there was 
nearly as much water in the air as there was in the 
lake, and it was impossible to tell who the winner was.” 
Then came the real struggle of the picnic, the horse- 
pitching event. There were ten teams 
pitchers including the following: C. E. Anderson, 
Paul Griffin, C. L. Harris, E. L. Turner, Will Schnurr, 
George Schnurr, A. C. Heath, J. B. Stewart, J. I. Hale. 


shoe 


the 


entered, 








P. A. Paterson, C. S. Andrus, A. A. Kahl, Roy DeVilbiss, 
John Hill and Lucius Leighton. 

At 6:30 p. m. the call for dinner was sounded by Mrs. 
K. I. Leighton, who had charge of the “eats.” Mrs. 
Leighton was assisted in the preparations by Mrs. 
George Schnurr, Mrs. Will Schnurr, Mrs. Samuel Fuhr- 
man, Mrs. A. C. Heath and Mrs. J. B. Stewart. 

+o> 
CLOSES ITS CHICAGO BRANCH 
Republic Rubber Company Decides That It Is Good Business to 
Depend Entirely on Distributors 

The Republic Rubber Company, Youngstown, Ohio, 
has closed its Chicago branch, the action being in line 
with the company’s desire to cooperate fully with its 
distributors. The following explanation of the elimina- 
tion of the Chicago branch has been given to MILL SuP- 
PLIES by R. M. Gattschall, assistant manager of mechani- 
cal sales for the company: 

“The closing of the Chicago branch is the result of 
well defined plan of action started last December by J. 
Hl. Connors, our vice-president and general manager. 
The Republic Rubber Company is distributing its line 
of mechanical rubber goods through jobbing accounts 
only, and therefore keeps uppermost this question, ‘What 
does the jobber want or expect from the manufacturer?’ 

“The company’s experience teaches that the jobber 
views the factory branch as a menace to his business 
the temptation to which a branch is’ sub- 
jected to take business which might come to the jobber 
were the branch not in existence; also that the expense 


because of 


of maintaining a branch is reflected in the cost price of 
merchandise which the jobber buys. 

“With these thoughts in mind it seems like good busi- 
ness to close our western branches, build up a stock of 
merchandise in Youngstown for quick shipment, and the 
action taken in Chicago is the result. We are happy to 
announce that our daily business shows sufficient increase 
to prove that the jobbers are in accord with this plan.” 

a etal 
VEW PULLEY MANUFACTURER 
Organized in St. Louis and Has Purchased Stock and Equipment 
of Former Superior Pulley Company 

The Best Pulley Manufacturing Company, St. Louis, is 
a newcomer in the paper pulley field. The company was 
incorporated recently with a capital stock of $25,000, and 
has purchased at receivers’ sale the stock and equipment 
formerly owned by the Superior Pulley Company, St. 
Louis. The directors of the new company, none of whom 
was connected with the Superior company, are: Herman 
Gohen, president of the Standard Rail & Steel Company, 
St. Louis; Abraham Wolff, president of A. Wolff Cor- 
poration and vice-president of the Puritan Oil Corpora- 
tion; Samuel A. Wolff, son of Abraham Wolff; Louis 
Mayer, a St. Louis attorney, and J.-L. Cohen, son of Her- 
man Cohen. 

The new company announces that it will manufacture 
a line of paper pulleys with a new patented double-lock- 
ing hub feature. This hub has three sets of two ribs, 
each gripping into the paper. These ribs are a part of 
the hub and extend out from it in a V_ shape, so that 
when the hub is hydraulically pressed into the pulley, it 
becomes an integral part of the pulley itself. The com- 
pany will also make spur and bevel paper frictions. 
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_ Get the ><? 
Wood Split 
PULLEY 

from Stock! 


@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? CS 

© Wire them—phone them—they ll go off our ware- 
house racks and on the cars in a jiffy. 

@ You ean always get them from stock, and for a fair 
price, at “Medart’s.” 
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Get the “MEDART” WOOD SPLIT PULLEY from stock! 


THE MEDART COMPANY 


General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse, CINCINNATI 


I ffices 
CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 
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“Mi & W”’ 
The Clutch Supreme 





Power—Speed—Endurance 


200,000 in Operation 


Complete Information on Request 


MADE ONLY BY 


The Moore & White Co. 


Established 1886 


2711 N. 15th St., Philadelphia, Pa., U.S. A. 








Why Wait 
Until it is 
Too Late? 
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your ability t get water 
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will meet vour con litic in full 
Don't wait. Write u day for 
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PENBERTHY INJECTOR COMPANY 
Estab. 188¢ 


1238 Holden Ave., 
Detroit, Mich. 


Canadian Plant, 
Windsor, Ont. 














We make a specialty of small iron motor pul- 
leys and our stock of over 100,000 castings 
enables us to make shipments on very short 
notice of almost any size up to 12-inch 
diameter. 


We also carry a complete stock of finished 
motor rails up to 32” centers, and flexible mo- 
tor couplings up to 2” bore for 24-hour ship- 
ment. Ask for Catalog No. 20. 





456 North 
Union Ave. 
Chicago 


Telephones 
Monroe 7053 
Monroe 7054 
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EMBODIES MANY FEATURES 
New Factory of Jenkins Bros. at Bridgeport Contains the Latest 
Both in Construction and in Equipment 

The new factory building which Jenkins Bros., New 
York, manufacturer of valves, recently added to its 
sridgeport, Conn., plant, is replete with features which 
make it an outstanding example of the latest in factory 
construction. The building has four stories and base- 
ment, and covers a ground space of approximately 24,416 
feet. It of reinforced concrete construction 
throughout, and was especially designed to permit effi- 
cient handling in the production and shipping of valves. 

The first story is 25 feet high, this unusual height for 
a building of this character being to permit the use of 
traveling cranes to handle the heavy valves. The build- 
ing is also equipped with two high speed electric freight 
elevators. 

To afford direct transportation, a spur track has been 
constructed from the New Haven railroad into the build- 


square is 





JENKINS’ BRIDGEPORT 


VIEW OF PLANT 
ing. This track leads through a loading platform, from 
one side of which can be loaded the valves from the iron 
factory, and from the other side the valves from the 
bronze division. The track has been extended to a plat- 
form alongside the foundry building of the bronze plant, 
so that metals, sand and other supplies can be delivered 
directly at the company’s storehouse doors. Incidentally 
the company does its switching with its own locomotive. 

The driving power for the machinery in the factory 
is electric, the latest in every respect, and every recog- 
nized precaution has been taken to prevent shutdowns 
due to breakdowns. The building is entirely sprinklered, 
and the elevator shafts are separate and equipped with 
fireproof doors. Even the equipment, tools, gauges, drill 
jigs and manufacturing accessories are new and of the 
latest design. 

—<+or 


TH O GROWING INDUSTRIES 
Figures Show High Percentage of Increase in Value of 

Products of Saw and File Manufacturers 

Files and saws are both items of more than ordinary 
interest to the mill supply field, and the reports of the 
biennial census of manufactures for 1923, which have 
been made public within the last fortnight, show that 
there was a high percentage of increase in the value of 
products of both the file and the saw industries as com- 
pared with the returns for 1921, the last preceding cen- 
sus vear. 

The establishments engaged primarily in the manu- 
facture of files and rasps in 1923 reported products val- 
ued at $11,361,939, together with other classes of prod- 
ucts valued at $256,629, making a total of $11,618,568. 
The of increase represented by the total as com- 
pared with 1921 was 51.9 per cent. 

Of the 37 manufacturers of files and rasps who re- 
ported for 1923 nine were located in New Jersey, six 


Census 


rate 


° 
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in New York, five in Ohio and Pennsylvania, and the 
other twelve in Connecticut, Illinois, Indiana, Massa- 
chusetts, Michigan and Rhode Island. There were two 
less establishments in the industry than there were in 
oer. 

The establishments engaged primarily in the manufac- 
ture of saws reported products valued at $28,812,537, 
together with other classes of products valued at $1,829,- 
321, making a total of $30,641,858. The rate of increase 
in the total value of products as compared with 1921 
Was 68.5 per cent. 

There were 79 establishments engaged in manufactur- 
ing saws. Of these, 12 were located in Massachusetts, 
11 in New York, nine each in Illinois and Ohio, eight in 
Pennsylvania, seven in Michigan, and the remainder were 
scattered in sixteen different states. 

<+2> 
NEW SIMPLIFICATION MOVE 
Veeting Will Be Held on September Ninth to Consider Reduction 
of Steel Reinforcing Bars 

Because of a large number of varying specifications 
for steel reinforcing bars used in construction of roads, 
bridges, buildings, and other structures, proposals for 
simplification of the varieties of this commodity will be 
considered at a meeting on September 9 in the Depart- 
ment of Commerce. 

Based upon an analysis of experience and sales de- 
mand, it has been suggested by representative dealers 
that the following sizes of steel reinforcing bars be used 
for a simplified practice recommendation: 
inch, 1 inch, 1's inch and 1'y inch; round: 
$e, WY, 5g, %4, “% and 1 inch. 

Surveys show that many rolling mills, manufacturers, 
dealers and consuming interests have already adopted 
these sizes, which can be supplied economically by all 
producers. It is declared that the range in the recom- 
mended sizes would be suflicient to supplant the 15 sizes 
now used in each style. 

Endorsement of the recommended sizes will be 
from government departments and technical bodies, as 
well contractors, engineers, bridge and 
road builders as well as other consuming interests. 

As to the flat-shaped bars, no suggestions have been 
made, but it is expected that existing conditions will be 


as a basis 


Square: bo 


asked 


architects, 


as 


discussed and a survey may result. 

have received that an “intermedi- 
ate” grade, embodying the desirable features of “struc- 
tural” and “high carbon” grades would enable dealers 
to cut their stocks from 30 piles to half that number, or 
even to one-third if one grade were adopted. The ques- 
tion of a future course of action concerning an adequate 
and sufficient grade of steel will be referred to technical 


Sugyvestions been 


bodies concerned. 
<+<oPr 
Safety Congress in Louisville 

What has happened in safety during the past year 
will be the keynote of the thirteenth annual safety con- 
gress of the National Safety Council which meets in 
Louisville, September 29 to Octoner 3. The story of 
progress will be related by speakers vf national and in- 
ternational prominence, will be shown vividly by exhi- 
bits, motion picture films and lantern slides and will be 
demonstrated in the daily sectional sessions and general 
of the greatest Safety Congress in history. 
More than 4,000 industrial plants, and community safety 
councils of 60 American cities, members of the National 
Safety Council, will be represented at the congress. In- 
dicative of increased safety activities and safety interest 
by industries is the increase in the membership of the 
council, which now has its largest number of members. 


sessions 
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Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 


Pond 


| 


Gime’ 


Pipe Hanger 


is the 
S: ronges I 
HANGER EVER MADE 


¢ Note the 


joint. 


ball and socket 


€] Hanger can swing in any 
direction. 


¢ Not necessary to remove 
hanger to raise or lower 
pipe. 


Write for 
‘**‘Our Silent Salesman” 





The Penn Engineering Co. 
Philadelphia, Pa. 
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LIBBEY GLASS MANUFACTURING 
TOLEDO, OHIO 
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Portable Electric 


The Good Mechanic Knows! 


Known value 
is easy to sell! 


Good mechanics everywhere know the value of 
U.S. Portable Electric Drills as a result of demon- 
strated unfailing performance in their own hands. 
Wherever good portable electric drilling equipment 
is the topic of conversation, U. S. Portable Electric 
Drills cannot fail to be mentioned. Cash in on 
U. S. Portable Electric Drill popularity, there are 
many portable electric drill prospects in your vicin- 
ity. 

With our new low prices you can offer those pros- 
pects the greatest portable electric drill value ever 
offered for their money. 

Write for catalog 21-P and new prices, also ask for 
a copy of our new HANDBOOK OF PORTABLE 
ELECTRIC DRILL PRACTICE. 

A sales stimulator that we believe is the best thing 
that has ever been offered by a portable electric 
drill manufacturer. 


%he UNITED STATES 


ELECTRICAL TOOL CQ 
GRGIERATS /OHIO, 
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~~ ee ee he went to Denver in 1901 and engaged in engineering and 
' Personals ¢ contracting, later becoming’ associated with the Allis 
{ ; Chalmers Manufacturing Company as district manager at 
ieee Denver, in charge of all sales and engineering work in the 
Harvey H. Johnson has resigned as treasurer of the Alex Rocky Mountain district. 
ander Milburn Co., Baltimore, manufacturer of welding ap Thomas H. King, who resigned as sales manager of the 


paratus. 
Patrick 


Sai 


Howard, who is associated with Michael 
Francisco manufacturers’ agent, recently 
weeks’ busine 


Howard, 
returned from 
a several trip to Southern California. 
George B. 


Sound 


Gemmill, 
Machinery 


the 


member o 


buyer of 
elected a 


and 
Seattle, was 


secretary 


Puget 
Depot 3 


the Purchasing Agents Association of Washington at its last 
neeting 

Charles S. Robinson, vice-president of the Youngstown 
Sheet & Tube Co., Youngstown, has returned from a trip 
to Europe. He declares that conditions appear to be get 
ting’ better. 


Guy H. Simpson, vice-president of the Mechanics Supply 


Company, Ltd., Quebee mill, plumbing and steam = supply 
house, recently sailed for Europe on a combined busine and 
pleasure trip. 

John A. Cronin, assistant editor of MILL SUPPLIES, and Mi 
Cronin are rejoicing over the birth of twin daughters, Mer 
eedes Ann and Virginia Ellen, who arrived in Chicago on 


Thursday, July 31. 
W. G. Nevin, formerly) 
Landis Tool Co., 


] 
manager of the 





pecial sales representative of 
Waynesboro, Pa., has been appointed 
company. He has with the 


the 
ale 
been organiza 
tion for the past 22 years. 

Hush, A formerly with the 
Corporation of America in its 
the machine tool sales 
of Joseph T. Ryerson & Son, 


A. A. Hoerner, for 22 years 


Georgve 
Tool 


joined 


Consolidated 
Pittsburgh 
department 
Ine. 


Machine 
office, ha 
of the Buffalo office 


assistant purchasing agent for 


Somers, Fitler & Todd Company, Pittsburgh, has resigned to 
become treasurer and purchasing agent of the Beighley Hard 


ware and Tool Company, 240 Diamond street, Pittsburgh. 


Harry W. Witham has resigned as sales manager of the 
Foster Machine Company, Elkhart, Ind., manufacturer of 
turret lathes and screw machines, and has been succeeded by 





H. S. Molony, who formerly represented the company in the 
state of Ohio. 

W. H. McBride, advertising manager of the Pittsburgh 
Gauge & Supply Co., Pittsburgh, is chairman of the local 
attendance committee for the annual convention of the Direct 


Mail Advertising 
October 29-31. 


Ek. A. Wilson, formerly president of the Ingersoll Machine 
& Tool Co., Ltd., Ingersoll, Ontario, has been appointed vice 
president and general manager of the John Morrow 
& Nut Co., Ltd., of that city, manufacturer of twist 
and machinery. 


Walt 


Association which meets in Pittsburgh on 


Screw 
drill $ 


er E. Watson, sales manager of the Youngstown Sheet 


& Tube Company, Youngstown, Ohio, is a member of the 
advisory committee of the National Association of Sheet and 
Tin Plate Manufacturers which will soon begin a trade ex 
tension campaign. 


George Allen, middle western representative of The Charles 
Parker 


Company, Meriden, Conn., left Chicago on Monday, 
Augu 11, for a three weeks’ vacation, motoring down to his 
old home in Brookhaven, Miss. Mrs. Allen and their two 
children accompanied him. 

H. l.. Woolfenden has been appointed sales promotion 
manaver of the Scott Valve Manufacturing Company, Detroit. 
He is a graduate mechanical and electrical engineer, having 
received both degrees from the University of Michigan. 
After several years of work as consulting engineer in Detroit, 


Landis Tool Co., Waynesboro, Pa., on September 
treasurer and manager of the Wayne Tool Mfg. Co., of that 
city, manufacturer of reamers. Mr. King had been with the 
Landis sales organization for 18 year 

G. A. Whittington, buyer for the Leighton Supply Com 
pany, Fort Dodge, lowa, returned to his desk the first week 
in August after a two weeks’ vacation, part of which he spent 
fishing in the Minnesota lakes. He is reported to 
brought back a lot of remarkable fish storie 

Chester C. Choate, for several years New York sales repre 
sentative of the Detroit Range Boiler & Steel Barrel Co., ha 
been appointed Chicago sales manager of the newly organized 
Gulf States Pipe Corporation, Anniston, Ala., and is making 
his headquarters in the new Straus building, 310 South Michi 
gan boulevard, Chicago. 


1, became 


have 


Kdward Walther, manager of the Davenport branch of the 
N. O. Nelson Manufacturing Co., has been obliged to use 
crutches recently as a result of an accident at his home in 
Davenport. A step-ladder on which Mr. Walther was stand 


ing gave way, and he was thrown to the ground, crushing 
ome bones in his right foot. 


G. KE. Gleadall, formerly assistant to 
been appointed general sales manager of 
Co., Philadelphia, distributor of iron and steel, mill, mine, 
railroad and contractors’ supplies. C. R. Bassett, formerly 
with the Standard Supply & Equipment Co., has been ap 
pointed buyer for the Crozier Company. 

Albert F. Gabell, ince May 1 has been manager of 
the mill supply department of Warren, Balderston & Co., 
Trenton, N. J., mill and plumbing supply house, has been 
appointed general manager of the company. Before joining 
the company he was manager of the plumbing department 
of the American Tin and Terne Plate Co., Philadelphia. 

Dixon C. Williams, Chicago manufacturer, i 
ing in the political limelight. 
put William Gibbs MeAdoo across at the recent Democratic 
convention in New York, Mr. Williams is now listed as among 
those present at the Davis notification ceremonie 


the president, ha 
the R. J. Crozier 


who 


bask 


power to 


again 
Having done all in hi 


, anda few 
weeks ago he was luncheon host to Clem L. Shaver, new 
Democratic national chairman. 

Charles Bond, president of the Charles Bond Company, 


Philadelphia, the Bond Foundry & Machine Co., Manheim, Pa., 


and affiliated industries, sailed on Saturday, August 9, on 
the Cunard liner, “Laconia,” for Liverpool. He is accom- 
panied by Mrs. Bond and their daughter, Edith. Mr. Bond 


expect 





to be away for eight or ten weeks, and while the trip 
is primarily for pleasure, he will call on some companies in 
england and France with which he does bu i 
teresting to note that he 
he took hi 1922. 

James A. Campbell, president of the Youngstown Sheet 
& Tube Co., Youngstown, Ohio, will celebrate hi eventieth 
September 11. He recently completed twenty 
the Youngstown company. Prior to 
president on July 28, 1904, he had served for 
vice-president and general manager, and had 
general manager of the Republic Iron & 
Steel Co., in the Youngstown district. Under Mr. Campbell’s 
direction, the Youngstown Sheet & Tube Co. has developed 
to a position as the third largest 
the world, and the 


iness. It is in 
ailed on the 
cruise around the world in 


ame steamer on which 


birthday on 
years a 
his 
several years as 
previously 


president of 
election a 


been 


steel producing interest in 
econd largest independent maker. 
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HLL QUPPLIES 


ATLANTIC Bar Belt Dressing 


a 20 Years on the market without a Complaint 




















Make your belts carry the load. High grade 
materials only are used in the manufacture of 
Atlantic Bar Belt Dressing. It will put life into 
your belts. Nothing injurious to crack or dry 
them out. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 












i ey-y ar) 
uarantee 





Sell the "New Badger Car Mover Under Our ¢ 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
our strong guarantee. We warrant all malleable parts for six months—re- 
placements made free—f. o. k. factory. 






The “NEW BADGER” moves the biggest cars easily and rapidly. It is light, 
well balanced and has a quick-acting compound leverage. It has the power and the 
speed. Made of certified malleable iron, with special tool steel never-slip spurs and large 
maple handle. The best car mover on the market at the price of an inferior tool. Let 
us send you our dealers’ proposition. 


ADVANCE CAR MOVER CO., Widen? 
























TRACTION 


LADEW Leather Belting is remarkable for its 
traction properties—the ease with which it pulls 
its load. 


x This is because the leather in Ladew belts is 
tanned and curried by special processes that pre- 
serve all the gripping qualities. Ladew belts 
cling closely to the pulley, forming a greater arc 


Best Paper Pulleys of contact. Slippage is reduced. Power is deliv- 


ered with the least waste. 


are fast sellers! The processes that give Ladew belts their un- 


usual grip also give them mighty strength. Their 
rugged leather resists wear. They are built 
trade wants—pulleys which eliminate belt right—based on the experience gained by making 
slippage, require less belt tension and give good belts since 1835. Their faithful performance 
better power transmission. cuts belting costs. You will be pleased with the 
service they will render in your plant. 





Here is the kind of paper pulley which your 





Look at the special double locking flanges 


on the hub. The flanges absolutely prevent 
the hub from coming loose even if the pul- . 
ley is reversed. This is a big selling feature! EDW. R. CO., Ine. 


Best Paper Pulleys are made of carefully 


selected, specially treated paper fibre hy- BELTING AND OTHER LEATHER PRODUCTS 
— ee lraulically compressed into a solid block ye 
2500 | The end grain of the fibre is exposed to Since 1835 
| stock sizes! | the belt and grips without slippage. Each . 
| We carry a com-| pulley is carefully balanced and tested. our FIELo 





| plete stock of all _ . i 
| sizes. We can fill} YOur customers are looking for paper pul- 
| and ship your or-| leys with these big advantages. Send for our 


Atlanta, Ga. 
Boston, Mass. 


29 MURRAY Cleveland, Ohio 






































a“ 3 , T EET Chicago, Il. 

| der the day it is} catalog and special trade discounts. We also STREET? Glen Cove, N. Y¥ 

| received. | manufacture spur and bevel paper frictions. NEW YORK Newark. N. J. 
: ies Philatelphia, Pa. 

oT pr —T. -— - CITY Pittsburgh, Pa. 

BEST PULLEY MFG. CO. 
7 Tale _ > a. % 
407 Talcott Ave. St. Louis, Mo. RADE MARK 

92 When writing to Advertisers please mention Mitt Supplies 
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HULL GUPPLIES 








Factory Additions 


; 4 


-—_— 








The Ideal Laundry Co., Toledo, plans to build a power house 
at an estimated cost of $50,000. 

Westinghouse Air Brake Co., Wilmerding, Pa., is building 
a plant addition at an estimated cost of $1,200,000. 

The Pittsburgh Sheet Glass Co., Washington, Pa., plans to 
build a factory addition at an estimated cost of $500,000. 

The Erie Railroad Co., Jersey City, N. J., will build a power 
house at its local shop at an estimated cost of $75,000. 

The American Radiator Co., Buffalo, will build an addition 
to its branch plant at Litchfield, Ill., at an estimated cost of 
$37,000. 

Bird & Son, Inc., East Walpole, Mass., plans to build a two- 
story addition to its roofing plant at an estimated cost of 
$180,000. 

The Trumbull-Vanderpoel Electric Mfg. Co., Bantam, Conn., 
is building a two-story addition at an estimated cost of 
$50,000. 

The City of Colorado Springs, Colo., plans to build a steam- 
operated electric generating plant at an estimated cost of 
$375,000. 

The Simonds Saw & Steel Co., Fitchburg, Mass., plans to 
build a three-story and basement addition at an estimated cost 
of $50,000. 

The Valley Ice & Electric Co., Harlingen, Texas, will build 
an addition to its ice manufacturing plant at an estimated 
cost of $90,000. 

The Bethlehem Steel Corp., Bethlehem, Pa., plans to build 
a steam operated power plant at Johnstown, Pa., at an esti- 
mated cost of $200,000. 

The Novelty Lamp & Shade Co., 2490 East Twenty-second 
street, Cleveland, will build an addition to its factory at an 
estimated cost of $30,000. 

A. Y. Bennett Mfg. Co., Alden, N. Y., will rebuild the por 
tion of its factory which was destroyed by fire recently with 
loss estimated at $100,000. 

Wright & Ziegler Co., 12 Market street, Boston, will build 
an addition to its dairy equipment manufacturing plant at an 
estimated cost of $40,000. 

The Dynes-Pohlman Lumber Co., Indianapolis, will build a 
new plant to replace the one destroyed by fire recently with 
loss estimated at $100,000. 

The Joseph Pollak Tool & Stamping Co., 81 Freeport street, 
Dorchester, Mass., will build a two-story factory addition at 
an estimated cost of $25,000. 

Spartan Saw Works, Springfield, Mass., manufacturer of 
hack saws and other tools, is building an addition which will 
practically double its floor space. 

The Bohlssen Mfg. Co., Ewing, Texas, will rebuild the por- 
tion of its lumber plant which was destroyed by fire recently 
with loss estimated at $100,000. 

Signal Mountain Portland Cement Co., Chattanooga, Tenn., 
is considering plans for the building of an addition to its 
mill at an estimated cost of $500,000. 

_ The town of West Allis, Wis., will build an addition to the 
high school at an estimated cost of $100,000. A 
training department will be included. 

The Atlantic City Electric Co., Atlantic City, N. J., plans 
power plant extensions and plant improvements at an esti- 
mated cost of over a million dollars. 

The Penn Seaboard Steel Corporation, Philadelphia, is re 
ported to be planning additions at its plant at Newcastle, 
Del., at an estimated cost of $500,000. 

_The Atchison, Topeka & Santa Fe Railway 
Kansas, is 


manual 


Co., Topeka, 
to have a one-story shop addition built at its local 
at an estimated cost of $45,000. 

The Rhode Island Malleable Iron Works, Hillsgrove, R. L., 
building a foundry to replace one which the company 
operated for many years on this same site. 

The Merchants’ Fertilizer & Phosphate Co., Charleston, 

S. C., will rebuilt the portion of its plant which was recently 
troyed by fire with loss estimated at $150,000. 

_ The trustees of Eastern Carolina Industrial Training School 

for Boys, Rocky Mount, N. C., will build new industrial build 


invs and power house at an estimated cost of $750,000. 
The Pierce Petroleum Corporation, 111 Broadway, New 
York, is planning an extension program which will include 


remodeling of its refining plant in the mid-continent field. 
The corporation has arranged for a fund of $3,250,000, a ‘con- 
siderable portion to be used for the improvements. 

Jones Foundry Co., Watsontown, Pa., manufacturer of cast- 
ings, plans to rebuild the portion of its plant which was de- 
stroyed by fire recently with damage estimated at $50,000. 


Perfection Cooler Co., Michigan City, Ind., manufacturer 
of water and beverage coolers, food and drink industry equip- 
ment, has broken ground for an addition which will practi- 
cally double the company’s present floor space. The company 
plans to manufacture several new kindred lines, according to 
the announcement issued by C. G. Marks, sales manager. 

The Williams Gauge Co., Pittsburgh, Pa., manufacturer of 
steam columns, gauges and steam specialties for large work, 
has awarded The Austin Company, Pittsburgh, a contract 
for the design and construction of a machine shop and office 
building 60x120 feet. Completion of this building is guar- 
anteed in 55 working days. R. M. Williams is president and 
J. R Miller, plant manager The company has been estab- 
lished 35 years. The Cleveland headquarters of The Austin 
Company will make all purchases and handle construction. 

Clayton Mark & Company, 111 West Washington street, 
Chicago, manufacturers of wrought pipe, has awarded the 
contract for design and construction of its new galvanizing 
planc to The Austin Company, Chicago. The new plant is to 
be located at 74th and Robey streets. The amount of the 
contract is approximately $30,000. The building is 90x120 
feet with corrugated siding and roof. Approximately 100 
tons of steel are to be used. The building is to be completed 
in 45 working days. Clayton Mark, formerly president of the 
Mark Manufacturing Company, taken over by the Steel & 
Tube Company of America, is president of this company. 
Construction and purchases ef all materials will be through 
the Chicago office of The Austin Company. 





New Factories 











The City of Elkhart, Ind., will build a new powerhouse at 
an estimated cost of $75,000. 

Concordia College, Milwaukee, will build a new power plant 
at an estimated cost of $50,000. 

The Kirby Lumber Co., Call, Texas, will build a one-story 
mill at an estimated cost of $100,000. 

The Crusader Oil Co., El Dorado, Ark., plans to build a pipe 
line at an estimated cost of $350,000. 

The Detroit Edison Co., Detroit, will build two power sub- 
stations at an estimated cost of $45,000. 

Perfection Bread Co., Sacramento, Calif., plans to build a 
new plant at an estimated cost of $115,000. 

The Mariemont Co., Mariemont, Ohio, will build a central 
power house at an estimated cost of $350,000. 

The town of Carrollton, Ohio, will make extensions to its 
water works at an estimated cost of $800,000. 

The Basalt Rock Co., Napa, Calif., is building a new rock 
products plant at an estimated cost of $150,000. 

The Knox Process Corporation, Texas City, Texas, will 
build a refinery at an estimated cost of $500,000. 

The City of Detroit is building a new municipal electric 
generating station at an estimated cost of $562,000. 

The Childress Electric & Ice Co., Childress, Texas, will build 
a new power house at an estimated cost of $100,000. 

The City of Baltimore will soon build a new machine shop 
for the fire department at an estimated cost of $100,000. 

The Barnes Wire Fence Co., Detroit, will build a new fac 
tory on Northlawn street at an estimated cost of $50,000. 

The Plant City Brick Co., Plant City, Fla., will build a 
new plant and power house at an estimated cost of $50,000. 

The Birmingham Furniture Co., Birmingham, Ala., plans to 
build a new furniture factory at an estimated cost of $200,000. 

The Consolidated Paper Co., Monroe, Mich., will build a 
new mill near Glenfield, Pa., at an estimated cost of $100,000. 

The California Wire Co., Orange, Cal., will build a new 
plant near Pittsburg, Cal., at an estimated cost of $1,000,000. 

The Harman 
build a nev 
$250,000. 


Bleachery Co., Wilmington, Del., plans to 
plant and power house at an estimated cost of 


The Phoenix 
streets, Lo 


Furniture Co., 
Angeles, is 


Twenty-ninth and Naomi 
considering plans for rebuilding the 





93 








1,9 


WALL QUPPLUE. 











SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 














JOBBERS! 


If you handle leading lines, you should have 
Stanley for your solid woven belting. 


For some jobbers, it now outsells any other 
type of belting. Ezsy to start—we'll help you. 
Repeats of itself. Write! 

STANLEY BELTING CORPORATION 
15 N. Jefferson St., Chicago 320 Brdwy., Rm. 1318, N. Y. 


LUE RIBBO 
ELT DRESSING 


is sold only to the jobbing trade. Many of the best mill 
supply houses have sold it for years. Machine operators 
like it because it speeds up production. 





BLUE RIBBON is made in one-pound bars, packed in 
attractive cartons of 6, 12, 25, 50 or 72 pounds. Con- 
venient to stock. Every buyer of leather, rubber or can- 
vas belting is a prospective user. Blue Ribbon folders 
with your imprint will help you sell. Write for jobbers’ 
prices, 


JOBBERS MANUFACTURING CO. 


950 Webster Bldg. Chicago 








Hardinge Patents 
Newman Clock Company 
PATROL—ALERT—NEWMAN 
and ECO Watchclock Systems 
Boston New York 
4142 Ravenswood Avenue, Chicago, Illinois 


Better Gaskets Bring More Orders 









Metallo Gaskets are a combina- Dealers will appreciate the 
tion o or ated metal and completeness of the Metallo 
asbestos. T hes y hol Hy tight un- line. Metals used are copper, 
der highest pressures and steel, monel and alumi- 
can be used over and num. Special gaskets 


made to specification 
Send for the Metallo 


METALLO GASKET CO., 


242 Lafayette St., 


Metallo Gaskets 


New York 





Every mill supply house 
should stock —_— catalog— 
DAVIS VALVE 


SwWIsCrayw ia 
Pressure Regulators Float Valves 
Back Pressure Valves Steam Traps 
Stop and Check Valves —Other Valves, all listed 
Exhaust Relief Valves in the big catalog. 


Write for your copy and for the liberal dealer plan to 


G. M. Davis Regulator Co. 
108 Milwaukee Ave.. 


Chicago 


ASBESTOS PRODUCTS C0. 


Manufacturers of 


Asbestos Aircell Coverings 
AND 


Asbestos Cement 


Prompt Shipments—Carload or Less 


General Offices and Factory 


2100 Fullerton Ave., CHICAGO, ILL. 








Far more work 
per mallet 





Miller Composition Mallets—thot far outlasting 
hickory niin, cost 1-3 to 4 om an rawhide 

alle 

In weight and balance they resemble hickory but 
they do not chip, shatter, split or check. Weather 


conditions have no effect on them 


Write for 10 day free trial offer. 


Miller 


a Composition Mallets 
The Miller Rubber Co. of N. Y., Akron, O. 











OME concerns always make steady prog- 
ress. Usually they have sensible policies 
of doing business. They keep income and 

expense in proper ratio, plan ahead, advertise 
steadily, gain the confidence of their dealers, 
and sell at a profit. 


Advertisers in MILL SUPPLIES are in this 
class. Consequently they have the best of 
propositions to offer to distributors who use 
good judgment in selecting the lines they sell. 
It pays to sell advertised products. 

















When writing to Advertisers please mention Mitt Supp its. 
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portion of its plant which was destroyed by fire with loss 
estimated at $100,000. 

The Cleveland Railway Co., Cleveland, Ohio, is considering 
plans for a new garage to be erected at an estimated cost of 
$150,000. 

The Oklahoma Pipe Line Co., Ada, Okla., will build a new 
pipe line and pumping station at an estimated cost of 
$300,000. 

The Sanford Garage Co., Sanford, Me., will build a two- 
story addition to its repair station at an estimated cost of 
$100,000. 

The Chesapeake & Ohio Railroad Co., Richmond, Va., plans 
new locomotive and repair shops at an estimated cost of 
$2,000,000. 

A. C. 
light plant 
¢2 500,000. 

The West Texas Utilities Co., Abilene, Texas, will build a 
new machine shop at Coleman, Texas, at an estimated cost 
of $ 15,000. 


Couch, Pine Bluff, Ark., plans to build an electric 
at Stetlington, La., at an estimated cost of 


The Planters’ Packing Corporation, Atlanta, Ga., plans to 
build a new ice and cold storage plant at an estimated cost 
of $100,000. 

The Northern 
jlans to build 
of $100,000. 

The Ford 
for its new plant 
cost $750,000. 

The Southern California Specialty Glass Manufacturing 
Co., Long Beach, Cal., will build a new plant at an estimated 
cost of $400,000. 


Wisconsin Produce Co., Manitowoc, Wis., 
a new cold storage plant at an estimated cost 


Motor Co., Detroit, has awarded the contracts 
at Norfolk, Va., which, it is estimated, will 


E. I. du Pont de Nemours & Co., 256 Vanderpoel street, 
Newark, N. J., will build a one-story power house at an esti 
mated cost of $25,000. 

The Herndon Fruit Co., 123 North East street, Lansing, 
Mich., plans to build a new cold storage plant at an esti 
mated cost of $55,000. 

The Dam Creek Lumber Co., Detroit, will build a new mill 
and power house near Sault Ste. Marie, Mich., at an esti 
mated cost of $55,000. 

The board of county supervisors, Sacramento, Cal., will 


build a mechanical laundry plant and powerhouse at an esti 


mated cost of $95,000. 

The Minnesota Sugar Co., 416 Grove street, Minneapoli 

considering plans for a new beet sugar refinery at an esti 
mated cost of $600,000. 

Thompsonville, Conn., will install manual training equip 
ment in a new high school which will be built at an esti 
mated cost of $250,000¢ 

The Southern Railway Co., Washington, is considering the 
erection of a foundry at its local repair shops at an esti 
mated cost of $50,000. 

The Baltimore Copper Smelting & Rolling Co., Baltimore, 

& 5 


will build a one-story and mill addition at an esti 


mated cost of $250,000. 


rod wire 


The Keye-Repsher Ice Mfg. Co., Meridian, Mi plans to 
build a new one-story ice manufacturing plant at an esti 
mated cost of $100,000. 

The Fire Protection Co., 419 West Eighteenth street, Chi 
cago, is planning to build a new factory at Cicero, Ill, at an 


estimated cost of $200,000. 

The Borden Co., 350 Madison avenue, New 
a one 
an e 

The Premier Rubber Manufacturing Co., Michigan and 
Edmund streets, Dayton, Ohio, will build a new factory at 


York, will build 
tory can manufacturing factory at Modesto, Calif., at 
timated cost of $85,000. 


an estimated cost of $250,000. 

The Pennsylvania Railroad Co., Pittsburgh, will build re 
pal hops and a new engine house at East Toledo, Ohio, at 
an estimated cost of $500,000. 

The Pacific Gas & Electric Cs., 445 Sutter street, San 


Francisco, will build mechanical works at Emeryville, Cal., 
at timated cost of $500,000. 


a ine 
Black Brothers, Lincoln, Neb., plan to build a generating 


plant near the Blue River at an estimated cost of $60,000. 
They are operators of a feed mill. 
The Armour Fertilizer Works, Chicago, will rebuild the 


portion of its plant at Eighth street and Tallyrand avenue, 


CUPPLIES 





Jacksonville, Fla., which was destroyed by fire recently with 
loss estimated at $200,000. 

The National Malleable & Steel Castings Co., 546 South 
Holmes avenue, Indianapolis, will build a one-story addition 
at an estimated cost of $100,000. 

The Ford Motor Co., Detroit, is reported to be consider- 
ing plans for a new plant to be built at Monterey, Mexico, 
at an estimated cost of $1,000,000. 

The Cutter Electrical & Manufacturing Co., Nineteenth 
and Hamilton streets, Philadelphia, is building a factory ad- 
dition at an estimated cost of $50,000. 

The Great Lakes Forge Co., 14 East Jackson boulevard, 
Chicago, will build a new forging plant at Racine and 119th 
streets at an estimated cost of $100,000. 

The Traylor Engineering & Manufacturing Co., Allentown, 
Pa., manufacturer of mining machinery, is building a factory 
addition at an estimated cost of $125,000. 

The trustees of Germantown Dispensary and Hospital, 
Germantown, Philadelphia, plan to have a one-story power 
house erected at an estimated cost of $50,000. 

The board of education, Little Falls, N. Y., will install 
manual training equipment in a new high school which will 
be built soon at an estimated cost of $250,000. 

The State Docks Commission, Mobile, Ala., will start work 


on new local docks, the initial work to cost $1,000,000. Con- 
iderable handling equipment will be required. 
The American Foundry Co., Hot Springs, Ark., will build 


a foundry to make cast iron pipe, the estimated cost being 


$50,000. The company is a newly organized one. 
The Puget Sound Power & Light Corporation, Los An- 
geles, will build a new hydro-electric generating station on 


the Baker river at an estimated cost of $7,500,000. 

The City of Philadeiphia plans to install manual training 
departments in several new schools which will be built 
with an estimated cost of over two million dollars. 


SOOon 


The Arkansas Light & Power Co., Pine Bluff, Ark., plan 
to build a steam operated electric generating station near 
Sterlington, La., at an estimated cost of $2,000,000. 

The DD. S. Etheridge Co., Third and Broad streets, Chat 


tanooga, Tenn., plans to build a three-story automobile garage 


and service station at an estimated cost of $250,000, 
The Middle West Utilities Co., Chicago, plans to develop 
weter power properties of the Indiana Hydro-Electrie Co., 


near Monticello, Ind., at an estimated cost of 
The Foreman & Clark Mfg. Co., 85 

York, manufacturer of clothing, plan 

tory and power house 


S2,000,000. 
Fifth avenue, 
to build a new 
at an estimated cost of $250,000. 


New 


fac 


The Norfolk & Western Railroad Co., Roanoke, Va., will 
build a new million-dollar freight station and warehouse at 
Bluefield, W. Va., and will require handling equipment. 

The Birtman Electric Co., 640 West Lake street, Chicago, 


manufacturer of electric equipment, will build a three-story 
plant on Fullerton avenue at an estimated cost of $300,000. 

Ik. R. Squibb & Sons, 80 Beekman street, New York, manu 
facture) hemicals, will build a one-story power house and 
a new factory in Brooklyn at an estimated cost of $100,000. 

The Polar Wave Ice & Fuel Co., St. Louis, ha 
for its braneh ice manufacturing plant, which wa 
planned some time ago, and which, it is e 
$75,000. 

The Union Tank Co., 21 East Fortieth street, New 
York, will build a one-story car repair and maintenance shop 


of e 


let contract 
reported as 
timated, will cost 


Car 


at Penrose avenue and Gallows lane at an estimated cost of 
$130,000. 
The El Dorado Power Co., Channel and Sutter streets, 


Stockton, Calif., will complete plans for a hydroelectric sta 


tion on Silver Fork river to be built at a cost of over three 
million dollars. 
A large manual training department is to be installed in 


a new million dollar school 
the Catholic Diocese 
nues, Brooklyn. 

The Travers Manufacturing Co., 146 Chambers street, New 
York, manufacturer of baby carringes, is considering plan 
for rebuilding its plant at Templeton, Mass., at an estimated 
cost of $100,000, 


high building to be erected by 
of Long Island, Clermont and Green ave 


The Michigan Central Railroad Co., Detroit, is reported to 
be considering the rebuilding of its ice and refrigeration 
plant at Springwells, Mich., which was destroyed recently by 
fire with loss estimated at $150,000. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 





















Sockets and Sleeves 
One solid piece—Standard except the flat 

AN ORDINARY DRILL SOCKET will 
drive a twist drill only as long as the drill 
has a tang. When the tang twists off or the 
shank breaks, the drill is useless in the ordi- 
mary socket. 

BUT—grind a flat (time 3 minutes) on the 
broken drill, slip it into a “Use-Em-Up” B 


‘Use Ex Ue” |g 





Socket, and it’s as good as a new drill, 
Furnished in Sleeve orSocket Type. Specials 
made to order. 


Write for Jobber’s proposition. 


Lovejoy Tool Works 
328 W. Ohio St., Chicago 











The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler 
makers, etc. The No. 401 Forge 
has not only been adopted by this 
class of trade in the United States, 
but also throughout the entire 
world. 

Carried in stock by all the lead- 
ing mill supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 




















PHILLIPS 


Spring Hammer 
DRILLS 


The most economical and satisfactory 
tools for drilling holes in concrete and 
stone, floors, walls and ceilings. 


Any Size Hole up to 2 inches Diameter. 


Phillips Drill Company 
1537 Cortland St., Chicago, Ill. 








TRA MARK 
" gg 


or: Sensen” 


REG U S PAT OFF 
Buiit ror Hard Service 


Jorgensen Steel Spindle Hand 
Screws have been recognized for 
many years as the leading clamps 
in a great variety of indus- 
tries. Skilled craftsmen vouch 
for their superiority. 









Jaws are made of selected 
straight grain hard maple. 
Spindles and nuts are of cold 
drawn steel. 10 sizes adjust- 
able to any position. 10 non- 
adjustable sizes. 

Ask your jobber for prices or 
write us. 


ADJUSTABLE CLAMP COMPANY 
213 N. Jefferson St., Chicago, Ill. 











Queen 5 Gal. Pump Tank 


Non-Freeze 


Approved by the 
Underwriters— Will 
Not Freeze— 


Territory Open 
HARKER MFG. CO. 


Fire Prevention and Safety Engineers 


Cincinnati, O. 


SCHULTZ 


A Schultz equipped machine, 
lineshaft or countershaft is free 
from friction clutch troubles. 
Any workman can renew parts 
when worn. 

Schultz Clutches should be in every 

dealer's stock and catalog. 

A. LL. SCHULTZ & SON 
1675 Elston Ave. Chicago, II. 


Friction Clutches 
























Buyer of Supplies— 





The advertising pages of MILL SUPPLIES are worthy of 
the close study of every mill supply buyer. Each issue 
gives a display of products of leading manufacturers, and 
each advertisement is an authoritative sales talk. Reading 
its pages is like visiting an exposition, but without the ex 
pense of time, effort or money on your part Be friendly 
with the advertisers \sk them questions. Let them send 
you their new catalogs Every advertiser in MILL SUP- 
PLIES is here because he*is seeking to establish or to in 


crease distribution of hs produc ts through the supply trade 





When renewing your subscription to 
MILL SUPPLIES, specify that you 
want it to include a copy of the 1925 
Mill Supply Buyers’ Guide. The cost 
is merely nominal. They are the two 
publications that should ke read and 
used by every distributor of mill 
supplies. 














When writing to Advertisers please mention MILL Supplies 
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Increased Capital 











Empire Plow Co., Cleveland, has increased its capital from 
$180,000 to $200,000. 

Birtman Electric Co., Chicago, has increased its capital 
stock from $50,000 to $725,000. 

Enterprise Boiler & Tank Works, Chicago, has increased 
its capital stock from $25,000 to $35,000. 

Munson Mill Machinery Co., Utica, N. Y., has increased 
its capital stock from $50,000 to $100,000. 

The Interstate Car Truss Equipment Co., Indianapolis, has 
recently increased its capital stock from $848,500 to $968,500. 

The Brillion Iron Works, Brillion, Wis., has increased its 
capital stock from $100,000 to $175,000, and plans to enlarge 
its works. 

Walker Bin Co., Penn Yan, N. Y., manufacturer of store 
fixtures, has recently increased its capital stock from $150,000 
to $275,000. 

The Ward Railway Equipment Co., Lima, Ohio, recently 
increased its capital stock from $50,000 to $250,000, and has 
leased a foundry. 

Federal Steam Specialties Co., Oklahoma City, has in- 
creased its capital stock from $25,000 to $75,000, and will 
make plant enlargements. 

Helena Southwestern Railroad Company, Little Rock, 
Ark., will soon consider a proposal to increase its capital 
stock from $100,000 to $300,000 to permit extensions. 

_ The Savannah Electric & Power Co., Savannah, Ga., will 
increase its capital stock from $4,800,000 to $5,300,000 and 
plans to make extensions and improvements in its system. 

The Columbian Iron Works, Chattanooga, Tenn., manufac- 
turer of water works supplies, recently increased its capitali- 
zation from $300,000 to $400,000 and plans an expansion 
program. 








New Corporations 











Metal Craft Corporation, New Haven, Conn., $150,000, to 
manufacture mechanical products; incorporators: G. E. 
Wheeler, M. C. Curran and others. 

Hird-Anderson Machinery Co., Seattle, $100,000, to build 
and deal in machinery and equipment; incorporators: W. B. 
Allen, 521 Lyon building, and others. 

N. E. Henderson & Son, Inc., 1320 Race street, Philadel- 
phia, $250,000, to operate a hardware manufacturing and 
jobbing business, taking over an established business; incor- 
porators: N. E. Henderson, N. E. Henderson, Jr., and ID. P. 
Gravatt. 

Lowville Machine & Vise Co., Lowville, N. Y., $50,000, to 
manufacture machinery and tools; incorporators: H. N. 
Haberer, H. P. Gould and W. M. Holt. 

Big Lake Machine & Supply Co., Big Lake, Texas, $30,000, 
to conduct a machine shop and supply business; incorpora- 
tors: E. M. Murray, E. T. Murray and U. V. Seal. 

The Potter Radiator Corporation, 5954 Pasadena avenue, 
Los Angeles, $800,000, to manufacture radiators and heating 
appliances; incorporators: T. J. Potter and others. 

Jordan Battery Co., Ypsilanti, Mich., $150,000, to manufac- 
facture and deal in storage batteries; incorporators: Gerald 
V. Carrier, Thomas H. Lavier, Jr.. and Hugh E. Van de 
Walker. 

Brookins Railway Control Corp., 1446 South Wabash 
avenue, Chicago, $250,000, to build machinery; incorporators: 
J. B. MeCullough, Jessie M. McMurray and Andrew J. 
Brookins. 








The Coles Caleulators Corporation, 46 West Twenty- 
fourth street, New York, $70,000, to manufacture electrically 
Operated calculating machines; incorporators: H. B. Coles 
and others. 

Cornish Knowles Radio Co., 16 South Wells street, Chicago, 
$90,000, to manufacture and deal in radio equipment; in 
corporators; Daniel E. Knowles, John D. Claney and Lorenzo 
D. Cornish. 


Newcomb-David Co., Detroit, $150,000, to manufacture and 





deal in metal goods; incorporators: Cyrus B. Newcomb, 226 
a I A 


= 


Prospect avenue, N. E., Detroit; William A. David and 
Lawrence A. Braun. 

The Thies Machinery & Process Corporation, 11 East 
Forty-second street, New York, $2,000,000, to manufacture 
automatic dyeing and bleaching machines; incorporators: 
G. W. Steiger, J. C. Taylor and C. G. Taylor. 

The Schwimmer Engineering & Mfg. Co., Indianapolis, 
$100,000, to manufacture heating and roasting machines; 
incorporators: denry W. Schwimmer, Irvin C. Stevenson, 


Edward O. Hind, Frank E. Worley and Elmer P. Warren. 





Field Notes 








y Zine & Iron Co., New York, has changed 
its name to the New Jersey Zine Co. 


The New Jersey 


Crane Co., Chicago, will build a new factory branch and 
distributing house at Ridgewood, Brooklyn. Permit for this 
was taken out recently. 

Paulson Tools, Inc., a newly organized company which 
will build railroad building tools, will soon have a plant in 
operation in Wallingford, Conn. 

James A. Riardon and Albert E. Judd, Los Angeles, manu 
facturer’s agents, have moved their offices to the Produce 
building, 1815 East Seventh street. 

Frank T. Goetz, sales engineer, 314 National Building, 
Cleveland, has been appointed representative in Cleveland ter- 
ritory for the Cincinnati Shaper Co. 

An industrial exposition will be held in Indianapolis, Octo- 
ber 4 to 11. It will be very much like the one which the 
industries of that city held three years ago. 

John A. Quinn, formerly connected with the Buffalo Spe 
cialty Company, Buffalo, has opened offices as a manufactur- 
ers’ agent at 2071 Walton avenue, New York. 

The Woodings Forge & Tool Co., Verona, Pa., has been 
organized and has purchased the plant of the Valley Forging 
Co., and will make track tools and car forgings. 

The Morse Engineering Co., St. Louis, has just been 
appointed exclusive territorial selling agents for The Ramsey 
Chain Co., general offices and works Albany, N. Y 

The Kansas City Bolt & Nut Co., Kansas City, Mo., will 
spend a portion of the proceeds of $1,250,000 bond issue for 
plant extensions, according to reports from Kansas City. 

The Neudeck Machine Tool Co., Fifteenth and Mt. Vernon 
streets, Philadelphia, has been organized to manufacture 
internal keyway drilling machines and automatic drill chucks. 

At the last meeting of the board of directors of Fairbanks, 
Morse & Co., P. C. Brooks, president of E. & T. Fairbanks & 
Co., scale manufacturers, was elected a director of Fairbanks, 
Morse & Co. The latter company reported for the June quar 
ter of this year net profits of $558,107.42, compared with 
$421,432.62 for the March quarter. 

The National Association of Stationary Engineers will 
hold a convention and exhibition in Grand Rapids from Sep 
tember 8 to 12, inclusive. Headquarters will be in the Hotel 
Pantlind. 

The Eggleston Supply Co., 259 Franklin Street, Boston, 
has been appointed representative of the Hanna Engineering 
Works, Chicago, in all the New England states, excepting 
Connecticut. 

The directors of the Eastern Supply Association have 
approved the principles of business conduct adopted by the 
Chamber of Commerce of the United States at its annual 
convention in Cleveland. 

The E. L. Essley Machinery Co., Chicago, has been ap 
pointed exclusive representative in Chicago and Milwaukee 
territory for the Rockford Tool Co., Rockford, Ill., for the 
company’s millers and lathes. 

The Bradford Supply Co., Bradford, Pa., manufacture? 
and distributor of oil well supplies, has acquired the Locke 
Machine Works plant in that city and will use it for general 
machine and repair shop work. 

Ruwe Brothers, Inc., has been incorporated in Brooklyn, 
to continue the business of Ruwe Brothers at 765 Atlantic 
avenue. The company deals in heavy hardware, blacksmiths’ 
supplies and contractors’ supplies. 

On application of the Walworth Manufacturing Company 
and six other companies, the Interstate Commerce Commi 
ion has suspended until December 18, 1924, increased rates 
on iron and steel products both eastbound and westbound 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales 


and Profit 




















HETTRICK 


Canvas Stitched 


The Double Service Belt 


Conveyor and Transmission 


LET TIZICIC 
METTRICIC 
HETTIRICK 


‘ Red d Black 
HETTRICI = 


isk for Dealers’ Discounts 


HETTRICK 


The Hettrick Mfg. Co. 
Toledo, Ohio 





TYTE- 
UNYTE 


: mare saan = Jobbers of Plumb- 
a # Rccae ing, Heating and 
e womanvrc.< Mf] Mill Supplies every- 
a where sell it exclu- 

sively. 


J.C. WHITLAM MFG. CO. 


.-Sole makers of “TYTE-UNYTE” 
WADSWORTH, OHIO, U. S. A. 





































WIZARR< 
_ BUEN Stik, | 


Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 
The duplicate orders for WIZARD come without effort. We help 
you sell the initial order and guarantee the sale of WIZARD as long 


as you have a stick 


ir 


RICHMOND BELT DRESSING MFG. CO., 
Richmond, Va. 


samples free upon request. 


Inc. 





SANDING— “GRINDING ~ -DRILLING 


Any Time— 
Any Place 


These and a_ hundred 
others are the opera- 
tions for which 
HASKINS’ Equipments 
are used every day. 
Manufacturers will ap- 
preciate a copy of our 
new catalog giving im- 
portant data on the pro- 
duction savings possible 
with HASKINS’ Tools. 
JOBBERS will find many 
items of special interest to 
them and their customers. 
Copies will be malled on re- 
quest. 
Monroe St., 














516 W. 





SS - 7 
RK. G. HASKINS COMPANY Chicago, TL 








Independent, 
Combination, 


Se ETC AN D 


. EN IN Universal Geared 


Scroll, 


Universal 
Screw, 


Box Body, 2-jaw, 
Round Body, 2- 


jaw, 


Gea red 


Face Plate Jaws, 


Drill Press Vises. 
Ask for Catalog 


THE HOGGSON & 
PETTIS MFG. CO. 


Conn. 





New Haven, 
















PORTER’ 


A tool for cut- 
ting bolts, rods, 







NCIPPERS 


Made in a num- 





















ber of sizes and 
models for han- 
dling various 


























and wires. Orig- sizes of work 
inally perfected and for special 
for the black- purposes. Sold 
smith and car- by heavy hard- 
riage - building ware and _ tool 
trade, now used supply houses 
all over the everywhere. The 


world in shops, 
factories and on 
construction. 


mame Porter is 
on every tool 
guaranteed by 
H.K. Porter. 









HK.PORTER 














1133 
Canal 1530 


The Chicago Sanitary Rag Co., Inc. 


Vanufacturers of 


SANITARY WIPING RAGS 

NEW AND WASHED CHEESE CLOTH 
NEW AND WASHED BEEF CLOTH 
MILL ENDS 


2137-43 S. Loomis St. 












HE main purpose of business paper adver- 
tising is to stimulate and intensify the effect- 
iveness of the regular order-getting machinery. 





Manufacturers who sell through mill supply dis- 
tributors look to MILL SUPPLIES to supply 
this stimulus. Before planning your fall selling 
campaign, ask us for advertising rates and 
A. B. C. circulation figures. Address MILL 
SUPPLIES, 537 S. Dearborn St., Chicago. 





























When Advertisers Mitt SvuPpPLirs 


please mention 





writing to 












9) 


ace 
ired 
efa- 


ents 


ap- 
our 
im- 
pro- 
sible 


many 
st to 


n re- 


WMLL S 


UPIPILICES 

















The new rates 
A hearing on them 


between Boston and the Newark rate group. 
were to have become effective August 20. 
is to be held in Boston on September 3. 

The Norma Co. of America, Long Island City, N. Y., manu- 
facturer of ball and roller bearings, has changed its name to 
the Norma-Hoffman Bearing Corp. The company has just 
completed a new plant at Stamford, Conn. 

The Detroit Machine Tool Co., Detroit, has been consoli- 
dated with the Norton Co., Worcester, Mass. The business 
policy will not be changed. Harold W. Holmes continues as 
president and general manager of the Detroit company. 

The Electric Power Club will hold its annual fall meeting 
at The Greenbrier, White Sulphur Springs, W. Va., October 
20 to 25, inclusive. The club is an association of manufac- 
turers of electric power apparatus and control equipment. 

The Colburn Machine Tool Works and the Betts Machine 
Works, subsidiaries of the Consolidated Machine Tool Cor- 
poration, are now consolidating their manufacturing activi- 
ties at the plant of the Betts company in Rochester, N. Y. 

The M. J. O’Fallon Supply Co., Denver, held its seventh 
annual picnic at Rockview Casino, Deer Creek Canon, Colo., 
last month, the arrangements being in charge of the Mutual 
Benefit Association, an organization of O’Fallon employes. 

D. R. Clarkson & Co., Inc., Rochester, distributor of ma- 
chine tools and engines, has closed its Buffalo office. The 
former manager of the office, Charles E. Perkins, will con- 
tinue to represent the Clarkson organization in that terri- 
tory. 

The B. Weisinger Plumbing Supply Co., Ine., 967 Sutter 
avenue, Brooklyn, has recently been organized to distribute 
plumbing and steam supplies. The organizer, after whom 
the company is named, has been a plumbing contractor for 
many years. 

In connection with the machine tool exhibition at Yale 
University, New Haven, Conn., next month, a conference of 
eastern sales managers of machine tool builders will be held 
on Tuesday, September 17, in the lecture room of Mason 
Laboratory. 

In the latest bulletin of the 
the National Supply and Machinery Dealers’ Association 
was contained an inquiry from the Northern Machinery 
Company, Minneapolis, for a used 10-inch Napier metal cut- 
ting band saw. 


national clearing house of 


The Greenfield Tap & Die Corporation, Greenfield, Mass., 
recently appointed the Stocker-Rumely-Wachs Co., Chicago, 
its exclusive sales agent in the Chicago, Milwaukee and 
western Michigan districts for its cutter and tool grinders 
and cut-off saws. 

Jones-Davis, Inc., 2665 Main street, Buffalo, has succeeded 
to the business formerly conducted under the name of Lou S. 
Jones. Harry S. Davis is president and treasurer of the new 
company, and Mr. Jones is vice-president. The company 
acts as manufacturers’ agents. 

The Southern Railway System has established package car 
from Cincinnati to Havana, Cuba. The service is 
in connection with the Florida East Coast Railway, giving 
t movement from the Ohio river to Havana 


service 


through all-rail 
via the Key West ferry route. 

The Leather Belting Exchange reported that total sales 
of oak leather belting for the month of June amounted to 
288,497 pounds, valued at $503,427, as compared with 
330,268 pounds valued at $563,107 in May, and 442,912 
pounds valued at $834,447 in June, 1923. 

In the last issue there appeared an item about the purchase 
of a factory property at Lockport, N. Y., by the Jefferson 


Union Co. Through an error, it was stated that the property 
purchased was the former plant of the Republic Rubber Co. 
It should have read Republic Packing Co. 


The Cameron & Barkley Company, Charleston, S. C., is the 
nost recent mill supply organization to arrange group in 
surance for its executives and employes. The new insur- 
ance affects both the main house in Charleston and the com- 
pany’s branches in Jacksonville, Miami and Tampa. 

The division of simplified practice of the Department of 
Commerce has recently received requests from several other 
industries for information regarding the method of making 
reductions in varieties and sizes of their products. Accord 
ing to reports from the division, manufacturers of forged 
‘wrenches are investigating to see what eliminations can be 
made in the interest of greater economy. Another industry 
which has the attention of the division is that of oil can 
manufacturers. It has also been suggested that the division 


eee 


study leather belting to see if it isn’t feasible to reduce the 
number of widths and thicknesses. 

The newly organized Philadelphia Machinery Auction Co., 
headquarters of which are at 830 Commercial Trust Build- 
ing, Philadelhpia, is now in operation, the first auction sale 
of the company being held last month. Similar sales will be 
held on the first Thursday of each month, according to the 
present plans. 

The American Sanitary Manufacturing Company, Abing- 
don, Lll., will soon abandon its former Waukegan plant and 
center its entire production in Abingdon. The company re- 
cently purchased the patterns, tools and stock of the Bortner 
Mfg. Company, Chicago, and will add the latter company’s 
products to its line. 

The Cleveland Wrought Products Co., Cleveland, manufac- 
turer of cap and set screws, recently acquired the machinery 
and equipment of the Steelcraft Parts Co., Cleveland, and will 
continue to manufacture the latter company’s products, which 
includes chisel blanks, rivet sets, pneumatic hammer bush- 
ings and other tools. 

The Central Supply Company, Minneapolis, opened its new 
St. Paul branch building on University Avenue and Griggs 
Street recently, the company using a special six-page section 
of one of the St. Paul newspapers to advertise the event. A 
big banquet in the shipping room of the new building was 
one of the opening features. 

The G. & H. Supply Company, Southard street, Trenton, 
N. J., has been organized and has started business. The 
principals are A. E. Greenwood and L. N. Harris, formerly 
with Warren, Balderson & Company, Trenton. The com- 
pany was incorporated under the laws of New Jersey with 
a capital stock of $100,000. It is understood that the com- 
pany will stock plumbing, heating and mill supplies. 

So numerous have been the applications for exhibit space 
at the sixth annual convention of the American Society for 
Steel Treating which will be held in Boston September 22 
to 26 that it is now estimated that approximately 150,000 
square feet of floor space will be necessary to accommodate 
all exhibitors. The machine tool exhibit will occupy approxi- 
mately 25,000 square feet, and will be one of this year’s fea- 
tures. 

The Boston Gear Works Sales Co., Boston, has been in- 
corporated as a separate organization. H. H. Kerr, general 
manager of the Boston Gear Works, Ine., stated that the 
company’s selling policy will remain as before, the only 
change being the incorporation of two companies, the Boston 
Gear Works, Inec., which will do the manufacturing, and the 
Boston Gear Works Sales Co., which will handle the sell- 
ing end. 

The Gulf States Pipe Corporation has been organized with 
headquarters in Anniston, Ala., to act as marketing agents 
for the Emory Foundry Company, the Independent Soil Pipe 
Company, The Rudisill Soil Pipe Company and the Interstate 
Foundry Company, all of Anniston; the Southern Pipe and 
Foundry Company, Knoxville, Tenn.; Kilby Foundry Com- 
pany, Birmingham, and the Southern Pipe and Foundry Com- 
pany, Anniston. 

The Kenneth Anderson Co., has been incorporated to con 
tinue the business heretofore conducted by Kenneth Ander- 
son at 121-139 East Atwater street, Detroit. The company 
has a eapital stock of $100,000, and will be operated without 
change of policy, distributing pipe, valves, fittings, packings, 
engineers’ supplies and specialties. The incorporators of the 
company are Kenneth Anderson, Norman }D). Anderson and 
Nellie I. MeVittie. 


The Midland Bank, Cleveland, as trustee for the bond- 
holders of the Sharon Pressed Steel Co., Sharon, Pa., is 
liquidating the plant and equipment of the latter. The 


Sharon company, which sold some of its products through 
mill supply distributors, went into receivership a year ago, 
being involved in the financial difficulties of the Cleveland 
Discount Co. The trustee was unable to find a buyer for the 
property as a complete plant. 

The Wickwire Spencer Steel Corporation’s plans for re- 
organization recently made known in the letter to 
stockholders. Under this plan a new company is to be 
incorporated to acquire the assets of the present company. 
The new company will have $12,679,000 of seven per cent 
mortgage bonds, due in 19385, to replace the present bond 
issue. These bonds will carry no sinking fund until 1928. 
Payment of the $200,000 annually called for by the lease 
and purchase agreement with the Spencer Wire Co., is to 
be deferred until October 31, 1931, with interest at six per 
cent on the deferred installments. Preferred and common 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 



















There is a reason why the 
Standard Oil Company 


has ordered over 500 of 
these clamps. They fll their 
need and they will fill yours. 


Thousands in use. Try 
them on_ your leaks. 





‘ Dealers Wanted 
Guaranteed 
to stop all leaks on steam, 


i oe See ae one, F. A. NUSBAUM 


page sue piping — leaks 125 William St. 
at threads or peaned joints . 
next to any fitting. Lockland Ohio 


MASON 


Reducing Valves 
Are Standard 


Do You Carry 
Them in Stock? 








MASON REGULATOR CO. 


BOSTON, MASS. 













Known the World Over as the 


\ “VB” Belt 


| For 
Transmission, Conveying and 
Elevating 
The Very Best Balata Belt Obtainable, 
We also Manufacture 
Special and Ampere Canvas Stitched Belt- 


ing and the Victor Endless Thresher and 
Tractor Belts 


Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 
345-351 W. Austin Ave. 





Factories: 
Easton, Pa. 
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Peel ’em down to fit 
and save 1 to 4 hours 


LAMINATED SHIM COMPANY, Inc. 
223 14th St., Long Island City, N. Y. 

















ELDINGEG 
WELTING 
OXY-ACETYLENE PROCESS 


Complete Welding and Cutting 
Outfits for All Requirements 


Lead Burning Outfits 
Welding Rod, Flux, etc. 


Automatic Acetylene Generators 


Brazing and Pre-heating Torches 
Catalog and Prices on Request 


Imperial Brass Mfg. Co. 
511 South Racine Ave., Chicago 





Grand 


Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 
When once installed it 
becomes the most pop- 
ular machine in the shop. 
Several sizes 
Catalog Upon Request 
Manufactured by 
N. A. Strand & Co. 


5001-09 No. Lineoln St. 
Chicago, Ul. 
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You Get More Heat 


' rch having improved Double 
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CLAYTON & LAMBERT MFG. CO. 
ox ‘Lorch 10783 Knodell Ave. 
‘st price DETROIT, MICH. I Ss; A. 


Ne. 2 
Ask for lhiate 








These Spaces at 
Twelve Dollars a Month 


are a good 


Advertising Investment 
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tockholders are to exchange their holdings for common 
stock of the new company in the ratio of five shares of new 
common for each share of present preferred, and one-tenth 
share of new common for each share of present common. 
The offering of $2,000,000 of notes and 350,000 shares of 
stock will be underwritten by a group of interested indi- 
viduals and banking interests. 

Hearings on the interchangeable mileage ticket investiga- 
tion will be started in Washington on September 24, the 
investigation being reopened by the interstate commerce 
commission on petition of commercial travelers’ organiza- 
tions. It will be recalled that the Supreme Court held the 
previous order of the commission invalid. The proposed 
reduction of 20 per cent from the regular fare would have 
meant a great saving to many mill supply salesmen. 

July production of automobiles in the United States in- 
cluded 237,652 passenger cars and 25,224 trucks, compared 
with the June production of 217,943 passenger cars and 
27,874 trucks. The total production for the first seven 
months of this year amounted to 2,044,173 passenger cars 
and 216,867 trucks. During the corresponding period of 
1923, the production amounted to 2,128,369 passenger cars 
and 230,869 trucks. 

The F. W. Dodge Corporation reports showed that building 
contracts awarded during July in the 36 Eastern states 
amounted to $347,184,300. Of this total, industrial build- 
ings constituted about six per cent, the contracts for this 
class of work amounting to $19,664,200. Total construction 
started in the 36 states covered in the reports amounted to 
$2,668,818,700. This was nine per cent more than the build- 
ing awards of the corresponding period of the year before. 

The sale of the plant, equipment and business of the Mil- 
holland Machine Co., Indianapolis, was made in three parts, 
the plant being sold separately for $46,000, the machine 
tools and equipment bringing $30,000 as a separate item, 
and the business being purchased by the Gisholt Machine 
Co., Madison, Wis., as previously announced in MILL Sup- 
PLIES. The proceeds of the sale are to be applied towards 
payment of an indebtedness of $359,000 to the International 
Note & Mortgage Company. 

The Austin Machinery Corporation, manufacturer of con- 
tractors’ and mining machinery, will move its executive, sales 
and engineering offices to Muskegon, Mich. The company 
has plants at Toledo, and Fairmont, W. Va., in addition to 
the one at Muskegon. Plans are also being made for greatly 
enlarging the production capacity of the Muskegon plant. The 
corporation was formed in 1920 by the consolidation of the 
F. C. Austin Company of Winthrop Harbor, IIl., The Linder- 
man Steel & Machine Company of Muskegon, and the Fair- 
mont Machinery Company of Fairmont. The Fairmont plant 
specializes in the manufacture of mining equipment. Opera- 
tion of all three plants will continue as in the past. Accord- 
ing to company announcements, the change of headquarters 
is due to the fact that Muskegon offers good lake transporta 
tion facilities, in addition to other advantages. 

The biennial census of manufactures for 1923 shows that 
establishments engaged primarily in the manufacture of cast 
iron pipe and fittings last year reported products valued at 
$87,443,039, together with other classes of products valued 
at $5,231,409, making a total of $92,674,088. The rate of 
increase in the total value of products as compared with 
1921, the last preceding census year, was 109.1 per cent. 
Of the 74 establishments reporting, 33 were located in Ala- 
bama, 9 each in New Jersey and Pennsylvania, and the 
remaining 23 in California, Colorado, Indiana, Maryland, 
New York, North Carolina, Ohio, Oregon, Tennessee and Vir- 
ginia. The industry employed an average of 21,576 wage 
earners, and the total wages paid amounted to $25,019,953. 
Materials, including fuel and containers, cost $48,804,425. 
The horsepower consumed by the industry amounted to 
47,239, and coal consumed totaled 170,497 tons. 

The American Hardware Manufacturers’ Association and 
the National Hardware Association of the United States will 
hold their annual conventions at the Marlborough-Blenheim 
Hotel, Atlantic City, October 14 to 17, inclusive. Group meet- 
ings will feature the business programs. F. D. Mitchell, 
secretary-treasurer of the American Supply and Machinery 
Manufacturers’ Association, is secretary-treasurer of the 
American Hardware Manufacturers’ Association, while T. 
James Fernley, advisory secretary-treasurer of the National 


Supply and Machinery Dealers’ Association, is secretary- 
treasurer of the National Hardware Association of the United 
States. 

The F. E. Myers & Bro. Co., Ashland, Ohio, pump manu- 
f. 


facturer, held its annual sales convention recertly. At the 


opening session, the salesmen 
memory of the late F. E. 
dent of 


presented their respects in 
Myers, founder and former presi- 
the company, whose death occurred last December. 
John R. Wright of Syracuse represented the salesmen. Dur- 
ing the convention the speaker’s platform in the convention 
hall was profusely decorated with flowers, the gift of ladies 
of the Myers organization. In the center of the platform 
was a picture of the late head of the company. The business 
sessions were enlivened by a discussion of sales problems and 
plans for increased production during the coming year. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, ete, 
wll be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 


~ SALESMEN WANTED 


WANTED—Mill Supply Salesmen can add to their income 
by taking orders for a specialty that is sold in volume. It’s 
by far the best and backed by highly rated company with 25 
years’ standing. Either side line or all of your time depend- 
ing on territory. Write for particulars giving reference and 
present occupation, territory covered, etc. Address No. 780, 
care MILL SUPPLIES, 537 South Dearborn St., Chicago. 

WANTED—Factory supply salesman. One who thorough- 
ly understands the line. Must be experienced. Prefer man 
with knowledge of contractors’ supplies. Address No. 788, 
care MILL SUPPLIES, 537 South Dearborn St., Chicago. 


HIGH GRADE SALESMAN 


WANTED—-A man of unquestioned character to lay out 
catalogues and close contracts with jobbers of mill supplies 
and the allied lines. Printing experience not essential, but 
the man should know mill supplies from the jobber’s stand 
point, preferably from being connected with a jobbing house. 
A wide acquaintance with jobbers of mill and plumbing sup- 
piles will also be of advantage, as would also a knowledge 
of automobile or electrical supplies, as we compile catalogues 
in these lines also. There will be much traveling. A large 
percentage of the orders will be repeat orders from our 
present customers, as our work in this line has for many 
years been the largest in the United States. This is a good, 
permanent connection. Other things being’ equal we prefer 
a young man. Reply by letter only and in strict confidence, 
giving full details as to age, education, experience (naming 
past and present employers) and salary expected. Catalogue 
Department, R. R. Donnelley & Sons Company, Chicago. 


SITUATIONS WANTED 


WANTED-—Situation by man of 40, with experience as 
salesman, manager and buyer of Mill Supply House, 18 years’ 
experience in this line; can furnish very best references. In 
reply address No. 784 care MILL SUPPLIES, 537 South Dear- 
born St., Chicago. 

WANTED — Manager — thoroughly experienced plumbing 
and heating executive, age 40, capable of taking entire charge 
of sales, purchasing and accounting department. Available 
at onee. Address No. 786, care MILL SUPPLIES, 537 S. Dear- 
born St., Chicago. 

WANTED—High class mill supply storekeeper, book- 
keeper and purchasing agent is open for position October Ist. 
High class references from former employers as to ability, 
character and experience. Address No. 787, care MILL SupP- 
PLIES, 537 South Dearborn St., Chicago. 


FOR SALE 


Old established leather belting manufacturing concern has 
a set yearly overhead for $100,000 more sales. Will make a 
very attractive proposition to large jobbers or large con- 
sumers to take any of the above amount. Would make same 
up under your specifications and brands. Address No. 777, 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 


BUSINESS OPPORTUNITY 


WANTED—High-class experienced man qualified to take 
active and important part in management, can acquire about 
$10,000 financial interest in reliable long established Mill 
Supply business with splendid possibilities. Only concern 
of its kind located in progressive Southern seaport city. Ad- 
dress No. 789, care MILL Supplies, 537 S. Dearborn St., 
Chicago. 
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‘In Union 


EXPERIENCE | 4 there ia Sena” 


in the manufacture of 
Fire Protection Equip- 


ment is absolutely es- 2 : A. ND this is especially true of the 
w 1 





sential. The name Williams Double Disc Gate 
“Diener” in connection : Valve. For instance, there’s the 
with safety equipment ; Union Ring feature. This makes a 
is in itself a guarantee -_——s rigid union joint between bonnet and 
of correct design, care- body and adds much to the strength 
ful workmanship and of the whole construction. The joint 
underwriters’ approval. cannot corrode or stick and is easy to disconnect 
should inspection or renewal of discs ever be- 
come necessary. Remember also, that 


“PERFECTION” APPROVED WASTE CAN 


like all Diener Products is a standard article WILLIAMS 


with a definite demand in all industrial plants. 


It is easily sold by jobbers who go aggressively G V l 
after business. — aie a ate a ves 


are designed on the double dise principle. The full 
JOBBERS: INVESTIGATE THE DIENER LINE unobstructed opening adapts the Williams to a wide 
variety of uses, while its self-adjusting double disc 
mechanism automatically compensates for any body 
strains which may affect angle of seat, consequently it 
can be relied upon to seat tight under any condition of 
service. 


If you do not carry a line of Fire Protection and 
Safety Equipment or if the line you carry has failed 
in any essential detail, investigate the Diener Line. 
Write for catalog, price list and other desired in- 


formation. 
Send us a stock order—small or large—and we'll do the 
rest toward making your valve trade more profitable. 


George W. Diener Mfg. Co. The D. T. Williams Valve Company 


400-420 MONTICELLO AVE. CHICAGO Cincinnati, Ohio 


PWMYERS 

. ' ze fricWaterSystem 

Round Rawhide Pins gor Cit . AE 
(used in connection with metal belt lacings) be id : pele) or 300 


Gallons per hour 














We are the manufacturers of 

Here is a Myers Water System 

these and now offer our prod- which has not only been developed 

Z oy bbi d { F to a requirements of the 

H modern home or farm at a low cost 

uct direct to the jo ing trade. j but has been developed to maintain 

the trade identity and trade reputa- 

tion for quality and dependability 

which Myers Pumps have _ enjoyed 
for so many years. 





3 j Reduced lists without sacrificing 

B hd t d R d F i Sa | quality one iota, made _ possible 
wis e oun J 2 Ly though standardization, greater buy- 

x ' fr, ing power, largely increased and 

improved manufacturing facilities, 


é 4 bad 99 4 ; Ayes and enormous  produc- 
p. ‘ ~ 7S tion, are the factors 
a e y . Sg! <a" gi. which have made this 





new creation possible— 
A MYERS ELECTRIC 
WATER SYSTEM in 
two sizes of 200 and 


: . < ; | 300 gallons per hour 
A round wire-like stretchless, non- 3 capacity that will assure 


: : : . x : > . plen of satisfactory 
metallic belt lacing which is stead- S 3 ) gc a ¢. ae 
ily replacing the ordinary round , gr seg fareys 

{st ; Don't wait until to- 

metal wire lace. : S Ay morrow to write. Drop 

i a us a line today. Litera- 

ture and prices are 
ready. 


The Chicago Rawhide Mfg. Co. 
1301 Elston Ave. Chicago, Ill. wabansbuRG 
Mechanical Leather Tanners meas SS Other Important 
Rawhide — Indian Tan — K eos ee MYERS Products. 
ae ee nl FE. MYERS & BRO.CO NGI 
ASHLAND, OHIO. BARN & GARAGE DOOR HANGERS 
ASHLAND PUMP AND HAY TOOL WORKS ~ Aes ssecig 
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